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Another Beautiful New Counter Card q 
in Colors 





Versailles Fairfax Etruscan 
és ym 





_all appropriate’ form: or 
nament, and offers a pattern to __ 
suit every taste. Each desi 
is worthy of its Silver and 
an investment in fine art and 
precious metal. Keene, 


Gorham Productions in Ster 
y1| jing Silver, made by the four 
Cf ya associated plants, , 
‘ obtainable in 


) this store. 
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HIS practical new counter card is handsomely mounted 
with a combination easel and eyelet back. 


Size 8% x 11 with the spoon illustrations actual size. It is 
yours for the asking. Order from the Printing Department. 
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The Significance 


Jewelry Fashions for Men 


of the Changing 








By Isabelle M. Archer 























witk the appearance of colorful fabrics 
in men’s suits and of the variegated and 
multi-colored suitings, has come a_ like 
change in jewelry for men. These new 
jewels and pocket pieces have added ‘both 
color and interesting patterns to their more 





Separating these new jewels into groups 
by the color foundation upon which they 
have been designed, is the readiest way to 
put them in a category. The pastel tints, 


the paler half-tones, are grouped with the 
purples 


blue and leading, but running 








in contrast go somewhat like this: The 
purples, for instance, use amethysts when the 
suiting is mauve; sapphires where the cloth 
is called a lavender tint; a contrast of brown 
and yellow topazes for the palish rough suit- 
ing, with a white and lilac thread in the 
weave, while opals and rubies appear in 
finger-ring and scarfpin to emphasize the 
undertone of a more subdued color known as 
heliotrope. Let it be understood that with 
the jeweler, as well as with the tailor, these 
names for the colored suitings are but ex- 
planatory and comparative. They have lit- 
tle to do with the regulation paint colors so 
named. 

With the various shades of blue suitings 
there are contrasted emeralds, topazes, zir- 


Fic. 1—ScArFPINS, FINGER-RINGS AND CUFF-LINKS DESIGNED FOR THE FALL 


ustial staid arrangements. They have passed 
the stage of faddism and implanted them- 
selves upon the regular stock pieces, with 
full promise of staying for many a month. 
Indeed, it is much more likely that these 
mproved patterns and colors in jewelry will 
far outlast the rather extreme mixtures and 
pastel tints of the suitings themselves. It is 
‘ecause of this promise to stay that these 
new jewels are significant to the jewelry 
designer, They have influenced all the reg- 
ulation stock pieces, as they have appeared 
lending brilliance of color, blends of paled 
nts and unusual contrast to everything from 
€ scarfpin to the gem-encrusted wallets. 
It is for this staying power, and not on 
account of their novelty, that these new 
Jewels are now under our consideration. It 
Ss because they have influenced everything 
a sport pieces to evening dress sets that 
are now going to trace their beginning 
tly this Spring and prove their worthiness 
‘quantity production this coming Fall. 


through grays, tans and greens. These tints 
will be intensified for Fall consumption, no 
doubt; but traces of light grays and tans, 
sage green, horizon blue and mauve are to 
be found in the suitings prepared for day 
wear this Fall. 

The mixtures are specially prepared for 
sport wear, but as “sport” is a word now 
used to cover anything one participates in 
from breakfast to tea time, it is a large 
order. The heathers come under this head- 
ing, with blends of greens, various browns, 
blues or purples, or mixtures of these tones 
in crossings of green and brown, blue and 
purple, blue and brown, and with the addi- 
tion sometimes of the third color in the 
blend. 

To the jewelry designer, the first appear- 
ance of these colors in half-tones in men’s 
suitings meant a hunt for just the white 
gem stones to set in the jewels and pocket 
pieces. Now, there seems to be more or less 
of an accepted color range, and the blends 


cons and tourmalines. Two of the best con- 
trasts for blue have been discovered to be 
the tawny yellow of topazes, cairngorn and 
zircons, and the brown are topazes, tourma- 
lines and agate. 

Peridots, amethysts, sapphires and em- 
eralds appear as contrast for tans and 
browns, and their mixtures in heather strip- 
ings or plaids. With the grays the best 
arrangements are seeming to be in yellow 
and black, blue and green, and the more con- 
servative black and white. The blues and 
greens are carried out in tourmalines, in em- 
eralds and sapphires; the yellow and black 
in smoked amber and black onyx, and the 
white and black in black onyx and pearls. 

The illustrations will give some idea of 
the variety in design of these new jewels 
and pocket pieces. But their color can only 
be gained by a detailed description. The 
scarfpins, finger-rings and cuff-links have 
decidedly new decorative motifs this year, 
making them, with the newly arranged color 
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schemes; of unusual interest to those prepar- 


ing now for Fall trade. The two first 
groups of scat fpins give an idea of the two 
leading contours in these little jewels. The 
rst is a raised cluster, with a central gem 
high above the surrounding framework, and 
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the second is an elongated shaft of gems, 
extremely narrow and quite new. 

Among the pocket pieces the latest thing 
is the matching group, with cigarette case, 
patented lighter and cigarette holder to 
match. Variations of each of these utility 
pieces are shown in the second illustration, 
down in the lower left hand corner of the 
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club bag. ‘ The large pocketi’wallet. and the » “ehing the *informal watch and chain ¢om- 


cigar case are trimmed now after the fash- 
ion of the smaller cases, with pierced gold 
corner pieces and the lattice work designed 
in gold on the leather ground of the case. 
Cigarette holders come in three favored 
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bination to the belt, which holds a matching 
buckle. 2 

Pearls and diamonds are to be seen, in-: 
serted in the finest of the platinum jewels 
for evening wear. They appear small but 

















forms, either extremely long, short and thick 
or a combination of these two, with a slender 
mouthpiece and a heavier section to hold the 
cigarette. Cross stripes, checks and other 
geometrical and all-over patterns are the fa- 
vorites for the decoration of the gold and 
platinum cases. 

Blunt corners, bevelled edges, engraved 
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Fic. 2—VARIETY IS THE ORDER IN POCKET PIECES 


numerous in the chains as an edging frame 
for the watch, as a cluster for the scarfpin, 
and as a single gem of pearl or diamond in 
the otherwise plain cuff-link. 

Startling arrangements in black and white 
are carried out in enamel, in broad bands 
of even sizes, or in fine stripes of white 
upon the black ground, and a forerunner of 
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Fic. 3—THE NEW WATCHES AND CHAINS TAKE FANCIFUL FORMS 


rom For instance, is a match case with 
minutive tray attached by a hinge to the 


béce itself, 

a > illustration (Fig. 2) this is shown 

on IS pocket piece ready for use. The 

a ap and the patented lighter come 

ed 0 fasten to the inside fixture of the 
Car, or to the pocket flap on the golf- 


all-over patterns, and patinas of soft bronze 
and copper tones are distinctive features of 
the new watches, as well as of the pocket 
pieces, finger-rings, scarfpins and also of 
the cuff-links. 

In the third illustration hints are given as 
to the contours and patterns of the very new- 
est watches, watch chains and clips for fast- 


some original and artistic color arrangements 
are now seen in preparation wear, where 
the colors are carried out in enamels or gems 
in rainbow arrangements of multi-colored 
patterns, ranging from the palest tints of 
aqua-marines and rose quartz to the deepest 
shades of reds and violets in amethysts and 
rubies. 



























§ 






SAAPAUHMAMAAA SE 11) de 


ie | 


AHA UO MK ULNA 


tit 


BMRA 








HSIEH ETAL 
Hill Ht | i 






Mani 


IAEA 


AMIEL 


nt 
Hi 


Mill 





UNIMUEANAAE 


IOAN 


See Your 


Jobber— 


OR SEE US 


nT! RTT 
FULL LAT H 


INN 


Sa! MMM 


HANNA A At Ag 


UUNIVHUIDAW ANIA OAORIH NUH LN i 


THE JEWELERS’ CIRCULAR 


HNWAUAHAAMMAUA NA WAATH! TA td iT 


iMwiNl 










2 





REG.US. PAT. OFR 


193k. 


Complete line backed 
by years of manufac- 
turing and styling ex- 
Better 
Assortment 


perience. in 
Quality, 
and Price than ever. 


Guaranteed by 


THE HOUSE OF LORSCH! 


NEED MORE BE SAID>? 


ALBERT LORSCH & CO.inc 


Main Offices and Salesrooms: Lorsch Bldg. PACIFIC COAST: 
LEE & KIERSKI 
35-39 MAIDEN LANE, NEw York 


704 Market Street 
San Francisco, Cal. 
Uptown Salesrooms: 
24-26 West 36th St. 


542 South Broadway 
Branch Office: 131 Washington St. 


Los Angeles, Cal. 
CANADA: 
Providence, R. I. 


P. W. ELLIS & CO., LTD. 
31-37 Wellington St., East 
Toronto, Ontario 


WMH 


(UII YULULUAV UAHA HY A AAAIUUUII Sit \ 


HAMLET TINA i 


FOUNDED 





July 1, 1925 






> 
mann — 
















































Me nn 


silver 
regul, 
metal 
attem 
beads, 
form, 
Long- 
joined 
sautoi 
Bra 
diamoy 
spark] 
seen j 
with ¢ 
and ba 
Seve 
ments 
shoe 
mingle 
and Sa 
Ring 
with t 
instead 
is seen 
Pend 
mn Fray 
dull-sty 
Made 1 
the wh 
chain, 
z sign at 
Z Other 
mith ay 
Pattern, 
original 
Very 


SUNT 


1869 









Hilt 























July 1, 1925 


THE JEWELERS’ 








Austrian Pavilion at Decorative Arts Exhibition 





Jewelry, Silverware, Bangles and Many Novelties Shown—Beads, Bracelets 
and Pendants Reflect Work of Skilled Artisans . 




















T IE Austrian pavilion at the Decorative 
Arts Exhibition in Paris has a fairly 
large show of jewelry and plate, especially 
the latter and in many ways the collection 
is unique. For Austria stands at the meet- 
ing-place of east and west, the taste is by 
no means purely Germanic as often sup- 
posed, but is influenced by Slavonic ideas 
while much of ornamentation is Turkish in 
origin, for in past centuries the Turks were 
close to the city walls at Vienna for many 
months, and on several occasions. 

The art jewelry, seen in the pavilion, is 
very interesting, for while the Austrians set 
great store by precious gems they are even 
more interested in the workmanship of their 
jewelry. There are bangles of moderate size 
in beautifully chased gold, set with oval or 
round opaque stones, in greens, blues or 
white, The stones—some of those half-pre- 
cious pebbles that abound among the moun- 
tains in Austria—are set almost touching in 
the thickness of the gold arm-band. 

Other flat bracelets, perhaps an inch in 
width, are made of dull surface silver, with 
apattern in high relief. The patterns are of 
the new or Munich school of design. A 
white ivory bracelet, very large in size, 
rounded, perhaps six inches in diameter, 
was set with gold, which, however, merely 
emphasized the whiteness of the ivory being 
rather a suggestion of color than anything 
definite. 

There are long sautoirs’ of dull-surface 
silver beads, rounded, but not forming a 
regular globe, looking rather as if the 
metal had been dropped carelessly, with no 
attempt at symmetry, black or colored 
beads, much smaller and also irregular in 
form, alternate with these silver beads. 
Long-shaped mother-of-pearl beads are 
joined up by a gold link, and this type of 
sautoir is very effective. 

Bracelets wide and flat, entirely made of 
diamonds, massed together to make one 
sparkling whole, were very much like those 
en in Paris. Others had colored gems, 
with conventional patterns such as scrolls 
and bars, in brilliants. 

Several patterns for new corsage orna- 
ments are exhibited. An elongated horse- 
‘ioe in diamonds or in colored stones 
mingled with diamonds, a true lovers knot 
and safety-pin patterns, are seen. 

Rings, seen in the pavillon are large, 
with massive stones, sometimes, however, 
“wm of a stone an openwork shield design 
IS seen, 

. Pendants, unlike anything hitherto seen 
eg are decidedly original. In very 
‘am : y? silver, the central design is 

+ whol ot balls, forming a marguerite, 

hole suspended by a very slender silver 

. balls to match the central de- 

intervals, in the chain. 

vi Pendants were made of dull silver 
' amethysts and garnets on the same 

Pattern, 

aie ut the result was much less 
ginal, 


Very dark, dull gold, suggesting the sur- 


face of sandal wood, is used for rings and 
other jewelry. The rings have handsome 
emeralds to contrast with the dark gold. 
Pendants are seen with transparent yellow 
stones, moonstones or some other non- 
precious stone hanging in a succession of 
golden hoops, are suspended by a very 
slender gold chain, with tiny gems to match 
the central stone interspersed. 

A good many designs for powder or 
trinket boxes are shown. In dull silver, 
the boxes about six inches in diameter are 
plain excepting for a slight beading. Some 
are in silver and iridescent enamel. Others 
are in plain gold, others with marble tops, 
the marble beautifully marked, with a gold 
setting, while gold boxes set with tur- 


_quoises are also seen. 


Cigarette cases five inches by three, in 
size, in gold, are seen. They have small 
conventional designs, of leaves or flowers, 
while there is a space, usually oval in shape, 
left for initials. A particularly pretty case 
was made somewhat larger, with parallel 
lines of plain and chased gold. Another had 
a centre of green marble surrounded by 
gold. Some of the cases were finished with 
a black tassel, an innovation, 

Bags ran large, in silver meshes, in black 
beads with a flower pattern in somewhat 
bright colors, with a silver mount, in cream 
and black mingled, they presented little 
novelty. 

The collection of silverware is particularly 
tasteful, the Austrians being among the 
foremost in this art. The metal used is 
particularly white in color and has a soft 
appearance, which is peculiar to the Austrian 
silver. There was much fluted’ ware, 
naturally kept low and wide in_ shape. 
Sometimes the fluting runs perpendicularly, 
sometimes horizontally. Coffee and tea pots 
ran very large and bulky. Ivory, for 
handles to tea and coffee pots was sometimes 
seen. Tea or coffee sets are sold with a 
silver tray, fluted to match the pots. There 
are practically no models not completed by 
the salver. One set of fluted silver had 
handles of twisted white ivory while the 
knob on the teapot was also in ivory. Some 
of the silver ware is gilt lined. An entire 
novelty was a long, very narrow tray, with 
a silver handle. The teapot, sugar basin, 
milk jug and sugar tongs are all built in 
straight rectangular lines, excepting for the 
curved spouts, this style is too peculiar to 
find much favor in the ordinary household. 
Spoons, large and flat, with fluted handles, 
are exhibited, while a short table knife has a 
fluted handle. 

Silver apples and pears, about natural 
size, with leaves, are used as gifts. They 
can be laid on the writing table for stamps, 
used as bowls for sweetmeats or to serve 
half a dozen purposes. Some, solid, cannot 
be opened and are merely ornaments. An 
innovation in the shape of a large brass 
tray, fluted, with a tea and coffee set, lined 
with silver metal, was another of those 
strange innovations, found among collection 
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of.ordinary wares. On the whole a very fine 


set of silver ware. 








Bejeweled French Lap-Dogs 








By GEorGE CECIL 


THE well-to-do Parisienne, always keen 

on spending her own (or somebody 
else’s) money, is showering extravagant 
gew-gaws on the tou-tou, as the French lap- 
dog is known. The fanciful little animal, 
whose silky hair is plaited and tied with 
bow upon bow, rejoices in a gold collar 
from which hang several lockets suitably 
engraved. The gifts of admirers, they bear 
affectionate inscriptions, such as A mon 
chéri, A un tou-tou adoré and Chic, sage et 
doux. 

The creature’s forelegs are decorated with 
tiny bangles, bejeweled and _ expensive. 
Sometimes comparatively inexpensive stones 
are used; but the lady who possesses un- 
limited cash or credit (much the same 
thing), demands a circle of diamonds. A 
famous music-hall star, whose income from 
various sources tops by five times that of 
the Premier, is the fortunate possessor of 
three tou-tous whose respective forelegs are 
thus adorned. Nor is she contented with 
ordinary stones; the diamonds which scintil- 
late above Azor’s, Chou-Chou’s and Fi-Fi’s 
hairy paws are the finest that Paris can 
produce. 

When the divette trips along the be- 
flowered Avenue du Bois de Boulogne, ac- 
companied by Azor, Chou-Chou and Fi-Fi, 
two lynx-eyed men-servants are in close at- 
tendance. For adroit Paris footpads being 
on the alert, the doggies must be closely 
watched, lest, while chasing some prowling 
mouser, they are relieved of their adorn- 
ments. ‘Were so unthinkable a catastrophe 
to occur, the music-hall performer would be 
inconsolable. The diamonds are intended for 
a rainy day. 

Opals also form part and parcel of the 
scheme, a prima donna, to whom all Paris 
listens enraptured, having provided her toy 
Pekinese with two diminutive bangles set 
with really beautiful stones. It is, however, 
generally admitted that the music-hall mum- 
mer has cut her out. There is no improv- 
ing on diamonds for dogs. 








Vigor and Vitality of Folk Art 





“It is to be noticed that, in most cases, 
early American art was truly folk art. That 
is it was of and by the people. Therefore 
it was vital. The truest and most vigorous 
art has generally come from the people 
upward and not from one or two individuals 
downward. Great masters in craftsmanship 
have been those that did the folk things pre- 
eminently better than their fellows. The 
vitality and vigor of early American deco- 
rative craftsmanship are two of its greatest 
charms and it is gratifying to note that sev- 
eral traditional forms of craft expression 
have persisted to our own day.”—Eberlein 
in “Early American Arts and Crafts. 
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P. K. Hash has recently purchased Mr. 
Kane’s interest in the business of Kane & 
Hash at Salem, W. Va., and has moved the 
business to Kingsport, Tenn. 
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IMITATION 
Is the Highest Form of Flattery 


OW Paris is copying the new Peter Pan 
styles in Deltah Pearl Necklaces. These 
latest and daintiest pearl designs, created by 
HELLER to increase pearl business, are being copied 
by Parisian pearl makers as the most beautiful 
pearl articles ever shown. 


Attention is hereby called to the fact that many 
of the Peter Pan designs, created and introduced 
in Deltah Pearls, are registered and patented by 
L. HELLER & SON, INC. 


Meltah 


PEARLS 


TRADE MARK REG.U.S. PAT. OFF. 


Peter Pan Necklaces 


[Trade-Mark Reg. U. S. Pat. Office] 





Made and protected by 


L Heller ES ON, In 


PARIS PROVIDENCE GENEVA 
358 Fifth Ave. New York 


MAKERS - OF - HELLER - HOPE : SAPPHIRES - AND - RUBI 


E 





5 


-_ 


an 








































whic 











THE JEWELERS’ 











| 


The News from England 








Slight Improvement in Continental Polished Diamond Market—Cutlery and 
Plated Ware Trade Quiet in Sheffield—East Coast Jewelers Selling Cheap 
Jewelry—Fashions in Jewelry—Time Payment Plan Adopted by 
Many Retail Jewelers 
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Lonpon, June 15.—Although the slight 
improvement that took place in the con- 
tinental polished market a few weeks ago is 
being maintained, business in the finished 
diamonds is not what it should be at this 
season of the year. Even the rough dia- 
mond market does not seem to be excessively 
lively, although business with the Syndicate 
js quite steady and prices strong. Diamond 
business undoubtedly is not up to the sea- 
sonal standard yet. There continues to be a 
demand‘for single large stones, but in a gen- 
eral sense the best qualities of polished can- 
not be marketed with any fair margin of 
profit. Backes & Strauss, the Holborn Via- 
duct gem merchants who do considerable 
business in diamonds, understand that some 
continental manufacturers talk of diminish- 
ing their output in order to forestall pos- 
sible depreciation. The firm say this week: 
“Business in the rough market, without be- 
ing booming, remains quite steady, with 
prices firm. The demand is always for the 
cheaper grades and cleavages, as it is quite 
impossible profitably to market the better 
qualities when polished. The polished mar- 
kets of Amsterdam and Antwerp both re- 
port business as being under the average for 
this time of year, and one hears rumors that 
certain manufacturers intend diminishing 
their output rather than risk depreciating the 
market by overproduction. In this market 
the slight movement remarked on in our 
last review has been maintained, and there 
have been several inquiries, more especially 
for large stones. This is not to be won- 
dered at, as in these sizes retailers have been 
increasingly dependent on obtaining stones 
on approbation instead of stocking them 
themselves. The natural consequence has 
heen that dealers from Paris and other con- 
tinental centers have been gradually buying 
up whatever large stones could be purchased 
on the London market, as they are still be- 
ing offered here considerably under the ac- 
tual cost of production from Syndicate 
Rough.” 

x *k 


_ Judging from the orders received by the 
jobbers, retail business in cutlery and plate 
goods is not very brisk just now. Sheffield 
notes a further depression in cutlery and 
plate due to the small amount of orders be- 
ng placed by the retail jewelers for new 
‘tocks. For the past month or two cutlery 
and plate manufacturers have been curtail- 
ng expenses, travelers being called in from 
the road because of the smallness of the or- 
oi obtained. Turnover in the silver and 
_ branch of the industry has been de- 
cinng steadily the past three or four 
months, the only bright spot being the 
amount of business done in export trade, in 
which, despite severe continental competition, 
"¢ British manufacturer has so far suc- 
‘ceded in holding his own. The manufac- 
‘urers of low priced stainless cutlery are 
now feeling the effects of the slump in this 


ware most acutely, particularly the smaller 
houses, who have kept the wheels moving 
mostly by the demand for the lower-priced 
article. 

* oe © 

A tour of some of the East Coast towns 
shows that the retail jewelers (judging from 
their window trims) are doing a very large 
business in cheaply priced goods of a semi- 
precious nature. This class of jeweler de- 
pends almost entirely on his turnover of this 
quality of jewelry through the daily or 
weekly tripper. During the Summer months 
the coast towns are flooded out with visitors 
from the inland cities. A large percentage 
of the visitors are working class girls who 
spend considerable money on jeweled souve- 
nirs to take back home with them—particu- 
larly the novelty lines. 

oe @ 

The Weekly Dispatch says that seed pearls 
which defy imitation are as popular now as 
the larger variety, they being worn in the 
form of long ropes twisted around the arm, 
and also as a long neck chain, finished with 
enamel-set tassels. A favorite ornament for 
daytime wear with many women now is the 
long chain made from enamel plaques, in 
various colors and having a large plaque 
pendant at the end. The whole effect is 
rather municipal and one invariably thinks 
of the English town mayor with his chain 
of office. 

* © * 

Initial rings have jumped into the lime- 
light here this season and are having a vogue 
together with the initial wristlet. The com- 
bination of precious and semi-precious gems 
and material used in these rings and wrist- 
lets is mostly gold, diamonds and onyx. 
The onyx is large and square cut and set in 
gold. The initial letter in diamonds adorns 
it. The onyx is surmounted with a diamond 
initial letter on the wristlet in the same man- 
ner, the effect being rather smart and at- 
tractive. 

x * * 

The new stiff military collars of Paris 
which are worn with the crepe de chine 
frock are fastened with ball links, which 
give the jewelers a chance to devise some- 
thing original in this line in precious and 
semi-precious metals and precious and semi- 
precious stones. The slim cane, inspired 
for women by the directoire gown, is rather 
popular this season here, the favorite color 
being a sky blue, lacquered in gilt, with tas- 
sels and decorative accessories to match. 
The scarlet cane and paraphernalia is now 
seldom seen. 

xk & * 

The gemmed initial or monogram that has 
been conspicuous with most modern hand- 
hags is now giving way to the handbag fob. 
The newest black moiré bag this side is now 
decorated with a scarlet fob, either plain or 
decorative. according to the price one 
wishes to pay. The tendency to combine 
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black onyx with gold or platinum and dia- 
monds in many of the latest jewelry de- 
signs, is now being extended. to. smokers’ 
requisites. The demand by women smokers 
for chic novelties has prompted the jewelry 
manufacturers.to market several new and 
artistic articles of utility, as well as of 
decorative value. Feminine cigarette cases 
are now in black and very thin and flat. 
These black cases harmonize well with al- 
most any sort of gown. The case is beauti- 
fully inlaid with gold tracery. 
* * * 


Diamanté, that favorite medium for the 
dress designer, is, according to the Weekly 
Dispatch, now being used extensively by the 
manufacturing jeweler in the designing of 
wristlets and watches. Watch bracelets and 
wristlets, it seems, are being made in ex- 
panding bands of diamanté, while tassels 
made of this diamond-like ornament are in- 
creasing in usage. Ordinarily, diamanté is 
used for dress trimmings, a scintillating dia- 
mond-like effect being produced with it. 

*x* * * 


A young Reading woman, who was sen- 
tenced to two months’ hard labor last week 
for the theft of four engagement rings from 
four jewelry shops in Reading, was taken 
from court in a state of collapse. She se- 
lected a ring at each shop, saying she would 
consult her “young man” as to whether he 
would pay the price asked. 

x * * 


Many of the retail jewelers this side who 
cater to the middle class trade have adopted 
the system of easy payments in common with 
many other retail houses handling such 
things as gramophones, pianos, radio outfits, 
clothes, furniture and the like. The easy 
payment system, in time of money tightness, 
is found to act as a pretty sure sales stimu- 
lant. Jewelers who are willing to sell 
jewelry on the monthly payment plan exhibit 
window cards to this effect. It also is being 
impressed on prospective customers that a 
visit inside their store does not place them 
under any obligation to purchase. Artisti- 
cally designed show tickets, fashioned in 
color and shaped like an artist’s easel, now 
are sprinkled throughout the jewelry win- 
dows. 

* * * 

A really wonderful collection of slave 
bangles, in ivory, bone and other media, and 
decorated with paste gems at head and tail, 
are now being featured by the suburban 
jewelers, the attractive point about them 
from the buyer’s angle being their remark- 
ably low price. Almost any type of slave 
bangle of the sort mentioned can be bought 
for $1.50. They are in every conceivable 
color and elaborately decorated in star de- 
signs with imitation diamonds, the heads be- 
ing picked out in colored stones. In the win- 
dow trims they make a flashing, scintillating 
display that draws women irresistibly into 
the store to buy. Several of these vivid 
bangles are worn on one arm, and the kalei- 
doscopic effect that can be obtained by the 
use of just two or three is rather bewilder- 
ing. 

k * * 

Jewelers sav they are finding the little 
novelty articles that sell for a few cents 
each their quickest moving fines and among 
the most profitable. These include real bog 
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HE strength of our organ- 
ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 


for loyal customers. 


ARNSTEIN BROS. & CoO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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cak lucky charms, Dutch enamel charms 
(featuring pair of tiny Dutschlanders) 
oxidized brooch charms (animal series). 
xk * x 

Stainless tea knives with colored handles 
1) match the colors of the mustard pot, pre- 
yrve par, combination cruet, sauce holder, 
and so on, are Now being sold outside Lon- 
jon. These handle colors are in rich reds, 
greens, blues, yellows, grays, and so forth. 
The other tableware conforms to the color 
scheme so far as the container part of the 
article is concerned, the leg supports, lids, 
handles and so on being of solid or plated 


and 


silver. 
x *k * 

Some of the more fashionable hairdressers 
are handling full range stocks of jeweled and 
paste jeweled hair ornaments, from large 
tortoise-shell pieces down to narrow hair 
Jides. The latter are in rolled gold with a 
center of jade or other semi-precious and 
brilliantly colored material. They are, in 
some cases, set with a precious stone either 
end. In conjunction with these articles the 
wciety hairdresser handles the moiré wrist- 
let ribbon with a jeweled monogram or in- 
tial letter in diamonds. 








August Offers Choice Between 
Sardonyx and Peridot* 





HE sardonyx, looked upon by ancient 

peoples as powerful to ensure happi- 
ness in marriage, is your birthstone, if you 
were born in August. Another important 
power ascribed to this stone is the ability 
to ward off misfortune. 

The Bible, in the 21st chapter of Revela- 
tions, mentions the sardonyx as the fifth 
foundation stone of The Heavenly City. It 
was believed to embody the humility of the 
saints, in spite of their virtues, and also to 
typify the strength of spiritual life. It was 
aso included among the so-called stones of 
healing in the 16th century, when it was cus- 
tomary to compound tonics of precious 
stones, 

Another and very frequent use for the sar- 
donyx was for engraving, since engraved 
gems were extremely popular in early days. 
It was also a favorite for cameos. 

The peridot, “gleaming with the splendor 
of gold,” may be chosen, if preferred by you 
who were born in August. This is but an- 
other name for the chrysolite, which appears 
as the seventh foundation of The Heavenly 
City described in Revelations. It was also 
the stone dedicated to the Hebrew tribe of 
Simeon and was considered symbolical of 
good tidings, thus gladdening the heart. Tt 
nas also been called the symbol of foresight. 

Your guardian angel, if you are among 
the August-born, was Hamatiel, whose 
talismanic gem was the diamond, and vour 
‘wecial apostle. James, the son of Alpheus. 
The sign of the Zodiac, supposed to be in- 
fvential in the ordering of vour life. is 
‘irgo, and your natal flower is the poppy. 


Sent ont hy National Jewelers’ Publicity Assen. 








_ The South West Michigan jewelers held 
» ag at South Haven, Mich., on June 25. 
“enry Williams, South Haven, Mich., was 
*neral chairman of the outing and an ex- 
cellent time is reported. 
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Paris Jewelry 


Fashion Notes 








By L. REID 

















HE struggle between what may be 
classified as Slavonic fashions in colors 
and those of the Second Empire (French) 
is continuing. The mode for bright, vivid 
colors, as quite distinct from “shades” or 
hues, which words cannot express the crud- 
ity of the colors seen in Paris, just after the 
World War, is waning just a bit. It still 
holds its sway, almost in an unlimited fash- 
ion, as far as clothes for out-of-doors is 
concerned. For woman is still obtrusive 
and blatant when walking along the Boule- 
vard, taking her pet dog into the Bois. But 
gradually, almost imperceptibly, she is be- 
coming more and more feminine of an eve- 
ning. And it thus comes about that while 
bright hues are the fashion in the daytime, 
pastels are seen of an evening. Pastels 
bring with them opaque gems, or semi-pre- 
cious opaque jewels, for the sparkling stone 
does not coincide very well with pastels and 
other light, faint shades. 
x * 

While pale blues, mauves, so faint as to 
be almost white, pinks and pale greys call 
for pearls, white or black toilettes naturally 
take diamonds or some other brilliant stone, 
as their natural corollary. Sometimes em- 
eralds and diamonds are mingled for wear 
with pure white or cream, sometimes sap- 
phires and diamonds, while rubies, alone, 
are made up into parures. Coral is the nat- 
ural complement of the pure white costume, 
but only for day wear, while the topaz is 
also seen. Jade is as popular as ever, per- 
haps even more so, for day wear, and wom- 
en wear just as much jewelry as ever, which 
is saying a great deal. For evening wear, 
the large variety of tinted pearls—imitation, 
of course—make up into a variety of orna- 
ments. There is the three and five strand 
necklace. The first rope of pearls fits the 
neck, the second hangs loose, the third 
reaches nearly to the waist, while with the 
five rope necklace they are carefully grad- 
uated. With this are worn bracelets to 
match, made of tiny, plaited pearls, of ex- 
actly the same shade as the necklace. A 
single “butterfly” made in pure white seed 
pearls is worn, perched on the right side, 
just below the shoulder, and this is all, ex- 
cepting for the earrings. 

* * * 


There are three very popular shades of 
“pearl” in Paris just now, the cream, cream- 
rose, and the rose. If they are imitation, it 
is indeed difficult to detect this fact, so care- 
fully are they made to resemble real pearls, 
the gems being also kept so small that they 
might very well be genuine without costing 
more than the owner could afford. There 
are also “pearls” in the fashionable shades 
of pale “golden brown” and ecru, while some 
of the most fashionable necklaces are amber 
colored, although made of “pearls,” with 
all their lustre. Pale blue and shaded blue 
are also favorite colors for these pearl neck- 


laces. Others are iridescent. This is seen 
in pale blue, pink and green shades. The 
“enameled” pearl is also something new. 


Some quaint and not altogether pleasing 
fancies are seen among the imitation pearl 
jewelry, now so popular. Pearl necklaces 
are sometimes threaded for alternate coi- 
ored beads, and what is still more extraor- 
dinary the bead or gem is cut square, in 
lines, and is threaded alternately with the 
round pearl, creating a curious cubic effect. 
Sometimes, in the same way, a huge green 
emerald, much too large to be genuine, will 
have a square or round plaque of seed- 
pearls on either side, the green stones and 
the plaques making a dog-collar necklace. 

* * * 


A new kind of “pearl” is speckled like 
birds’ eggs, only in miniature, with tiny 
points of blue, red and yellow. Although 
opaque, the scarlet thread with which the 
pearl is threaded shows through the “pearl.” 
The dealers say that the novelty is really 
for wear at the cinema or theater, where it 
shows up in the darkened room or theater. 
Another interesting novelty is the necklace 
made up of “hundreds and thousands,” or 
hundreds of the tiniest beads of all the 
colors of the rainbow, twisted into ropes 
that form the necklace. - 

* * * 


The tendency, not beautiful but that ex- 
ists, to mingle the sparkling with the 
opaque, is seen in the fashion of making 
rings with a single, very large opal sur- 
rounded by pin-point diamonds, or an im- 
mense pearl, treated in the same manner. 
At the same time opals seem to be coming 
to their own again and are perhaps more 
popular than they have been for many a 
long year. Probably the superstition re- 
garding them, that flourished during the 
World War, has died a natural death, as 
people are not so susceptible as they were 
to fears of all kinds, as it is no longer dan- 
gerous to live at all, as it was in Paris 
during the World War. With the soft pas- 
tels, they are certainly the very best wear, 
but unfortunately for slender purses, opals 
are not easy of imitation. 

x ok * 


A curious fancy is to wear a long, pearl 
drop earring, suspended by a patinum chain 
very slender in make, hanging from a nearly 
closed circle of opaque pearl colored ma- 
terial, above which there is another half- 
closed circle of brightly colored material. 
Sometimes a pearl will hang from a slender 
chain of platinum, depending from a “stick” 
of opaque, semi-precious stone, of one kind 
or another. Maybe pebble is used in an- 
other pattern. Other drop earrings are 
made in white crystal, hanging from a slen- 
der silver chain; ruby crystal, the drop 
bulkier than in the case of white crystal, is 
also seen, while green and old gold crystal 
will hang from a slender rope of “dia- 
monds.” Another earring is in jet, hanging 
from a chain of five or six tiny “diamonds” 
or other brilliant colored stones. Although 
somewhat heavy and a strain onthe lobe of 
the ear, these earrings are much worn. 
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Continuous Shipments 
Direct from the Mines 
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Gem Sapphires 
Gem Rubies 
Gem Emeralds 
Star Sapphires 
Star Rubies 
Calibre Sapphires 
Calibre Rubies 

Calibre Emeralds 
Bracelet Ranges 
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ALBERT RAMSAY & Co. 
2 WEST 47TH STREET 
NEW YORK 


LONDON OFFICES: Telephone FACTORIES: 


4-5 Holborn Circus Bryant 5958 10 Dyers Buildings 


London, E. C. London, E. C. 
INDIA 


Bombay Calcutta Rangoon 


When in London a visit to our London office and factory will be of interest to you. 
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_PHIEVES ab WORK=— 





A Number of Wisconsin Jewelers Victims 
of Crooks Who Secure Considerable 
Loot 

MuwaukeEE, Wis., June 26.—Wisconsin 
jewelers have been the victims of a series 
of thefts which have swept through the 
State the past week and have suffered heavy 
losses. The Kohls-Leschke store at Mani- 
towoc was entered and jewelry valued at 
about $1,000 was taken. The store of Wil- 
iam J. Brice, Green Bay, lost diamond. rings 
valued at $1,200. An attempt was made to 
force the way into the store of E. E. Doer- 
ing, also of Green Bay, but was unsuccess- 
ful, and the store of Leslie Holbrook, Keno- 
sha, lost about $1,000 worth of goods. 

The thieves gained entrance to the Brice 
establishment in Green Bay through a rear 
second-story window. They then descended 
from the workshop into the store and re- 
moved the tray of rings from the show win- 
dow. A revolver was also stolen which 
was found later near the river. A leather 
belt taken from one of the machines in 
the workshop was found in a back alley, and 
it is believed the burglars made use of this 
to escape. The loss was discovered by Mr. 
Brice when he saw a box of cartridges 
which are usually kept inside, lying on top 
of the desk. He investigated and discov- 
ered the rings and revolver were missing. 

A window washer at the E. E. Doering 
store at Green Bay saw the marks of a 
jimmy bar on the sill and called the attention 
of Mr. Doering to it. The burglars were 
evidently frightened by someone passing, or 
found the windows too difficult to open. 
Heavy iron bars guard the inside of the 
rear windows, and the windows are fastened 
from the inside with heavy spikes. 

Entrance to the store of Leslie Holbrook 
was gained by the thieves by jimmying the 
front door. Once inside, they helped them- 
selves to everything laying around and which 
they could carry easily. Rings, watches, 
ring mountings, fountain pens, beads and 
handbags made up the loot. 








LOOK OUT FOR THEM 





Sneak Thieves Visit Pasadena, Cal., Jeweler 
and Secure Valuable Articles 

PASADENA, Cal., June 24.—Masquerading 
4s 4 wealthy woman, a man shoplifter en- 
tered two jewelry stores here on June 19 and 
walked out with hundreds of dollars’ worth 
ot goods concealed under “her” coat, while 
4 prosperous looking escort called the clerk’s 
attention to other parts of the store. 

Several valuable antiques and objects of 
art were stolen from the store of John C. 
Bents, 49 S. Raymond Ave., and the jewelry 
shop of A. Schmidt & Son, 391 Colorado St., 
Was robbed of two solid silver platters valued 
at $775, 

The pair were richly dressed and posed as 
: wealthy couple inspecting only the most 

Xpensive jewelry, according to Miss Neale, 
Clerk at the Schmidt establishment. 
is ee search was started and clues 
we Places are expected to lead to 
rg t is reported that several other 

ps have been victimized during the past 
The “woman” ig described as being 

ut 34 years old, five feet two inches high, 
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of.fair complexion and wearing a wig of 
light hair. The other is about 55 years of 
age, five feet 10 inches tall and having dark 
hair. 








Plans Well Under Way for Annual Con- 
vention ‘of Wisconsin) Retail Jewelers’ 


Association at Eau Claire, July 
21 and 22 


MILWAUKEE, Wis., June 25.~—Wisconsin 
jewelers are preparing to attend the 20th 
annual State convention of the Wisconsin 
Retail Jewelers Association which will be 
held at Eau Claire, Wis.; July 21 and 22. 
H. F. Vanderbie, Eau Claire jeweler, is the 
general chairman to arrange the details of 
the convention, and is being assisted by P. A. 
Burnsteadt, of Chippewa Falls, who is presi- 
dent of the Chippewa Valley Jewelers Club. 

The speakers for the program have not 
been announced yet. The subjects which 
will be assigned to them will be the “Cost 
of Doing Business,” “Salesmanship,” “Ac- 
counting” and “Insurance from the Stand- 
point of the Insured.” The last topic will 
be handled by an insurance adjuster. The 
association is striving to get away from a 
set program as much as possible this year. 
The members feel that those who attend the 
convention will get more from it by dis- 
cussing problems vital to the retail jeweler. 
The question box will therefore be a big 
feature of the meeting. 

The National Jewelers Mutual Fire In- 
surance Co. will hold its meeting on Wednes- 
day morning of the convention to elect three 
directors for three-year terms to succeed 
Gustav Keller, Appleton; John P. Hess, 
Fond du Lac, and Henry F. Stecher, Mil- 
waukee. The members will also vote on an 
amendment to the by-laws to permit the 
company to write cyclone and tornado in- 
surance. 

The entertainment committee has provided 
a varied program. A Dutch lunch will be 
served at the Hotel Eau Claire the first 
night of the convention after the executive 
session. A feature of the evening’s pro- 
gram will be a performance by “Aladdin, 
the Mystifier.” The second day the members 
will gather at the Lake Haelle Electric 
Park to participate in a banquet. An inno- 
vation on the menu will be guinea hens. 
Gustav Keller, Appleton, will be toastmaster. 
Miss Mary Lucia Fish, Chippewa Valley’s 
own operatic soprano, will sing several selec- 
tions. Miss Fish has just returned from a 
three years’ stay in Europe, where she has 
been studying under the best vocal teachers. 

Mrs. H. F. Vanderbie will be in charge of 
the ladies at the convention, and she has 
arranged for afternoon teas, bridge parties 
and a theater party. The ladies will join 
the gentlemen at the Dutch lunch and also 
at the banquet the second evening. .Election 
of officers of the Ladies’ Auxiliary will be 
held the first afternoon of ‘the meeting. 








Irving N. Chayken, who has been manager 
of Cousins, Inc., 152 E. State St., Hammond, 
Ind., for the past three years, is going into 
business for himself and expects to open an 
establishment Aug. 5. Mr. Chayken is a 
veteran of the World War, being the first 
man in Hammond to volunteer. He was 


- decorated by the American and French gov- 


ernments while in France and saw action on 
five battle fields. 
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Iowa Jeweler-Harpist Who Has Given 
Concerts at Many Conventions 





PROBABLY the only jeweler in the coun- 

try having a State-wide reputation as a 
harpist is J. V. Barborka, Denison, la. He 
‘entertained the members of the Iowa Retail 
Jewelers’ Association in convention at Des 
Moines in May and has been playing for, 
his fellow jewelers at their meetings for the 
past 20 years. He has played: in many of 
the States and has broadcast programs re- 
peatedly. He is master of several instru- 
ments but the harp is his favorite. He was 
born in Czecho-Slovakia and began the 
study of music at five years of age. One of? 
the: most novel occasions upon which Mr, 





J. V. 


BARBORKA, JEWELER-HARPIST 


Barborka has played the harp was at a 
diamond wedding. He stated that the hus- 
band was 97 and the wife 94. The instru- 
ment shown in the accompanying photograph 
is valued at $2,000. 

Mr. Barborka, while music is his hobby, 
is also a jeweler of repute. He studied the 
business under his father who was the maker 
of 30 tower clocks now keeping time in 
various cities of the United States. There 
are three of his clocks in Iowa, one at Sioux 
City and two at Iowa City. Mr. Barborka 
helped on several of them. 

However, a watch made 60 years ago and 

mounted on a finger ring is the thing which 
Mr. Barborka prizes as his father’s master- 
piece. It is about the size of a dime. 
’ Mr. Barborka is head of the J. V. Bar- 
borka Co., jewelers and optometrists, and’ 
takes an active hand in the business although © 
his management has brought him a degree 
of financial success that makes it possible 
for. him to. spend considerable time away: 
from >the: store. 








.The Traub Mfg. Co., Detroit, Mich., an-! 
nountes that the national advertising of: 
Orange Blossom Rings will again be han- ; 
dled by Brooke, Smith & French, Inc. The: 
two organizations worked closely together ; 
for many years, all through the period when: 
the Orange Blossom trade-mark was climb-‘ 
ing to its present eminence in the jewelry’ 
industry. 
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LATEST CUSTOMS RULINGS 


Board of General Appraisers Fix Tariff 
Classification of Various 
Jewelry Items 


A large number of rulings of particular 
interest to the jewelry trade, have been 
handed down by the Board of United States 
General Appraisers at New York. These 
decisions, fixing the proper rates of duty 
under the tariff law of 1922, are summarized 


below : 
IMITATION SOLID PEARLS 

E. M. Gattle & Co, have just obtained a 
ruling having to do with the customs treat- 
ment of imitation pearls made from a solid 
gold core of fusible enamel, coated with a 
material to give a pearly lustre, having a 
hole partly through, made by forming the 
molten material around a brass wire, which 
is subsequently removed by acid after cool- 
ing. In this decision Judge Sullivan holds 
that these pearls were properly assessed 
for duty as imitation solid pearls partly 
pierced, at 60 per cent. ad valorem usder 
Par. 1429, Act of 1922. The importers’ 
claim for duty at 20 per cent. ad valorem 
under the same paragraph, as imitation filled 
pearls, “with hole partly through” is there- 
fore overruled. 

PINS 

Sustaining a protest of the Samuel Ach 
Co., Cleveland, Judge Sullivan holds that 
certain pins with ornamental glass or paste 
heads and steel wire stems, assessed for duty 
at the rate of 55 per cent. ad valorem under 
Par. 218, Act of 1922, should have been 
assessed at only 35 per cent. ad valorem 
under Par. 350. Another ruling argued in 
the name of Samuel Ach Co. overrules a 
protest claiming 35 per cent. duty under Par. 
350, Act of 1922, on certain hat pins having 
an ornamental black glass or paste head, 
around which was a band of white metal 
resembling silver, set with rhinestones, the 
stem of these articles being composed of blue 
steel wire. Judge Sullivan finds the col- 
lector’s assessment at 80 per cent. ad valorem 
under Par, 1428, to be correct. 


BLACK CLASPS 


Certain black clasps composed of glass 
and metal, imported by Carson Pirie Scott 
& Co., Chicago, invoiced as “clasps, black” 
are held by Judge Sullivan to have been 
improperly assessed with duty at 80 per cent. 
ad valorem under Par. 1428, Act of 1922, as 
jewelry. Claim for duty under Par. 348, 
Act of 1922, as clasps, by whatever name 
known, or of whatever material composed, 
not plated with gold, silver or platinum, etc., 
at 0) per cent. ad valorem, is therefore up- 
held. 

GALALITH BRACELETS 


Galalith bracelets, imported by D. Lisner 
& Co. and assessed on entry at 60 per cent. 
ad valorem as articles in chief value of 
celluloid, are held by Judge Sullivan to be 
more properly dutiable at 40 cents per pound 
and 25 per cent ad valorem under Par, 33, 
Act of 1922, as bracelets made wholly or 
im chief value of galalith. 


EARRING DROPS 


, aeaeiting relief to Borrelli & Vitelli, Judge 
ullivan rules that certain silver filigree ear- 
rings drops, assessed with duty at 80 per 


cent. ad valorem under Par. 1428, Act of 
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1922, should have been taxed at only 75 
per cent. under the same paragraph, 


BASE METAL SHOE BUCKLES 


Certain steel galalith mother-of-pearl slip- 
per buckles, imported by M. Guggenheim, 
are held by Judge Sullivan to have been in- 
correctly assessed with duty at 80 per cent. 
ad valorem under Par. 1428, Act of 1922. The 
importers claimed the merchandise in ques- 
tion, consisting of shoe buckles made partly 
of base metal, to be more properly dutiable 
under Par. 346, at 15 cents per hundred and 
20 per cent, ad valorem, and this claim is 
upheld by the Customs Board. 


TEMPORARILY STRUNG BEADS 


Sustaining a claim of Warschauer & Rath, 
Judge Sullivan rules that certain masses of 
steel beads temporarily strung on cotton 
threads, should have been taxed with duty 
at 35 per cent. ad valorem under Par. 1403, 
Act of 1922, rather than as assessed by the 
collector, at 60 per cent. under the same 
paragraph. 

SHELL BEAD ARTICLES 


Denying relief to A. Kriloff, of Chicago, 
Judge Sullivan finds that certain shell bead 
articles were properly assessed with duty 
at 60 per cent. ad valorem under Par. 1403, 
Act of 1922. Claim for duty as beads, at 
only 35 per cent. ad valorem under said Par. 
1403, is therefore overruled. 


NECKLACES HAVING SILK CORD, ETC. 


Overruling a protest of H. B. Thomas & 
Co., San Francisco, Judge Sullivan holds 
that the presumption of correctness attach- 
ing to the action of the collector not having 
been overcome bv the importers as to cer- 
tain necklaces composed of a silk cord, an 
agate, turquoise, jade or amber pendant, a 
small bead, and ivory clasp, duty was there- 
fore properly levied at 80 per cent. ad 
valorem under Par, 1428, Act of 1922, as 
jewelry. Various claims for lower rates of 
duty are denied. 


STRUNG NECKLACE 


Certain strung necklace length graduated 
and matched pearls, valued at over 20 cents 
per dozen pieces and commonly known as 
unfinished jewelry, imported by J. E. Del- 
bourgo Co., are held by Judge Sullivan to 
have been correctly assessed with duty at 
80 per cent. ad valorem under Par. 1428, 
Act of 1922. The importers sought to have 
these articles taxed at a lower rate of duty. 


WATCH MOVEMENTS, 17 JEWELS 


Upholding a claim of the Depollier Watch 
Co., Judge Fischer sustains a protest filed 
against the collector’s assessment of duty on 
certain watch movements, which although 
marked as containing 17 jewels and 3 adjust- 
ments and so classified at the rate of $4.75 
each under Par. 367, Act of 1922, were in 
fact not adjusted to either temperature or 
position. In fixing the correct tariff rate 
on the movements, Judge Fischer finds as 
follows : 

1. That for tariff purposes, only the 
“jewels which serve a mechanical purpose 
as frictional bearings” shall be considered. 

2. That said movements are properly 
dutiable at $3.50 each under the provision in 
said paragraph 367 for “watch movements 
* * having more than 15 and not more 
than 17 jewels, unadjusted.” 
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IMITATION RHINESTONES 


Sustaining a protest of G. W. Sheldon & 
Co., Chicago, Judge Sullivan rules that 
imitation rhinestones, returned for duty: un- 
der Par. 218, Act of 1922, at 55 per cent. 
ad valorem, as articles not specially provided 
for, chief value glass or paste decorated, 
should have been assessed at 20 per cent. 
under Par. 1429, as imitation precious stones, 


WATCH MOVEMENTS, 16 JEWEL 


Overruling claims of F. B. Vandegrift & 
Co. and Jas. E. Caldwell & Co., of Phila- 
delphia, Judge Fischer finds that certain 
watch movements marked as containing 16 
jewels and 3 adjustments and 16 jewels and 
5 adjustments, respectively, were properly 
assessed at 45 per cent. ad valorem under 
Par. 367, Act of 1922, as parts of watches, 
by reason of the fact that there is no spe- 
cific provision for watch movements of the 
number of jewels and adjustments in ques- 
tion. Claims for duty under said Par. 367 
at $2.75 each, or under the same Par. at 
$3.50 or $4.75 each, are therefore denied. 


GOLD OR PLATINUM CLASPS 


In sustaining a protest of the European 
Watch & Clock Co., Judge Sullivan finds 
that gold or platinum clasps or buckles used 
in connection with a piece of ribbon to 
fasten a watch on the wrist, are not dutiable 
as materials of metal suitable for use in the 
manufacture of jewelry, at 75 per cent. ad 
valorem under Par. 1428, nor as _ snap 
fasteners and clasps, not plated with gold, 
silver, or platinum, under Par. 384, but un- 
der Par. 399, at 60 per cent. ad valorem, as 
“articles * * * not specially provided 
for, * * * composed * *. * of plati- 
num, gold, or silver. 


DRESS BUCKLES 


Granting relief to A. L. Clarke & Co., 
Judge Sullivan finds that dress clasps, com- 
‘posed of base metal, not plated with gold, 
silver, or platinum, valued above 20- cents 
per dozen pieces, are not dutiable under 
Par. 346, Act of 1922, not being ‘belt, 
trousers, waistcoat, shoe or slipper buckles, 
nor under Par. 1428. They are, the Board 
holds, covered by the provision for clasps 
“by whatever name known, or of whatever 
material composed, not plated with gold, 
silver or platinum, and not mounted on 
tape” in Par. 348, at 55 per cent. ad valorem. 


BRASS CLASPS FOR NECKLACES 

A protest of Leo F. Phillips & Co. filed 
against the collector’s assessment of duty 
on certain small, cheap, unplated brass clasps 
used for connecting the ends of necklaces 
or neckchains, is sustained by Judge Sulli- 
van, who finds that duty should have been 
taken at 55 per cent. ad valorem under Par. 
348, Act of 1922, rather than under the last 
clause of Par. 1428, at 75 per cent. ad 
valorem. 

PEARL BEADS 

Overruling a claim of Winter Bros., the 
Board holds that an imitation pearl bead 
on a nickel-plated wire, formed into a loop 
on each side of the bead, the bead being 
of greater value than the wire, used in the 
manufacture of necklaces, is dutiable under 
the provision in Par. 1428, Act of 1922, for 
“materials of metal, whether or not set with 
glass or paste, * * * suitable for use in 
the manufacture of jewelry” at 75 per cent. 
ad valorem, and not as “imitation pearl beads 


¢ 
















































































RP nae 


ie ea 


























ie 





HVGAULAGAAAAAAORSEOUAOEOSEADAASSAUA ISSO GULDLOOEEUOLEULEUOEEOOTELECUAOSLESLEDUDSUESEAUEDAOSEODEDESEDECCLEDDOSSEOEDOSECAOOOELOGUOALOTLARIOLEAEOLUIUHLTECOR DEO EASS TE ETEE UAE AA SIN 


A A, ae 


COEUDUECERROGEUCUCUULUEECEUERDROUUEREUE ED ECLUCHULULEREEEECCECECUECUREUEULUCELCDEUELUPELER CURR UUREUEDEBRRUEDEUELECEEEE GTR RD ET UEEEEDEREDERERERS. 


STM a es 





Lala SEHR EaE PELE OE 


GUCUUTCUURRUGROGOCDRDRGRECLECEQUGGEOLCHCUREOOUTEDOTUCEERDEEUGGUTEEUUDDUU TEER LOGLOGREDEEEOUUEUOGRUTUEERERUD TULA D ER ELTEUREULECLED URE RCEECEOU CREED COURUOCEEPL ELEC ELEEEUUELEEEEETO REO EUR UE EDEL ER ETUEPEE EEL DOE ELE? CUPEUEELEP PELE CEPCUEES PEL ELUEEEUTELLGSBEEEE BEPLLPELEED ER VOPEPUEEEEEELUCEE ETE EE ct 








YS 








THE JEWELERS’ CIRCULAR 








1 1 CIVEUT TTT TTT 1 1 i 1 iit VURDEORAEEODES REDE DS DOL EATON SOLENT 
TOLULUTLURARSDDAOAOERSTOEEURSSDOEOROODEOEA GU ORUAPCOEOLUADDATEDERTEDUERLEUUU GRD EOREEEED Nine 
BTITITITITINIIIITLII ILIAD RD EEE EEDA ED DEDEDE PEPER ETERS IITETINIIITINIMLEIPD APE D EERE T ET) 1 : 








ae 
an & b.. 
Frerit * p ‘ap 
Se 7 > ss ~—, angen ii 
Sao ee a 4 





Fogg A rhe : 
Wh WS; WROAe uae t 


TE ann crores’ °* . se" ‘ TS TADS CUT NA. WE TE 
2 We hte ay, Or He olde ge Cy ru at, ~zanniqe u“ ee 


PUTT ETT TIT T TTI C 





av 


Pavillon de Marson, Louvre 


The French “Pearl Workers Take 


‘Pride in Making La Tausca Pearls 


HE French pearl workers, who are raised from child- 
hood to carry on the family profession of making 

pearls, find their art most highly exemplified in the making of 
La Tausca Pearls. 
And after these skilled craftsmen—the finest in the world, 
have given the last deft touch to their product, they are then 
brought to America. 
But the trade does not get their La Tausca Pearls until they 
have been three times inspected at Providence. This super- 
inspection of the most perfectly made pearls in the world, 
justifies us in giving our unqualified. guarantee to every La 
Tausca necklace you sell. 
Jewelers offer La Tausca Pearl Necklaces, with the assurance 
that the world of pearls affords nothing finer and their custom- 
ers purchase them with the same sense of security. 


Every La Tausca Necklace is Sold by a Retailer 
Retailers Supplied through Wholesalers only. 


KARPELES COMPANY 


PARIS CHICAGO — NEW YORK PROVIDENCE 
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of all kinds and shapes, of whatever material 
composed, strung or loose, mounted or un- 
mounted” at 60 per cent. under Par. 1403. 


BUCKLES 

Sustaining a claim of G. W. Sheldon & 
Co, Chicago, Judge McClelland rules that 
certam buckles, assessed at 30 per cent. ad 
valorem under Par. 1432, Act of 1922, should 
have been assessed at but 15 cents per hun- 
dred and 20 per cent. ad valorem, being 
salued at more than 50 cents per hundred 
inder Par. 346. 

ONYX OR CRYSTAL ARTICLES 

Denying relief to Doubrava Co., Judge 
Sullivan rules that bracelets or rings com- 
posed of cut onyx or rock crystal without 
metal, usually after importation embellished 
by jewelers with precious metal, and oc- 
casionally used in their imported condition 
on the arm as a bracelet, are not dutiable 
4s semi-precious stones cut but not set, suit- 
able for use in the manufacture of jewelry, 
at 20 per cent. ad valorem under Par. 1429, 
Act of 1922, but as jewelry, finished or un- 
finished, at 80 per cent. under Par. 1428. 


ASSORTED BEADS 
Assorted beads of different colors, im- 
ported by Marshall Field & Co., of Chi- 
cago, were the subject of the decision at 
issue, The beads in question, souze of which 
were in cardboard boxes with glass lids, 
through which the beads could be seen; 
others in small bags composed of what ap- 
peared to be fine-meshed mosquito netting, 
were assessed as toys at 70 per cent. ad 
valorem under Par. 1414, Act of 1922. Judge 
Sullivan now fixes duty at 35 per cent. ad 
valorem under Par, 1403, as beads, not inuta- 
tion of precious or semi-precious stones, nor 
beads of ivory or imitation pearl. ‘The 
beads in question, the record disclosed, are 
used for making table mats, portieres, bands 
for the head, for the waist, etc. 


ROSES MONTEES 

A large number of decisions have been 
handed down having to do with the correct 
tariff classification of rhinestones in metal 
settings, known as roses montees. On en- 
try through the customs duty was levied 
at 55 per cent. ad valorem under Par. 218, 
Act of 1922, The importers claimed duty 
at but 20 per cent. under Par. 1429, as 
imitation precious stones cut or faceted, and 
this claim is upheld by Judge Sullivan. 








_R. Kocher Sons, who have conducted a 
jewelry store at 15 S, 1st St., San Jose, 
Cal, for the past 54 years, must vacate the 
building, and as a result plans are being 
made for the occupancy of new quarters. 
The firm has purchased property on the 
southwest corner of 2nd and San Fernando 
»s., which is said to have cost in the neigh- 
wae of $200,000. The lot has a frontage 
ee eet on San Fernando St. and 131 feet 
tai St. A substantial two-story brick 
building now stands on the property and 
‘ontains several stores. According to J. R. 
Kocher, the new store will occupy the cor- 
ner, The entire contract of remodeling calls 
or an outlay in excess of $35,000. Mr. 
Kocher will paint the exterior of the build- 
mg and modernize the remainder of the 
Stores. R. Kocher Sons will occupy the new 


location in J . 
‘ uly, if present pl xe- 
cuted p t plans are exe 
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Triplets Sold as Synthetic Emeralds 











By Prof. Frank B. Wade 














ig is reported that a number of high class 
dealers have been offering for sale green 
stones, resembling emeralds, under the name 
of “synthetic emeralds.” A specimen of one 
of these stones was submitted to the writer 
by THE JEWELERS’ CIRCULAR and a close 
examination reveals the following facts. 

The general appearance is fairly good, the 
color being deep and rich, although not ex- 
actly a fine grass green. The stone con- 
tained a number of fissures much like those 
usually seen in genuine emeralds. The cut- 
ting was well done, the shape being cushion 
antique and the facetting being of the step 
variety, as is usual with the genuine emerald. 
The material resisted the file both above and 
below the girdle. 

Thus, as far as the superficial characters go, 
the uninitiated might think that the product 
was a real emerald. On using a good loupe, 
however, it was at once seen that the upper 
and lower parts of the stone were joined to a 
thin slice of a different material which was 
inserted at the girdle line and cemented be- 
tween the two pieces of hard stone that had 
resisted the file. On close examination a 
small portion of the thin slice of material 
was seen to be so exposed at one corner 
that it was possible to test it with the file 
and it readily yielded to the attack, showing 
it to be of about the hardness of glass. 

On viewing the “stone” first in one direc- 
tion and then in the other (lengthwise and 
crosswise) no variation in color, such as is 
always apparent in true emerald, could be 
seen. Use of the dichroiscope confirmed 
this observation, as no distinct dichroism 
appeared. A true emerald shows quite dis- 
tinct dichroism. That the central portion of 
the “stone” was darker than the top and 
back could be noted even on viewing the 
piece edgewise with the loupe, and on drop- 
ping it into a little “Stanolax” (an ad- 
mirable liquid for the purpose as it has a 
high refractive index, is colorless and odor- 
less and non-volatile) in a small vial, it 
was at once seen that both top and back 
were practically colorless, and that a thin 
slice of very deep green material lay be- 
tween. 

A hardness test showed that the material 
of the back was harder than quartz but 
softer than true topaz so that it should be 
rated as 7%4 on Mohs’ scale. On testing it 
with beryl (aquamarine) the back was of 
substantially the same hardness as the beryl. 
The flaws which were mentioned above were 
seen to be entirely in the back part of the 
“stone.” Thus it would appear that the 
makers use low grade beryl for the backs 
of the stones, thus getting the correct hard- 
ness and the characteristic flaws of beryl 
(which is closely similar to true emerald 
in everything but color). The top of the 
“stone,” while harder than the file, yielded 
to-both topaz and beryl but not to rock 
crystal. It seemed to be of the same hard- 
ness as rock crystal. It was colorless and 
flawiess and in all probability it is rock 
crystal. 

Thus we have here an emerald “triplet,” 


a very old imitation of the emerald and not 
an artificially produced emerald at all. It 
has no right to be designated a “synthetic” 
emerald because the term synthetic has come 
to mean a product produced artificially but 
nevertheless throughout essentially the same 
as the natural product. The synthetic ruby 
and the synthetic sapphires of various colors 
are totally different products from this trip- 
let. It is an unfair trade practice to trade 
on the well deserved reputation of the syn- 
thetic ruby and sapphire. 

These triplets are well made and if sold 
for exactly what they are they have a place 
in moderate priced jewelry. They will un- 
doubtedly wear well and they look very 
much like some emeralds. The only adverse 
criticism on them is the incorrect and unfair 
designation which it is alleged has been 
given them when offering them for sale. 
This is not a new departure but a survival 
of an, old practice. The writer found a 
high class dealer unwittingly making sim- 
ilar claims for a nearly similar material six 
or eight years ago and took the trouble to 
educate him as to his error and we have 
every reason to believe that he never again 
used the term “synthetic” in connection with 
the emerald. Every honorable dealer will 
act similarly as soon as convinced of the 
character of these alleged “emeralds.” 








Diamond Imports During April Amounted 
to $4,864,223 


Wasurncton, D. C., June 25.—The value 
of the diamonds imported into the United 
States during April is shown by the Treas- 
ury Department’s figures to amount to 
$4,864,223. Of this, the value of the rough 
stones is given as $749,729 and that of the 
gems cut but not set, $4,114,494. 

An examination of the figures indicates 
that Amsterdam still retains her lead which 
was resumed some time ago in the sale of 
cut stones in this country, the importations 
from the Netherlands in April amounting 
to $2,381,907, as against importations from 
Belgium of $1,544,760. The cutting centers 
of France sent us diamonds worth $102,720 
and of England, $71,110. There were a few 
other small shipments during the month, in- 
cluding one from Germany of $9,624, from 
Cuba of $4,000 and from Austria of $373. 

As far as the rough is concerned, less 
than half of this came directly from the 
London Syndicate, the importations from 
Great Britain amounting to only $336,136. 
But we received rough from both of the 
cutting centers of Netherlands and Belgium, 
the former sending rough of $177,332 and 
the latter, $92,882. Direct from British 
South Africa, we received shipments amount- 
ing to $143,379, but there were no shipments 
reported from any other diamond fields, not 
even from Brazil or British Guiana. 














Joseph Gumm, jeweler and optician, will 
open a store at 153 S. Burdick St., Kalama- 
zoo, Mich. 
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Work Started on Chicago Jewelers Building 





Old Buildings at Wabash Avenue and South Water Street Being Torn Down 
to Make Room for Forty-Story Edifice That Will Be Headquarters 
for the Jewelry Trade of the “Windy City” 














—— 


Cuicaco, June 25.—Developments of this 
week have convinced the most skeptical that 
the much talked of Jewelers’ building will 
soon be a reality. On Monday of this week 
workmen began wrecking the old buildings 
at the corner of Wabash Ave. and S. Water 
St, where the Riverside Plaza Corp. owns 
22,624 square feet of land. The last of the 
contracts were signed yesterday and in a 
short time the 40-story steel and terra cotta 
structure that is to house the wholesale 
jewelry and kindred trade of this city will 
be reaching toward a new skyline in Chi- 
cago. 

This building, when completed, will be the 
tallest building in the United States west of 
New York city. It fronts 161 feet on S. 
Water St. and Haddock PI. and 140 feet on 
Wabash Ave. and Holden Court. Every 
office in the building will be an outside room 
with outside light and air. The space usual- 
ly used for court purposes will be devoted 
to a 23-story garage with a capacity for 572 
cars, 

The first four floors will be leased for 
stores and shops, and the fifth to 15th floors 
will be occupied by jewelers, who have ap- 
plied for space in the building. The balance 
of the main part and the tower will be 
leased to jewelers and allied industries. The 
37th floor will be fitted for club and lounge 
rooms; the 38th as a kitchen, locker rooms, 
pantry, etc.; the 39th as a grill, and the 
40th as a main dining and observation room, 
with a ceiling height of 30 feet and known 
as the Belvedere. The structure will rest 
on caisson foundation extended to rock, 80 
fect below the bottom of the boiler room. 
The total height from the boiler room floor 
to the top of the tower will be 557 feet, or 
523 feet from the upper level of S. Water 
St. 

The site is in the heart of the new devel- 
opment to be created by S. Water St. im- 
provement. This will be a double-deck thor- 
oughfare, the upper level of which will be 
one of the finest, modern boulevards in the 
country. The cost of this improvement, 
which is now in progress and far ahead of 
schedule, exceeds $25,000,000. 

Some of the interesting features of the 
Jewelers’ building of Chicago are: 

It will have more than 12 acres of floor 
space, and the appraised value, including the 
land, is $11,704,830. 

More than 16,000,000 pounds of steel will 
he used in its construction. 


About 20,000,000 pounds of cement will 
be used in the erection of the building. 

Fully 54 acres of terra cotta will be used 
to cover the four sides of the building. 

More than 125,000 lineal feet of piping 


will be used for heating, plumbing and ven- 
tilation, 


The combined length of the caissons sup- 
cme the building would descend one and 
our-fifths miles into the earth. 


Making a round trip in the elevators, one 
will cover a distance of one and three-quar- 
ter miles. 

If the space in the building was all first 
floor space, it would occupy nearly 20 blocks 
of the “Loop” district. 

All of the curb on Michigan Ave., from 
S. Water St. to 35th St., about five miles, 
would not accommodate the cars that can 
be parked in the garage of this building at 
one time. 

This building will be ready for occupancy 
May 1, 1926. Contracts call for the com- 
pletion of the first 26 floors, or main part, 
by that date, and the tower section will be 
ready by the first of the following October. 
All space being leased by jewelers at this 
time will be ready next May. 








Members of Reading Jewelers’ Guild Hold 
Outing and Business Meeting at Mt. Penn. 


READING, Pa., June 27,—Members of the 
Reading Jewelers’ Guild held an enjoyable 
outing and business meeting at the Eagles’ 
Mountain Home, Mt. Penn, last week. The 
afternoon was devoted to baseball, cards and 
quoiting. G. A. Schlechter and James W. 
Kalbach were high in quoiting. A. B. EI- 
liott, James H. Armitage, Mrs. Arthur 
Schwemmer and Mrs. Paul D. Harbach 
made the best scores at cards. Steward 
Charles M. Kauterman served an excellent 
chicken and waffle dinner. 

At the business meeting it was announced 
that the dates of the Pennsylvania State 
Jewelers’ Association convention at Pitts- 
burgh were changed from Tuesday and 
Wednesday, June 30 and July 1, to Tuesday 
and Wednesday, July 14 and 15. Among 
the Reading jewelers who expect to attend 
the convention are Daniel H. Manmiller, 
Paul D. Harbach, A. B. Elliott, James H. 
Armitage, Arthur Schwemmer and James 
W. Kalbach. Mr. Harbach has been ap- 
pointed captain of the eastern section for the 
convention. 

An auto caravan will set out for the con- 
vention from Philadelphia on Sunday, 
July 12. The Reading, Allentown and 
Pottsville jewelers will join the caravan at 
Lancaster. The Harrisburg and Middle- 
town delegations will be picked up at Gettys- 
burg. The party will stop at Bedford, Pa., 
Sunday night. Delegations from Scranton, 
Wilkes-Barre, Johnstown, Williamsport and 
Altoona will join the caravan there. The 
party will arrive in Pittsburgh on Monday 
morning. 

The convention sessions will be held in the 
Fort Pitt Hotel. The features will include 
motion pictures, showing how a watch is 
made, and the evolution of a teaspoon. The 
women visitors will be escorted through the 
Heintz food products plant. 

In attendance at the outing and meeting 
were the following: Mr. and Mrs. William 
A. Salzman, Mary Elizabeth Salzman, Mr. 
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and Mrs. Daniel H. Manmiller, Mr. and 
Mrs. Paul D. Harbach, Paul D. Harbach, 
Jr., Mr. and Mrs. Albert B. Elliott, Mr. and 
Mrs. James H. Armitage, Jane Armitage, 
G. A. Schlechter, Mr. and Mrs. Arthur 
Schwemmer, Carl Schwemmer, Mr. and 
Mrs. James W. Kalbach and Anna, Florence 
and Marie Kalbach. 


HONORED BY JEWELERS 











DeWitt A. Davidson Recipient of a Beauti- 
ful Etching from Jewelry Crafts 
Association 


As a mark of appreciation for the services 
rendered by DeWitt A. Davidson, while 
serving as president of the Jewelry Crafts 
Association, Inc., New York, the members 
of this organization presented to their past 
leader a beautiful etching by Sadler, which 
was autographed by the artist. The testi- 
monial was entitled “The Bagman’s Toast,” 
and was presented to Mr. Davidson at his 
office, 58 W. 40th St., New York, last Mon- 
day afternoon. The presenting of this testi- 
monial to Mr. Davidson was in accordance 
with a resolution passed at the annual meet- 
ing and dinner of the organization held on 
March 25 last. 

Mr. Davidson is a connoisseur and collector 
of etchings, and the addition of this fine Sad- 
ler production, it was felt, would enhance 
his collection. The etching was mounted in 
a special frame which was made of mahog- 
any and inlaid with gold. To the frame was 
attached a specially engraved gold plate, 
which was inscribed 


“Presented to 
DeWitt A. Davipson 
by members of 


The Jewelry Crafts Association, Inc., 
In appreciation of his services as President 


1919-1925” 


A delegation consisting of the committee 
appeared at Mr. Davidson’s office shortly 
after the noon hour last Monday, and on a 
pretense Mr. Davidson was sent into his 
factory. During his absence the etching was 
placed on his desk and the delegation gath- 
ered around. Mr. Davidson was then called 
from the factory and upon his return to his 
office was surprised to see the representa- 
tives of the organization present. After the 
etching was presented to Mr. Davidson he 
expressed his delight at the picture and told 
the members how pleased he was that the 
presentation was made in a quiet and simple 
manner instead of as formerly planned at a 
dinner. 

The committee making the presentation 
included Frank J. Keller, George F. Brecht, 
I. E. Kalisher, Paul H. Oppenheimer, Meyer 
L. Robbins, David Shiman and Robert S. 
Tipping. 








The J. F. Sturdy’s Sons Co., Attleboro 
Falls, Mass., has just announced to the 
trade its new “Sturdymaid” watch bracelet. 
This new metal watch bracelet contains 
many new features, among which are the 
pliability and flexibility of the separable 
links. Fach link is soldered and interlock- 
ing, which eliminates breakage from side 
strain. 
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BANDITS ROB JEWELER 


New York Store in Heart of Theatrical 
District Scene of Bold Hold Up Which 
Nets Crooks About $75,000 


Upper Broadway in the heart of the 
theatrical district of New York was thrown 
into a turmoil W ednesday morning, June 24, 
when the manager and a porter employed in 
the jewelry store of Marcus Feldman, 1543 
Broadway, ran to the street and shouted that 
they had been held up and robbed by two 
bandits, who had succeeded in making their 
escape through the dense crowds. While it 
was first reported that the robbery had 
netted the thieves about $200,000, a JEWELERS’ 
CixcuLar reporter was later told that the 
ioss would probably total between $50,000 
and $75,000, which amount is fully covered 
by insurance. The shouting of the two 
jewelry store employes and the ringing of 
burglar alarms in two adjacent stores 
caused such a crowd to collect that it was 
dificult for the police and detectives who 
were on the scene within a few minutes to 
get to the store. 

The bandits were daring and had un- 
doubtedly carefully planned the robbery long 
before they actually committed the crime. 
They worked calmly and deliberately. It was 
estimated that the theft took between 15 and 
20 minutes to complete. 

Shortly after 9 o'clock, the store was 
opened as usual by Morris Sidney, who has 
been employed at the store for many years. 
He had opened the safe and was placing the 
stock in the window while Joseph Chyned, 
the colored porter, was cleaning in front of 
the show cases near the front door. The 
two bandits who were well dressed, walked 
in with drawn revolvers and commanded the 
jewelry store employes to walk to the rear. 
While one of the thieves covered Mr. 
Sidney the other took care of the porter. 
The bandits warned their victims not to 
raise their hands but to keep them behind 
their backs. 

Mr. Sidney, believing that he could push 
the burglar alarm which rings in two ad- 
jacent stores, walked hurriedly to the rear. 
Whether the thief who was covering him 
was suspicious in any way is unknown but 
he ordered Mr, Sidney to walk more 
slowly. When the bandits had marched 
their two victims into the rear room, both 
were made to face the wall. Mr. Sidney 
endeavored to look into a mirror in order to 
get a good view of the men but they were 
evidently aware of this and removed him 
from in front of the mirror. The negro 
was also standing in front of a window and 
he was likewise removed. 

Both of the jewelry store employes were 
bound hand and foot with picture wire 
which one of the thieves took from his 
pocket. After this job had been completed, 
ihe pair then took their time in rifling the 
safe which stands at the rear of the store. 
They selected not only diamond pieces but 
took practically everything which was con- 
tained in seven trays. These were the most 
valuable pieces in the store. After the men 
had obtained their loot they walked liesurely 
tom the store and once on the sidewalk 
parted and were lost in the crowd. 

As Mr. Sidney heard the men open the 
door he managed to hobble to one of the 
cuttons in the rear room and set off the 
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burglar alarm which rang in the two stores 
adjoining the jewelry establishment. The 
employes in both places ran in and when 
they discovered the store had been held up, 
set up an alarm which attracted many. 

The police and detectives were soon on 
the scene and in a few minutes the sidewalks 
were impassable. Mr. Sidney was able to 
give the police a fairly good description of 
the men and it is understood that he later 
identified some pictures at Police Head- 
quarters. 

The Feldman store is located in the Times 
Square section which is undoubtedly one of 
the busiest parts of the city. People are 
constantly passing the store and its proximity 
to the great number of theatres and hotels 
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Imports of Platinum and Allied Metals 
During April 

WasuinctTon, D. C., June 26.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during April, indicate that the 
value of iridium brought in during that time 
was $14,903, while osmium and osmiridium 
imported amounted to 259 troy ounces valued 
at $36,571. The rhodium and ruthenium re- 
ceived here from other countries was worth 
$13,645, while the amount of palladium 
brought into this country reached 661 
troy ounces worth $36,980. The value of 
unmanufactured platinum brought here was 
$877,099. 

The figures showing the imports by coun- 
tries are as follows: 











Unmanufactured Osmium and Rhodium and 
Platinum Iridium Osmiridium Palladium Ruthenium 
Countries Os. Troy Oz. Troy Oz. Troy Oz. Troy Os. Troy 

RPO ohiisic o's wis acs ala ave ee wee 200 Pee re oe 20 
MOWRY [cise nisin ina/aik's ob,wiabiesae ee’ 444 irae aan ‘en wav 
United Kingdom: 22 o.6<0<ceeses 5,350 50 198 600 125 
PRIMI oie nos nn sists bbe aaies 76 aes oer 61 wa 
Eo wie? sens caclaee oes 1,836 Pee: <a 
PEE Sea iscec cee sue anes sae 61 sae 
TOCA —QHUANIEY, sn ocdic cc scncc eae 7,906 50 259 661 145 

WI aa poh Share ee wees eee $877,099 $14,903 $36,571 $36,980 $13,645 








in this district would ordinarily make it one 
of the most dangerous places for thieves to 
operate. The daring of the present-day 
thieves, however, apparently stops at 
nothing and news of the holdup naturally 
caused a great deal of excitement, particu- 
larly among merchants in the neighborhood. 

On Friday a suspect was arrested by the 
police but when he failed to be identified 
the man was released. 








It was announced last week that Rose 
Schultz, former bookkeeper of the firm of 
Green & Ratzkoff, manufacturers of plati- 
num and diamond jewelry, 387 Washington 
St., Boston, was. married on Sunday, June 
21, and is now making her home in Texas. 
Joseph Green, of Green & Ratzkoff, has re- 
turned to business, after being idle for seven 
weeks owing to illness. 








Creditors File Involuntary Bankruptcy 
Petition Against Raffaele Garden, 
Syracuse, N. Y. 


Utica, N. Y., June 24.—Creditors filed a 
petition in Federal Court today asking that 
Raffaele Garden, a jeweler of Syracuse, be 
declared bankrupt. It is charged that he is 
insolvent and that Reich & Rottenberg have 
a judgment for $470 and S. A. Liberman & 
Sons one for $102, under which the sheriff 
is threatening sale of stock to satisfy the 
judgments. 

The petitioners are Sime Berson and Sam- 
uel J. Marine, of Rochester, claiming $1,480; 
Domenick Falcone, $51, and Meyer Winkel- 
stein, $66, both of Syracuse. Preferential 
payments of over $1,000 are alleged. 

Judge Frank Cooper appointed Leonard 
Herzog receiver under bond for $2,000, and 
Garden is directed by an order to show cause 
June 29 why the receivership should not be 
continued. The court appointed Mever 
Winkelstein and Jack Harrison appraisers. 
The stock and fixtures are estimated by 
Attorney William Seidel, representing the 
petitioning creditors, at $2,500. 





Exports of Platinum During April 


Wasuincton, D. C., June 26.—Figures 
just announced by the Department of Com- 
merce show that during the month of April 
platinum valued at $366,496 was sent out 
from this country. Of this amount $290,415 
represented platinum ingots, sheets, wire, 
alloys and scrap, while the remainder of 
$76,081 was the value of manufactures of 
platinum, except jewelry, exported during 
the month. The figures showing the amount 
and the countries to which the metal was 
sent follow: 





Ingots, Sheets, Manufactures 
tre, Alloys of Platinum 
and Scrap Except Jewelry 
- A 6 ae 2 

Countries Oz. Troy Value Os. Troy Value 
PUES viccinwwes 500 $56,750 uae aces 

Germany ....... 1,378 151,850 nue 
United Kingdom. 298 28,489 war emake 
COMMEM 6 dsta vase 45 4,786 11 $1,093 
MME cccccccas ae Aico 600 65,850 

Newfoundland and 

Laebesdot ous er wea 12 212 
i Srererrerrrr ome Stone 6 896 
Argentina ...... et: mae 10 1,200 
ae ae genes 56 6,830 
WM ac oatielauie 429 48,540 ‘a weeny 
Totals.........2,650 $290,415 695 $76,081 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended June 27, 1925 

The U. S. Assay Office reports : 


Gold bars exchanged for gold coin.... $744,831.18 
Gold bars paid depositors............ 74,178.19 


Total $819,010.37 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
UME Hosdcadaniiut/s Rep eaeaten es $247,324.22 
A Ct is + aviblnis daa dasneauea 314,811.78 
EE EN Mind c. balcin sidan cmnaacmemleneee 182,695.18 
TO Ae no. ncne now neeneemes Mag manan | sa eeeaael 
FONE 26 > si ckc cn. dindvimsiceeddadewann, | paaaneal 
a 7 gl ET AT am 

Pe ie asi site as ero ern ates ahaa aecmaca eae $744,831.18 
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Boston Jewelers Enjoy Annual Spring Frolic 





Pemberton Inn Again the Scene of the Annual Outing and Shore Dinner of 
the “Hub” Jewelers’ Club 
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PemBerTON, Mass., June 23.—‘‘Hello, Bill! 
Hello, Charlie ! Hello, Hyman! Welcome 
to Pemberton! Take that fat cigar out of 
your mouth and let’s have a look at you!” 

" Vigorous handshaking everywhere.  Jests, 
sme good, some pathetic, good-natured 
banter all around. 

In the distance, coming up the bay, the 
white hulk of a harbor steamer. As she 
draws nearer a siren shrieks two or three 
times. More jewelers on the way from 
Boston to attend the annual Spring outing 
today. 

Secretary “Al” Kerr stands near the 
depot, a perpetual smile on his face, hands 
full of badges, one for each of the arriving 
guests and members. 

Along the winding cinder path leading up 
to the Inn crunches a group of 10 or 12 


or played cards. Just outside, on the spa- 
cious green, others competed at “baby” golf 
on a miniature course. Others told stories, 
most of which would pass the censor. 

Matalene, of Newark, told one about a 
recent visit to Palm Beach, Fla., and a 
jewelry store in the leading hotel. This 
store, he said, has the finest location in the 
country. Three thousand guests of the hotel, 
rich beyond desire almost, pass and repass 
this store every time they enter or go out 
of the hotel. Not all the advertising in the 
world could bring together such a host of 
potential customers right to the front door. 
Of course, the jeweler has a splendid display 
of the richest jewelry. And he does a tre- 
mendous business. 

“But, do you know,” said M., “that 
when the hotel was built years ago the 
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head table with Vice-president Parks were 
A. S. Flint and W. J. Marshall, of the Walt- 
ham Watch Co.; E. A. Bigelow, of the 
E. Howard Clock Co.; J. Charles Stever, 
president of the State retailers association ; 
Frederick R. Hollister, former president of 
the Boston Jewelers’ Club, and friend, and 
H. W. Matalene, of Newark, N. J. 

Soon after the steamed cultivated Duxbury 
clams with drawn butter had disappeared, 
Vice-president Parks extended a brief but 
hearty welcome to the guests and members, 
and then Mr. Hollister, after halting the up- 
roar for a minute, announced that a wire- 
less would be sent to President Cole wish- 
ing bon voyage on his trip to Europe. 

Then the din and dinner continued, with 
many of the diners performing impromptu 
stunts, vocal and otherwise, for the benefit 
of their individual tables. So great was 
the hubub that it was almost impossible to 
hear what one’s vis-a-vis was saying. “Hail, 
Hail, the Gang’s All Here” and other in- 
spiring tit-bits added to the merriment at 
intervals, while Mr. Donelan, of A. Stow- 
ell’s, performed brilliantly on the piano. His 
jazz pryotechnics brought forth deafening 
applause. He is a most skillful player. 
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SOME OF THE BOYS WHO ATTENDED THE OUTING OF THE BOSTON JEWELERS’ Ci UB AT PEMBERTON, MASS., JUNE 23 


jeweler weather prophets, disturbing the 
peaceful ozone with discordant notes : 

“It Ain't Going to Rain No Mo.’” 

It didn’t. 

Overhead there hung a temperate sun; 
gulls flapped easily in a land breeze over 
bluish water. An ideal setting for an outing. 

Ed Lilley, a connoisseur of natural won- 
ders, and other things, gazes for a moment, 
absorbing it all. His eyes spot an open-air 
swimming pool. Bobbed chestnut hair here 
and there. Bright-colored swimming caps. 
“Come on over! Let’s see what’s doing.” 
50 the visiting jewelers went. “Hello girls” 
on their annual outing. Fine opening for the 
Jewelers’ picnic! Better than anything that 
could have been thought of as an opening 
number, 

The crowd increased. Men joined the 
girls in the swimming tank, indulging in 
rg J and short strokes, in readiness for 
the 25-yard dash. Excitement among the 
onlookers increased as the contest proceeded. 
Bg _ was over the majority of the 
Sidney ocked to the tennis court. There 
" y de Young and FE. C. Hardy, of Bos- 
“1, were fighting fiercely with Lawrence 
“ton and Lawrence Quinn, of Daniel Low 
i in one of the finest sets of ten- 
‘ian ver seen at Pemberton. Charlie Hug- 
wild gen Some of the serves went 
Given, e Players blamed the Lady in Pink 

Within Seeding them from the side lines. 

e Inn itself other jewelers diced 





jeweler at first refused when the hotel pro- 
prietor, a personal friend and old school boy 
companion, offered it. It was forced on him. 
Now, of course, he would not get out for 
anything.” 

So the picnic proceeded. There were no 
sensational scoops to record, but plenty of 
incidents which evoked quips and quirks that 
made them interesting. 

Anyway, the outing was not intended to 
be formal. Just a get-together, a forgetting 
of dull business and a driving away of 
wrinkled care. That is why there were no 
set speeches at the dinner which followed 
later. 4 
Some familiar figures were not seen, like 
President Cole, who is on the ocean headed 
for Europe, James Blake, William Stone 
and others. 

So the outing went on, a kind of warm- 
ing up for the main attraction on the pro- 
gram, the shore dinner for which the Inn 
is famous, and the incidental music, singing 
and dancing. But before the jewelers were 
summoned to the main hall, which is skirted 
by the sea, the photographer commandeered 
their attention for a few minutes while he 
took a panoramic view of the group. There 
was much good-natured banter while this 
facial operation was performed. A few min- 
utes later and the jewelers were all seated 
at the tables were clams, lobsters and Spring 
chickens were all dressed up and ready to 
go on their gastronomic journey. At the 


So the ball was kept rolling or bouncing 
until demitasse brought this phase of the 
evening’s enjoyment to an exciting close. 

Orchestral music, dancing and games kept 
things humming up to the time when a siren 
summed everybody to board the boat for 
Boston, and Pemberton went to bed tired 
from the effort of waiting upon the jewelers, 
but hoping that they will come again next 
Spring. 

As usual Secretary Kerr, Vice-president 
Parks and the directors, James S. Blake, Ed- 
ward A. Bigelow, Frank T. Cram, Freder- 
ick R. Hollister, J. Charles Stever and Wil- 
liam L. Stone, deserve the greatest praise 
for the splendid entertainment they provided 
for the guests and members. It was the 37th 
annual Spring outing, and Pemberton was 
an uncorking fine place for it. 
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Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 


London U.S. Gov't New York 
Date Official Assay Bars Official 

Fume 23.6 622<5.. 3B 72% 70 

a. See 32 ¥6 72% 70 

Ley ee 3245 72% 70% 
WRB 2625000: 32 72% 70% 
Le) ne 32% 72% 70% 
Wate 29. coc 324 72% 70% 
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Large Blue Diamond Among Beauti- 
ful Gems Shown at the Paris Ex- 
position of Decorative Arts 





QxE of the most interesting exhibits in 
the Grand-Palais at the Paris Exposi- 
tion of Decorative Arts, not only from the 

















THE “QUEEN OF HOLLAND,’ A BEAUTIFUL 
BLUE-WHITE DIAMOND OF 136% CARATS 
(EXACT SIZE) 


standpoint of the jeweler but from that of 
the public as well, is that of F. Friedmann’s 
Diamond Trading Co., of Amsterdam, in 
which is shown to the public and the jewelry 

















THE BIG SAPPHIRE 


(SLIGHTLY 
SIZE) 


REDUCED IN 


Wor, ee ‘ ‘ 
Id some of the most magnificent speci- 


m = 
ccs of gems that have come on the market 
cent years. This includes particularly a 
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wonderful diamond which is known as the 
“Queen of Holland,” which has been the 
subject of unusual attention and of consid- 
erable press comment. It is a gem of 136% 
carats of ciel blue color and absolutely per- 
fect without a trace of yellow. In fact, it 
is one of the largest and finest diamonds 
that has appeared of recent years, and is 
reported to be valued at over 20,000,000 
francs, 

The stone was found about 10 years ago 
in Cape Colony and was cut in Amsterdam. 
It has been known to the jewelry trade for 
some time but has never before been placed 
before the public. The diamond is said to 
be more valuable as well as more beautiful 
than the famous Regent diamond, which is 
one of the attractions of the Louvre Mu- 
seum to all the American jewelers visiting 
Paris. It has been mounted as a pendant 
as shown in the illustration in full size. 

Ancther beautiful stone in the same ex- 
hibit is a Burma sapphire of 134 carats, 
also illustrated herewith in slightly reduced 
size, which is said to be a gem of unusual 
color and quality. A third gem in the ex- 
hibit is a curious oval shaped brilliant of 
steel color weighing about 25 carats. 








Profits 


By J. H. Trecor* 


HAT doth it benefit a concern if it 

sells a vast quantity of goods and yet 
makes no profit? When production costs 
and overhead exceed the income from sales, 
a serious situation is brought about and it 
may result in failure or serious trouble. 

The present problems in business have led 
me, as I see now in retrospect, away from 
the technical questions of credit to the 
broader questions of business. 

It is evident on close scrutiny that Ameri- 
can business has been laying too great a 
stress on volume. Volume, however, may 
not have produced, what all business is 
fundamentally intended to bring about—a 
reasonable return upon investment. 

Profits can be derived only when produc- 
tion and overhead costs leave a margin in 
sales prices. The profit end of a business 
must be the end towards which the eyes of 
its owners or executives must be constantly 
directed; and, so far as possible, profits 
should not be left to mere chance. 

Prices and costs are the main factors of 
profit, and these are the features that must 
receive more attention than mere volume. 

These problems challenge business intel- 
ligence in a more direct and forcible way 
than has been the challenge in any period of 
our industrial history. We can show our- 
selves to be experts, and in command of a 
situation, only by having the business yield 
a reasonable profit from a fair volume of 
sales. 

We cannot see very much by keeping our 
eyes cast down. Only as they are cast for- 
ward do we get perspective and realize the 
things worth while in life. So in business, 
we can derive the highest degree of satisfac- 
tion and the best best returns only by keep- 
ing our eyes directed upon those things that 
are of real moment, upon those problems 
whose solution means success. 








*Executive Manager of the National Ass’n of 
Credit Men. 
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Interesting Speakers Scheduled for Annual 
Convention of Missouri Retail Jewelers’ 
Association at Kansas City, Aug. 

3 and 4 


Kansas City, Mo., June 27.—Some of 
the details of the tentative program for the 
19th annual convention of the Retail Jewel- 
ers’ Association of Missouri, to be held here 
Aug. 3 and 4, have become known within 
the last few days. The program is pretty 
well arranged now, but will not be an 
nounced in its entirety until after the meet- 
ing of the executive committee early next 
month. However, C. P. “Tod” Woodbury, 
president of the Missouri organization, said 
that he is practically assured of three speak- 
ers: Lou Holland, of the Holland Engrav- 
ing Co., Kansas City, past president of the 
Associated Advertising Clubs of the World; 
J. Frank Smith, of the Good Roads Associ- 
ation, and George M. Husser, secretary of 
the Better Business Bureau of the Kansas 
City Advertising Club. 

Mr. Holland has been internationally 
known for many years, is one of the keen- 
est students of advertising in the country 
and a very interesting speaker. Although 
his subject has not yet been announced by 
the association, it may be assured all pros- 
pective visitors that his will be an item 
worthy of the trip to Kansas City by any 
jeweler. 

J. Frank Smith is responsible for the 
enterprise now being carried out by the 
State of Missouri of building more roads 
in a single year than any other State in 
the country. He will explain the advan- 
tages of good roads in a State, with the 
specific points of advantage to the jewelers 
in provincial towns of the State. An inter- 
esting though unusual subject which will 
doubtless be beneficial as well as interesting 
to all who may be able to hear him. 

George M. Husser will give many inter- 
esting and instructive instances of the. ben- 
efits to be derived at all times by truthful 
advertising. His talk will be in line with 
the widespread endeavors of the publicity 
department of the national association during 
the last year or more in attempting to help 
retailers throughout the country to recog- 
nize the value of proper advertising in con- 
nection with the jewelry business. The in- 
structive nature of Mr. Husser’s speech wil! 
not detract from the general interest of his 
hearers, for he is an accomplished speaker 
and is thoroughly versed in the subject at 
hand. 

One of the items of entertainment for the 
visitors is to be a golf tournament, which 
will be of great interest to a great many 
of the visiting jewelers. There are to be 
a number of worth-while prizes for various 
events in connection with the golf tourna- 
ment, and elaborate arrangements are being 
made for its success. 

The Kansas City Wholesale Jewelers’ 
Association has appointed a committee to 
arrange other features of entertainment for 
the visiting retailers. The names of the 
committeemen will be announced within a 
short time. 

In the event there is still any doubt as 
to whether all should attend the Missouri 
convention this year, the remainder of the 
immense program will have been released 
for publication in ample time to allay any 
such doubts in the minds of retailers. 
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pEATH OF C. HARTDEGEN, SR. 





Heart Attack Carries Off Pioneer Jeweler 
of Newark, N. J., in His Seventy- 
Fourth Year 


Newark, N. J., June 25.—Heart trouble, 
aggravated by the heat and a storm, caused 
the death early this evening of Carl Hart- 
degen, Sr., onc of Newark’s pioneer jewel- 
ers, at his home, 362 Summer Ave. He was 
in his 74th year. The funeral services were 
held Sunday afternoon, June 28, at tHe 
house, and interment was private on Mon- 
day. The services on Sunday were con- 
ducted by Wilkins Lodge, F. & A. M., of 
which Mr. Hartdegen was a charter member, 





H ARTDEGEN 


THE LATE CARL 


and by Rev. Dr. Robert Svott Inglis, pastor 
of the Third Presbyterian Church. 

Mr. Hartdegen was president of the firm 
of Hartdegen & Co., whose jewelry estab- 
lishment is opposite the Newark City Hall. 
He had been engaged in the jewelry business 
here for the last 45 years. He was born in 
Cassel, W. Germany, where he learned the 
watchmaking trade, and came to the United 
States when 16 years old. Last Spring he 
and Mrs. Hartdegen took a trip to Ger- 
many, and he was stricken with heart dis- 
tase while there. They returned home a 
week ago, 

Soon after his arrival in this country from 
Germany, Mr. Hartdegen settled in Erie, 
Pa., but soon afterward he joined his brother 
Adolph, who had come to Newark a few 
years earlier and worked in this city. The 
decedent went with the firm of N. H. White 
& Co., jewelers, then located at Broad St. 
and Lacakawanna Ave., in the early 80’s as 
a watchmaker, and later became a partner in 
the business. Mr. White later sold the busi- 
ness to Mr. Hartdegen, and soon after ob- 
taming complete control he organized the 
irm of C. Hartdegen & Co. 

Poi Saha was recognized as the dean 

: New Jersey Retail Jewelers’ Associa- 
hm and was an expert in the selection of 
~pegliend took _ in many movements 
* ante Bo — and in addition to being a 

Sor mbership in several fraternal 
societies, 


“urviving besides his widow are two 
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daughters, Mrs. George W. Knight, of San- 
ford, Fla., and Mrs. Girard Oberrender, of 
New York, and four sons, Carl, Jr., of 
Maplewood, and Herbert O., Lieutenant Col- 
onel Richard P., and Adolph K., of Newark. 
Richard is secretary of the New Jersey 
Retail Jewelers’ Association. The decedent 
has three brothers and a sister in Germany. 


ae 
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DEATH OF E. M. ZELL 


Reading, Pa., Jeweler Passes On at the 
Age of Fifty-Nine Years 

REaApING, Pa., June 27.—Ebb N. Zell, well- 
known jeweler, 301 S. 17th St., died of dia- 
betes at 5:15 p. M. Tuesday at the Homeo- 
pathic Hospital, aged 59 years. Deceased 
had been a patient at the institution three 
weeks. Several weeks before he was ad- 
mitted a carbuncle appeared on his neck and 
which, to a certain extent, aggravated his 
case. 

He was a life-long resident of Reading, a 
son of the late Mr. and Mrs. Nicholas Zell, 
and the last of his immediate family. For a 
long time he conducted a jewelry and watch 
repair establishment at 316 N. 9th St. Many 
years ago he followed his vocation at the 
old Evans jewelry house, which was located 
on the north side of Penn St., below 4th St. 
He was the brother of the late Penn N. Zell, 
who died seven years ago and who, for a 
number of years, conducted the barber shop 
in what was then the basement of the Sellers 
building at 6th and Penn Sts. 

Mr. Zell was a member of the First Bap- 
tist Church and a number of fraternal or- 
ganizations. He leaves his widow, M. Em- 
ma (Byler) Zell, and three daughters, Alma 
B., Erma B. and Norma Z. Zell, all at 
home. 

















Boston Police Seek Man Who Got Jewelry 
Worth Over $8,000 by a Clever Trick 
Boston, Mass., June 29.—The police are 

looking for Albert Best, who disappeared 

from his office on the third floor of 118 

Tremont St., after securing two platinum 

bracelets studded with diamonds and also 

a large diamond from Arthur E. Gregor, 

manager of the Hall & Edwards store of 

the same address. The jewelry is valued 
at between $8,000 and $10,000. 

According to the police, Best checked 
out of a local hotel prior to disappearing 
with the jewelry, and it is thought that he 
is now in New York, or somewhere in the 
western section of the State. He had taken 
desk room in the office on the third floor 
early last week. 

The police say that Best called up the 
jewelry store and asked Mr. Gregor to 
bring some diamonds up to his office as he 
wanted to buy a present for his wife. 
Gregor brought the diamond and_ the 
bracelets upstairs to Best’s office, but the 
latter was not satisfied with what Gregor 
showed him. Best is alleged to have per- 
suaded Gregor to leave the pieces in the 
office while he went back to the store. 

When Gregor returned, Best, who is said 
to have been representing a _ publishing 
house in this city, had disappeared and with 
him the bracelets and diamond. It is be- 
lieved he left the building by way of a side 
entrance. The police have a good descrip- 
tion of Best. 
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LOSES OVER $11,000 





Chicago Diamond Setter Held Up After 
He Had Been Induced to Get a 
Quantity of Jewelry 


Cuicaco, June 27.—As a victim of a con- 
fidence game and a holdup, Otto W. Jonas, 
diamond setter on the 10th floor of the Sil- 
versmiths’ building, suffered a loss on Mon- 
day night of this week of over $11,000, of 
which $5,000 was in cut stones and $6,145 
in dinner rings and bracelets, which he had 
on memorandum from Wm. E. Darress & 
Co. 

Mr. Jonas, who recently moved to the Sil- 
versmiths’ building from the Capitol build- 
ing, stated that on the preceding Friday a 
man, giving the name of Meyers, called to 
have a diamond set, and stated that he had 
been sent by a company well known to Mr. 
Jonas. He asked if he might witness the 
setting of the stone. While he was watch- 
ing Jonas set the stone, he stated that his 
brother desired to buy a ring and bracelet, 
and asked if he would get some on memo- 
randum to be seen on Monday evening. 
Upon being assured that the merchandise 
would be there Monday afternoon, he paid 
for the setting of the diamond and left. 

Monday morning a man, giving the name 
of Gottstein, called on Mr. Jonas with a 
diamond and mounting, stating that he rep- 
resented a well-known house located in the 
Silversmiths’. building and asked that it be 
ready by 4 o'clock. 

About 4:30 Meyers called and was ad- 
mitted to the private office and shown the 
bracelets and rings. He then stated it would 
be about 15 minutes before his brother could 
arrive and during that time he would go out 
and do a small errand. As Jonas opened the 
door to let Meyer out, the man who had 
given the name of Gottstein entered, with 
revolver drawn, and ordered, “Hands up!” 
Jonas and his apprentice were ordered to lie 
on the floor, face down, in which position 
they were bound and gagged. While unable 
to see what was going on, Jonas was con- 
scious of the fact that Gottstein was joined 
by two others, who assisted in gathering up 
the jewelry and diamonds. 

Good descriptions were furnished the po- 
lice by Jonas, after his moans had been 
heard and he had been released by Mr. 
Wallner, of Wallner & Dean, located in an 
adjoining office. 


——w 








Sentence of Bandit Who Held Up Schenec- 
tady, N. Y., Jewelry Store Commuted 
by the Governor 


Atpany, N. Y., June 27.—Governor 
Smith has commuted the sentence of 
Victor Phoenix who in 1922 staged a 
daylight holdup at the jewelry store 
of Maurice B. Graubart, Jay St., 
Schenectady, N. Y., and was captured by 
Patrolman James Mageean after a sensa- 
tional pursuit, during which Phoenix fired 
at the officer. Relatives and friends of 
Phoenix started the movement to have the 
Governor commute the sentence, which was 
for from five to 10 years, at Dannemora. 

Attorney John R. Parker, who was district 
attorney at the time Phoenix was convicted, 
offered no objection to the commutation of 


the sentence. 
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Artificial Pearl Necklaces 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 
Pearls, Diamonds and Other Precious Stones 
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FAVORS REPEAL OF TAX 


Congressman R. S. Aldrich of the Second 
Rhode Island District Will Work for 
Elimination of Jewelry and Other 
Nuisance Taxes 


ProvIDENCE, R. I., June 27.—Jewelers— 
manufacturers, wholesalers and retailers— 
not only of this city and the Attleboros, 
tut throughout the country will watch with 
considerable interest the outcome of the 
efforts of Congressman Richard S. Aldrich, 
of the Second Rhode Island District, to 
secure a repeal of the tax on jewelry, and 
other so-called nuisance taxes. Such a‘re- 
peal is said to be strongly favored by 
Congressman Aldrich, who is _ Rhode 
Island’s member of the House Committee on 
Ways and Means which will meet in 
Washington in October to draft a tax re- 
yision bill. 

Representative Aldrich, who is making a 
study of the entire subject of tax revision 
in preparation for the committee meeting, 


is a son of the late Senator Nelson | an 


Aldrich, for many years Republican tariff 
expert and leader in the United States 
Senate. In commenting on the study that 
he is making Representative Aldrich said 
a few days ago that he believes in a sharper 
distinction between earned and unearned 
incomes in the taxation rates; advocates 
$2500 as the proper exemption and favors 
fixing the maximum surtax at 25 per cent. 
He declared that the opposition to the 
Mellon plan for surtax reduction has dis- 
appeared and that the erstwhile chief op- 
ponents to the plan are now convinced that 
the Secretary of the Treasury was right. 
“To work out an adequate revision and 
to cure the defects in the existing law,” 
said Representative Aldrich, “is a long and 
intricate task. Much of the detail will 
depend on the information received from 
the Treasury Department as to the exact 
workings and earnings of the law as it 
stands. Thus it is quite too early to enter 
into a full discussion of what is to be done. 
“However, there are certain outstanding 
features that, it seems to me, are well de- 
fned. For example, I am strongly in 
favor of repealing the tax on jewelry and 
the other so-called nuisance taxes. The 
time has passed when these were necessary 
for the production of revenue, and they serve 
now only as an impediment to business. 
“It is interesting to observe also that 
the opposition manifest last year to the 
Mellon plan of further reductions in the 
surtax rates has disappeared. The chief 
opponents in Congress to surtax reductions, 
having given further study to the subject 
are, I believe, convinced that Secretary 
Mellon was right. Some, even would re- 
duce Surtaxes below the figures suggested 
by him. However, there is no necessity 
‘ot going to extremes. Personally, I 
ed hxing the minimum surtax at 25 per 
ent, 
an’ belief is also that we should make a 
on distinction between earned and un- 
- imcome in the taxation rates. In 
eb the Present law the framers did 
aos the difference between these two 
to th of incomes, but the relief they offered 
€ earned incomes is inadequate, in the 


light of experience. This whole provision 
heeds recasting. 
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“It is evident that, for purely political 
effect, opponents of the Administration pro- 
pose in Congress to fight for a higher 
exemption rate; that is, to urge that no 
income of less than $5,000 a year be taxed. 
Inasmuch as the majority of the persons 
making income tax returns are in the class, 
the proposal will attract a superficial 
popularity. Nevertheless it is obviously 
wrong in principle and destructive in ap- 
plication. A $2,500 figure of exemption is 
sound and I favor it. 

“While an estimated surplus of some 
$300,000,000 is in sight, it will be possible 
to make substantial reductions in rates. 
These, I am sure, will be apparent when the 
bill comes out of the committee next De- 
cember.” 








LETTERS TO THE EDITOR 





Buffalo Jeweler Suggests War on the 
Gun Toter 


BurFao, N. Y., June 26, 1925. 
Editor of THE JEWELERS’ CIRCULAR: 

I agree with you that something must be 
done at once to protect ourselves from the 
bandits and murderers that are infesting the 
trade. My own opinion is, that the only 
way to stop banditry is to exterminate the 
bandits. 

The people of this country have been en- 
tirely too squeamish about punishing 
criminals, and particularly bandits. Not 
one out of a hundred of these gun toters 
will ever be anything but a murderer and 
a thief as long as he lives, and it would 
be much better for him and for the com- 
munity to put him away forever, just as 
soon as he is caught. 

I believe all the jewelers’ associations 
and other business organizations ought to 
get behind a movement that would declare 
that the commission of crime with firearms 
(whether they be used or not by the 
criminal) shall constitute a capital crime. 
I also believe that we ought all get behind 
a national law controlling the manufacture 
and sale of firearms. 

Yours very truly, 


(Signed) Wwm. Comerrorp. 
* * * 


Another Advocate of a New Slogan for the 
Jewelers 


New York, June 26, 1925. 
Editor of Tue Jewerers’ Circutar: 

In the June 24 edition of THe JEwELeErs’ 
CIRCULAR appeared a letter written by F. 
Spears concerning the ineffectiveness of the 
slogan, “Gifts That Last.” 

The writer feels sure that the ineffective- 
ness of this slogan is appreciated by a great 
number of those in the trade; in fact, the 
argument that has usually been advanced in 
favor of this slogan is the fact that a cer- 
tain amount of money has been spent in giv- 
ing it publicity, and for that reason the slo- 
gan should continue to be used. This argu- 
ment, of course, is very short-sighted, as it 
is merely inviting the investing of good 
money after bad. 

I think that every member of the jewelry 
trade will acknowledge that there is abso- 
lutely no comparison between the sales value 
of a slogan such as “Gifts That Last” with 
the slogan of the florists, “Say It with 
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Flowers.” The one is merely a statement— 
the other appeals to the imagination to such 
an extent that it has received its greatest 
publicity from those not connected with the 
flower business. 

It would seem desirable, in the opinion of 
the writer, for the jewelry trade to endeavor 
to find a slogan that would be a great im- 
provement on “Gifts That Last.” In this 
connection a substantial prize could be of- 
fered for the best slogan submitted by any- 
one, whether in the jewelry trade or not. 
The writer and a great many others, he feels 
sure, would be glad to contribute towards 
a fund to make this prize as attractive as 
possible, and to give it as wide publicity as 
possible through the jewelry trade publica- 
tions. 

He would like to see the opinions of 
others interested in this matter expressed: in 
the columns of your journal. 


Very truly yours, 
LAWRENCE S. Mayers. 








John A. Ross, Philadelphia Jeweler, Re- 
ported Missing and Landlord Seizes 
His Store 


PHILADELPHIA, June 30.—A _ search is 
being made here for John A. Ross, who for 
some years had conducted the Ross Dia- 
mond Appraisement Co. at 47 S. 8th St, 
and the police of New York, Boston and 
other cities have been asked to look out for 
him, the Boston force being asked to keep 
an especially sharp watch, as it is believed 
he headed for that city. 

According to the police, certain jobbers 
and diamond brokers here have filed charges 
against Ross, alleging that he obtained a 
quantity of stones and other jewelry on 
memorandum for which he has failed to re- 
turn an accounting. Ross disappeared from 
this city a couple of weeks ago and no trace 
of him has been found. His store is now 
empty, his landlord having had what stock 
he had left in the place sold by a constable 
to satisfy a long deferred claim for rent. 
The stock and fixtures were purchased by 
Samuel Deutsch. 

Ross, who claimed to be a descendant of 
the famous Betsy Ross of this city, maker 
of the first American flag, was something of 
a character in jewelry and patriotic circles 
here, although many other jewelers did not 
admire his views on business ethics nor his 
methods of gaining trade. At one time he 
was in business on S. 13th St., but went to 
the wall. According to the police, he has 
disappeared once before under circumstances 
similar to those surrounding his latest dis- 
appearance. How many creditors he has vic- 
timized is not at present known. 

The stock he left behind him in the store 
was small, that and the fixtures being just 
about of enough value to satisfy the unpaid 
rent claim. 








A new jewelry store has been opened by 
Maxwell H. Segal of 321 State St., 
Schenectady, N. Y. The store which is the 
third which Mr. Segal established in Sche- 
nectady is located in the old Continental 
Hotel building which has been entirely re- 
modeled and supplied with a new front. The 
store has a frontage of 15 feet and is 72 
feet in depth. 
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Mr. Ledeberg returned from Europe with a stock of Diamonds in all i 
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p. J. COFFEY HONORED 


National Jewelers Board of Trade Presents 
Engrossed Resolutions to Former Chair- 
n of Good and Welfare Committee 

Pp, J. Coffey, vice-president of the Na- 
nae Jewelers Board of Trade, who was 
chairman of the Good and Welfare Commit- 
tee of the Board from 1920 to 1924, inclu- 
was honored by the directors of the 





ma 


sive, 
Board at a meeting held at the new head- 
quarters, 22 W. 48th St., New York, last 


Thursday when President "Joseph L. Herzog 


presented him with the following resolu- 


tions: P 
“Whereas: The National Jewelers Board 


of Trade deeply appreciates the long and 
valued services of P. J. Coffey, who served 


held at its Sxecutive Offices 





é Ligue we: 


Board during the years 1918 and 1919, ‘and as ye» a of that Committee 
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the following resolutions of commendation were unanimously adopted. 











spread in full upon its minutes; and be it 
further 

“RESOLVED, That a copy thereof be suit- 
ably engrossed and presented to him. 

“(Signed) JosEpH L. HErzoe, 
“President. 
“Frep C. Backus, 
“Secretary.” 

The resolutions were adopted on April 9 
and were in the form of a beautifully en- 
grossed testimonial. 








Providence Men Accused of Using Mails in 
a Scheme to Defraud Fined $250 and $150 


ProvipENCE, R. I., June 26.—On an indict- 
ment by a Federal grand jury charging them 
using 


with the United States mails in a 
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ENGROSSED RESOLUTIONS PRESENTED TO P. J. COFFEY, VICE-PRESIDENT OF THE NATIONAL 


JEWELERS BOARD OF TRADE, 


ACKNOWLEDGING HIS 


WORK AS CHAIRMAN OF THE 


GOOD AND WELFARE COM MITTEE 


4s a member of the Good and Welfare Com- 
mittee of the Board during the years 1918 
and 1919, and as chairman of that commit- 
tee from 1920 to 1924, inclusive; and 
. “Whereas: The gratifying results achieved 
Z the Board, in curbing the false stamping 
tf merchandise and in creating more ethical 
i. “i of practice in the jewelry indus- 
Coltey Pt large measure attributable to P. J. 
chair t page his guiding influence as 
i an, his many sacrifices and unselfish 
am to this work; now therefore be it 
% “wp That The. National Jewelers 
td of Trade cause this testimonial to be 








scheme to defraud, Thomas A. Pettis, of East 
Providence, and his brother, Louis Petro- 
sinelli, of this city, were fined on Tuesday 
afternoon by Judge Arthur L. Brown in the 
United States District Court, here, the for- 
mer to pay $250 and the latter $150. 

The men were accused of having sent 
fountain pens and pencils through the mails 
to addresses of persons who had just died. 
The operations of the two men in sending 
these articles through the mails to dead per- 
sons were investigated by the Providence 
Journal, during which one of its reporters 
was brutally assaulted by Pettis, for which 
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he has since had to pay a substantial fine. 

The two brothers pleaded guilty to the in- 
dictment some weeks ago, and were given 
until Tuesday to appear for sentence. United 
States District Attorney Norman S. Case 
did not press for a jail sentence. 

In imposing sentence Judge Brown stated 
that “the attempt to defraud relatives of dead 
persons is the obnoxious part of this case,” 
but stated that there were extenuating cir- 
cumstances in favor of the men in that they 
placed their addresses on each pen or pencil 
sent out and returned money in cases where 
relatives of the dead persons who had paid 
for them were dissatisfied. 








Daughter of the Late Charles W. Bailey 
Asks That Trustees of the Estate 
Be Removed 


PHILADELPHIA, Pa., June 29.—A petition 
alleging violation of trust and asking for the 
removal of the three trustees of the estate 
of the late Charles W. Bailey, a member of 
the firm of Bailey, Banks & Biddle, has been 
filed in Orphans’ Court here on behalf of 
Mrs. Emilie Bailey Collette, his daughter. 

President Judge Lamorelle issued a cita- 
tion to David E. Hilsee, Harvey Courley 
and William H. Haupt, the trustees of the 
estate and in whom the late Mr. Bailey had 
great confidence, directing them to show 
cause why they should not be removed from 
office. No date has been set for the hearing. 

The petitioner avers that the trust fund 
created under her father’s will is not prop- 
erly protected by the present trustees, who, 
she states, have acquired a personal and in- 
dividual interest in the trust estate which is 
antagonistic to her interests and of such a 
nature as to disqualify the trustees from an 
impartial and proper performance of their 
duties. She also alleges that they have at- 
tempted to coerce her into confirming their 
actions as trustees by withholding her- in- 
come from 1,153 shares of preferred stock 
and 1,934 shares of the common stock of 
the Bailey, Banks & Biddle concern. 

The petitioner declares that under the will 
of her father, who died Dec. 9, 1922, there 
are specific provisions that only one of the 
three trustees of the estate shall be em- 
ployed or connected as officials with the 
Bailey, Banks & Biddle Co. and that the will 
also named Frank A. White, an employee of 
the company at the time of Mr. Bailey’s 
death, as one of the trustees. Mr. White 
also had charge of the testator’s private 
business affairs. 

The trustees are prepared to make a gen- 
eral denial of the charges made by counsel 
for Mrs. Collette. 

The trustees are prepared to say that they 
have carried out the trust in the intent of 
its founder and that Mrrs. Collette’s charges 
are not based upon facts. 








The Arnold Jewelry Co., Pine Bluff, Ark., 
has secured the services of George Hoffman, 
for the past three years inspector for the 
Frisco R. R. at Springfield, Mo. He will 
be watchmaker and repairer in the local 
store. Mr. Hoffman succeeds Leon Hunts, 
who after his marriage to Miss Clarice Gib- 
son of Pine Bluff, purchased a jewelry store 
in Mt. Pleasant, Tex., and moved there to 
make his home. 
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Learn Diamond Setting 


Diamond setters are wanted “now.” Wherever jewelry is sold, the 
jeweler who does his own setting 


“RECEIVES THE PLUMS” 


Climb to the top of your profession with 


PRACTICAL DIAMOND SETTING 


by 
ROBERT GRANT 


Five separate lessons written so you can understand them. Tools, 
how they are prepared, Style charts, working methods and designs 
raising the beads, bright cutting, carving, millgraining, etc,, all 
cleverly illustrated. 


It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.4 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 
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Manual of Diseases of 


the Eye 


By Charles H. May, M.D., New York. For students 
and general practitioners, with 360 original illustra- 
tions, including 21 plates with 60 colored figures. 
Eighth edition, revised. Cloth. 390 pages. Price, $3.50. 





The Optical Publishing Company 
11 John Street : : : New York 
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LAPIDARIES OF EXPERIENCE , 


REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York ie 


Telephone Bryant 9737 
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WOMAN BANDIT SENT TO JAIL 


Stella Mackowska implicated in Murder and 
Robbery of Buffalo Jewelers Gets Term 
of Not More Than Ten Years 


BurraLo, June 26,—Stella Mackowska, 
alias “Vera J.aMont,” Buffalo’s ‘“bobbed- 
haired bandit,” implicated in the murder of 


Rufus Eller in August H. Hoyler’s jewelry 
store, 313 (,enesee St: on May 10, 1924, 
was today sentenced to not less than frve 
nor more than 10 years in the Women’s 
State Prison at Auburn, N. Y., by Justice 
Alonzo Hinkley in Supreme Court. She 
pleaded to a reduced charge of manslaughter 
im the first degree. 

A flurry of excitement swept through 
the court room when District Attorney Guy 
B. Moore unexpectedly made it known that 





SERVE 


MUST 


ESTELLE MACKOWSKA, WHO 


PRISON TERM 


he was going to bring the girl into court. 
Stella, wearing a chic blue hat and appear- 
ing to be much healthier than when she was 
on trial for her life some months ago, was 
accompanied by a matron of the jail. 

In passing sentence Justice Hinkley 
agreed with Attorney Abbott, who appeared 
lor the girl, and District Attorney Moore, 
that some leniency should be shown her. 

“| feel, as does your own attorney and 
Mr. Moore,” said Judge Hinkley, “that you 
were led into this thing. Since you have 
hen in jail you have impressed those in 
charge of you with your fine qualities. Be- 
lore this occurrence your life seems to have 
ben excellent. I believe you have been a 
good girl and that you can still be a good 
girl and a good woman. I am also going 
0 take into consideration that there is a 
woman who is willing and anxious to take 
you into her home. The aid you have given 
the State also weighs heavily in giving your 
‘as¢ a great deal of consideration but as a 
— of this court I also have a responsi- 

ty to the community and to my oath. 

‘It would be much easier for me to open 
wide the doors and let you free. But there 
oe owing not only to the 
itis ut to the people. My conscience 
ri d a to mete out some prison sen- 
ota _ The sentence of the court is 

) confined in the Women’s Prison 


—e for a term of from five to 10 
/*aPs, 
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Except for answering questions of the 
court as to her age, which she gave as 20, 
and her place of birth as Cleveland, and 
residence as Buffalo, Stella said nothing. 
\Vhen sentence was passed she brushed a 
tear or two from her eyes but retained her 
composure. Other matrons of the jail, sit- 
ting in the rear of the court, wept openly 
as the girl was taken back to jail. As she 
did during the 10 days of her trial last June, 
Stella turned from the bench and buttoned 
her coat closely about her face to prevent 
the throng of curious from obtaining a 
glimpse of her features. She was led from 
the court room by a jail matron and taken 
to the first floor of the city hall by elevator. 
She was then taken across Delaware Ave. 
to the jail, while crowds lined the way, 
anxious to see the girl whose trial caused a 
sensation throughout the State. 

District Attorney Moore said that in 
allowing the girl to plead to the lesser 
charge, he felt that he was doing his duty. 
He said that he felt the court should extend 
to the girl a large degree of leniency, al- 
though neither her age nor her sex was an 
excuse for the crime in which she was im- 
plicated. 

The prosecutor declared that he had al- 
ways felt that if she were convicted of first 
degree murder and sentenced to die in the 
electric chair, no governor would let her go 
to death. He said popular outcry due to 
her age and sex would most probably result 
in executive clemency. 

Thus is written one of the last chapters 
in a case which stirred the city, because of 
the cold-blooded manner in which the mur- 
der was committed. Eller was shot to 
death by Frank H. Minnick in the holdup 
and robbery of the Hoyler jewelry store. 
The girl who was used by Minnick as a 
decoy in stealing diamonds worth about 
$6,000, will be free in somewhat over two 
years, allowing for the time she has spent 
in the Erie county jail before and since her 
trial, which resulted in a disagreement. 

Minnick, who actually fired the fatal shot, 
paid the extreme penalty in the electric chair 
early this Spring. George W. Bittle, who 
drove the pair to the jewelry store, and fled 
at the sound of the first shot, is in the death 
house at Sing Sing awaiting a similar fate. 
An appeal for a new trial will delay his 
execution for a few months, at least. 

With the disposal of the Mackowska girl’s 
case the diamonds which have been held by 
the court as evidence for more than a year, 
will be returned to Mr. Hoyler, who has 
repeatedly tried, without result, to gain pos- 
session of his property. 








Philadelphia Salesman Misses Tray of Rings 
Left in Automobile While He Called 
on Customer 

PHILADELPHIA, Pa., June 29.—Jewelry 
valued at $2,000 has been reported to the 
police as stolen from his automobile by 
Mr. Rosenheimer, a city salesman for Ferd 
Dilsheimer, wholesaler, at 710 Chestnut St. 
Mr. Rosenheimer had parked his car in 
front of the retail jewelry store of E. J. 
Geibel, on Germantown Ave., while he went 
inside to show Mr. Geibel samples. He left 


one case of rings in the machine but found 
it missing when he left the store and en- 
tered the car. 

No other machine was in the. vicinity 
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when Mr. Rosenheimer stopped in front of 
the store and no one was loitering in the 
neighborhood. He was inside the Geibel 
place only a few moments and saw no car 
or person near his when he came out. 
The detectives assigned to jewelry cases 
believe the thief or thieves had been trail- 
ing the salesman, possibly for several days 
awaiting an opportunity to seize a sample 
case and get away. This has been their 
procedure in other cases of the kind. 





SENT TO PRISON 


Three Men Arrested in the Act of Robbing 
Providence Jewelry Concern Sentenced 
to Seven Years in Rhode Island 
State Prison 








ProvipeNceE, R. IL, June 26.—Joseph 
Rosenberg, Harry Meyerson and James 
Morton, alias “Herman Zurier,” who were 
arrested while in the act of prying upon the 
safe in the office of the wholesale jewelry 
concern of the M. R. T. Co. at 118 Empire 
St., this city, on the night of June 15, were 
cach sentenced to seven years’ hard labor in 
the Rhode Island State Prison at Howard 
last Tuesday morning by Judge A. A. Capo- 
tosto in Superior Court after pleading nolo 
to charges of breaking and entering. 

Indictments were found by the grand jury 
against the three men, who were in the 
Providence County Jail awaiting a hearing 
in the lower court, they having pleaded not 
guilty when first arraigned. Describing the 
capture of the trio, Assistant Attorney Gen- 
eral Oscar L. Heltzen said that their move- 
ments in the Empire St. building were heard 
by two men having offices therein, and that 
the driver of the police patrol wagon cap- 
tured Rosenberg when he jumped from a 
second-story window, and that the other two 
men were captured inside the building, both 
hiding. 

He told the court that two of the men 
were armed with heavy calibre revolvers 
which were loaded with ball cartridges, and 
they had complete kits of burglars’ tools such 
as yeggmen use. He said that they had al- 
ready broken into the offices of the Globe 
Optical Co., the Providence branch of the 
American Optical Co., and had ripped open a 
safe in an adjoining dentist’s office from 
which they had taken 6244 pennyweight of 
gold and some stocks and bonds, and were 
at work on the M. R. T. Co.’s safe when 
their operations were heard by other occu- 
pants of the building. 

Mr. Heltzen characterized them as “bright 
luminaries in crime.” Rosenberg, he said, 
has been in trouble in New York and New 
Jersey; Meyerson is wanted in Fall River, 
Mass., and Morton or Zurier has been in 
trouble and entering the manufacturing 
jewelry establishment of Sloan & Co., 160 
Mount Pleasant Ave., Newark, two weeks 
previously and attempting to open the safe. 
He said that the capture was one of the most 
important made in this city in a long time, 
that the police took their lives in their hands 
in making the arrests, and are to be com- 
mended for their good work. He asked that 
substantial penalties be imposed in moving 
for sentence. 














J. L. Erard is opening a jewelry store at 
2 


I 
212 Ashman St., Sault Ste. Marie, Mich. 
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BUY FROM THE CUTTERS 


FROM MINES TO MARKET 


Always at your service 


EMERALDS 
RUBIES 
SAPPHIRES 


AQUAMARINES 
CHINESE JADE 
BLACK OPALS 


and other PRECIOUS 


and SEMI-PRECIOUS STONES 


AMERICAN GEM @> PEARL Co. 


Cutters : 


Miners : 


Impo rters 


SIX WEST FORTY-EIGHTH STREET 


NEW YORK 


LONDON 


PARIS 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 


RUBIES for JULY 





CALIBRE AND 


ALL out 


, 1C 
RINGSTONES 


71-73 NASSAU STREET, NEW YORK, N. Y. 
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“Jewelers Block” 


Policies 
and 
“All Risks” Policies 
on Jewelry and 
Personal Effects 


Pendleton & Berger 


Incorporated 


INSURANCE 
15 William St. New York 


Member National Jewelers Board of Trade 














































THE WASHBURN] 


SECURITY 
Automatic Holder 


for all sizes of scarf- 
pin wire. Guaranteed. 


MAGIC NUT 


etc. 


one 


SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used, 





EAR WIRES 


for unpierced ears. 


PLE 


Open. Closed. ¥ sed, 


“= 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.¥, 


Attention — Manufactures 


ONYX RING STONES 


Furnished for Any Si 
Diamond 





EARRING STONES 
ONYX and AMBER 
THE DOUBRAVA 6. 
61 Beekman St. New Yi 
ONE-PIECE 
After Dinner Rings 
18K. White Gold 
Patent applied for. 
Jobbers Only 


Gemart Jewelry (a 
121 Canal St., 
Cy FREE poem 8, 


TRADE MARK DESIGNED and registered in oS 
Patent Office and Foreign Countries. Inventions aren 
copyrights procured. If your invention is new 

ful it is patentable—submit your sketch. 




















Z. H. POLACHEK 
70 WALL STREET NEW YORK 
Reg. Patent Attorney, Consulting Engine. 





The Buyers’ Directoty 


Price, $1.00 








The Jewelers’ Circular Publishing 
11 John St. cor. Broadway, New Yo 











for ear studs, scarf-pins 
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Seth Thomas Clock Co.’s Sales Policy Upheld 





Federal Trade Commission Dismisses Complaint Charging That Its Efforts to 
Eliminate Price Cutting Constituted an Unfair Trade Practice and was Illegal 
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Wasuincton, D. C., June 25.—The mem- 
bers in the jewelry trade will hail with 
pleasure a decision handed down Tuesday 


| by the Federal Trade Commission which 


dismissed the complaint against the Seth 
Thomas Clock Co., of Thomaston, Conn., 
that alleged unfair competition in trade and 
an attempt to maintain prices. The pro- 
ceedings have been going on for nearly three 
vars and testimony on the complaint was 
taken in many parts of the country. The 
essence of the charge was that the policy 
pursued by the clock company in protecting 
its dealers from the price cutter, by selling 
only to those who handled its products on 
legitimate lines, was not a fair trade prac- 
tice and discriminated unfairly against those 
who wished to get the company’s clocks and 
sell them for whatever price they pleased. 
It was claimed generally that the practices 
were in violation of the anti-trust laws in- 
tended to maintain prices and limit the 
market. 

The clock company denied all allegations 
as to the illegality of their sales policy; 
denied there was any attempt at monopoly 
or restraint of trade and claimed that their 
sales practices were based on an equitable 
policy to protect their customers. The 
company opened all its books to the Federal 
Trade Commission and fought the proceed- 
ings on principle. 

Considerable interest existed in the con- 
troversy owing to the fact that it was be- 
lieved that if the clock company lost this 
case, there would be no possible way by 
which the manufacturer could legitimately 
protect his customers from the price cutter 
and, consequently, the proceedings were 
watched not only in the jewelry trade but 
i other lines as well. The fact that the 
Federal Trade Commission has dismissed 
the complaint on its own initiative, as said 
tefore, has heen hailed with delight in many 
quarters. 

On receipt of the decision, Arthur S. 
Hamlin, treasurer of the Seth Thomas 
Olock Co., in conjunction with the attorneys 
of the concern, prepared the following state- 


ment as to the complaint and the proceed- 
INS 


STATEMENT OF TREASURER HAMLIN 
«, 
On June 23, 1925 the Federal Trade 


~ommission, on its own initiative, com- 
ietely dismissed the charges of unfair 
‘ompetition against the Seth Thomas Clock 
Co, The Trade Commission, in thus dis- 
missing the charges on its own motion, 
ought to an end a proceeding which had 
ir “yong! for two and a half years and 

ich had no result except to harass the 
jmpany, compel it to expend thousands of 

ars in defending its rights, and inci- 

lly to waste thousands of dollars of 

“ernment money. 

As far back as 1916, Seth Thomas Clock 
4, which has been making its clocks at 
ope ton, Conn., under the same firm name 
pe er 100 years, decided that if it was to 

imtam the quality of its product it must 





confine its sales to distributors who could 
give proper service in connection with sales 
of the product to the public. It therefore 
adopted the policy of dealing mainly with 
the retail jeweler and as little as possible 
with various large distributors who not 
only failed to give proper service, but might 
be eager to sell the clocks at temporary 
cut-prices for the advertising derived from 
an extraordinarily low price on so well 
known an article. At the same time the 
clock company, in order to protect the retail 
jeweler and to enable consumers to obtain 
the clock at a fair, uniform price, recom- 
mended reasonable resale prices. This policy 
was adopted as an essential business policy 
which there was every reason to suppose 
was legal and proper. 


“In 1921, the Federal Trade Commission, 
on the complaint of a department store, asked 
leave to examine our company’s books and 
records. The company willingly consented, 
and put at the disposal of the Trade Com- 
mission’s agents all its books and files of 
every description, its catalogues, trade cir- 
culars and card indices. The agents of the 
Trade Commission questioned the officers of 
the company. Late in 1922, and a year after 
their investigation, the Trade Commission 
had its attorney draft a complaint which, 
apparently ignoring the facts, charged the 
company with everything that the Commis- 
sion had apparently ever heard of anyone 
ever having done in an effort to maintain 
resale prices. 


The company had governed its policies and 
practices strictly by what it understood the 
law to be as laid down by the United States 
courts. The company pointed out that the 
Commission’s complaint covered a period of 
more than a year concerning which the Com- 
mission had no information, and voluntarily 
offered to open its files again and convince 
the Commission that its policy and practices 
were proper and legal. The attorney for the 
Commission refused the offer and proceeded 
to prosecute the case. 


“The clock company’s officers and attor- 
neys were required to attend hearings in five 
different cities. Dozens of witnesses were 
called by the Commission, the names of 
whom were not furnished to the company 
before their examination. Eleven hundred 
forty pages of testimony were taken and 320 
exhibits put in evidence by the Trade Com- 
mission. The testimony of the Commission’s 
own witnesses entirely exploded the Com- 
mission’s own reckless charges. At the end 
of the Commission’s testimony, the company 
moved to dismiss the proceeding and asked 
for a hearing. The request for a hearing 
was denied and the motion for dismissal 
arbitrarily refused. Confident in its position, 
the company confined its defense to a short 
formal statement by one officer. The matter 
then lapsed for months, when the Commis- 
sion, on its own initiative, opened negotia- 
tions to dismiss the proceeding. The Seth 
Thomas Clock Co. declined to make any 
stipulation except for a complete and un- 
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qualified dismissal. This was acceded to and 
the order of dismissal was made. 

“The net result of the proceeding against 
the Seth Thomas Clock Co. has been to 
waste a great deal of time, energy and 
money, which the company, and doubtless 
the Government also, could have used more 
advantageously. The company is still pub- 
lishing its recommended resale prices and 
continuing its business policy, which was at 
all times legal and proper and has now been 
fully justified. 

“While the result of the case is com- 
pletely to vindicate the company and its 
trade policy, no provision is made to recom- 
pense the company for the damage and 
expense caused by this unfounded attack. 
The company has, however, the satisfaction 
of having resisted unwarranted charges and 
in having secured a judgment fully justify- 
ing its course. If the company had been 
given an opportunity for a preliminary hear- 
ing before the charges were published, it is 
inconceivable that the proceeding would ever 
have been brought.” 
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Dapper Youths Sell Bogus Diamonds 
for $1,000 


PHILADELPHIA, Pa., June 29.—The detec- 
tive section assigned to jewelry cases are 
looking for two dapper youths who worked 
an old trick on a confiding shopkeeper who 
thought he knew all about diamonds although 
he is not in the jewelry business. Two 
big diamonds, flawless in luster and cut 
and weight, which were bought for the 
small sum of $1,000 from the youths turned 
into paste in the space of a moment or two. 
It was a casc of rapid fire alchemy, in the 
opinion of Harry C. Straub, of 2115 S. 8th 
St., the victim, but the police say it simply 
was another case of the “quick shift” trick 
being worked. 

Straub told the detectives that the two 
young men, who had picked up an ac- 
quaintance with him, entered the store and 
showed him two diamonds which they offered 
to sell kim at a bargain. Mr Straub, who 
has a watchmaker’s glass among his 
possessions ad had an idea he knew gems, 
examined the stones under the glass and 
pronounced them perfect white ones each 
almost a carat and a half. When the youths 
told him they would accept $1,000 for the 
two stones, as they wanted cash quickly, 
Straub considered he had a bargain and 
leaving the gems on the counter with the 
sellers, hurried to the safe in rear of his 
store to get the cash. 

When he returned and handed over the 
money, the young men gave him the two 
stones and went away, congratulating 
Straub on his business acumen. He in- 
dulged likewise in some self-congratulation 
until a couple of hours afterward when 
several friends, including a jeweler, happened 
in and he told them of his bargain. It 
only took one look for the jeweler to see 
that the “gems” were paste and he so 
informed Straub, who at first would not 
helieve him, but was finally convinced 








Having been established in Lynbrook for 
11 years, E. Belinson, a jeweler who has 
had a good part of the Long Beach trade, 
has opened a business at 4 East Park St., 
Long Beach, N. Y. 
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Uniform Forms and Schedule Adopted by 
Companies Writing Block Risks 


As the result of several meetings held 
by companies writing jewelers’ block policies, 
it has been agreed that all these companies 
will issue a standard form of policy for this 
class of risk. Under the agreement the pol- 
icy contract will be the same as issued by 
each company with the exception of the 
cancellation clause which will differ but in 
all instances will be at least a five day form. 

The stabilization of rates will mean that 
all companies will issue practically the same 
rate schedule in computing premiums. It is 
understood that this schedule which was 
adopted, is on the same basis as that now 
in use by the leading English underwriters, 
who handle this class of business, as the 
English underwriters are participating in 
the American business by reinsurance. For 
this reason, it is quite likely that there will 
be no deviation in the London market by 
responsible underwriters. 

Another important feature growing out of 
the recent meetings is the establishment of 
10 per cent limitation for acquisition cost. 
This is to be the top commission allowed 
producers whether they be agents or brokers. 
Consequently, if business of this class comes 
from brokers through agents there will have 
to be a division of the 10 per cent unless 
the agent is willing to handle the business 
gratis. 

It was announced at the New York office 
of the Insurance Department of the State 
of New York last week that the following 
companies are writing or preparing to write 
jewelers’ block policies: Commercial Union, 
Century Insurance Co., Federal Insurance 
Co., United States Merchants & Shippers, 
Indemnity Mutual Marine, Assurance Co., 
Ltd., Royal Exchange Assurance, Tokio 
Marine & Fire Insurance, U. S. Fire Jnsur- 
ance, Agricultural Insurance Co., Milwau- 
kee Mechanics Ins. Co., London & Scottish 
Assurance Corp., North River Insurance Co., 
Western Assurance, St. Paul Fire & Marine 
Ins. Co., Sun Insurance Co., Northern In- 
surance Co., and the Automobile Ins. Co. 
of Hartford. 








Nothing the Matter with the Jewelry Busi- 
ness, Says a Providence Manufacturer 


Provipence, R. I., June 24.—According to 
one member of an enterprising and up-to- 
date manufacturing concern of this city there 
is no upset in the jewelry business. There 
is no upset in any business. The upsets 
seem to be with the individuals in business. 
He says: 

“Poor workmen quarrel with tools. In 
manufacturing, whether it is jewelry or any 
article, the fundamental principle is con- 
struction. Most manufacturers place an 
article on the market in an unfinished con- 
dition because they are anxious for sales. 
If the article is properly studied as to its 
mechanical imperfections and then properly 
executed, it will bring a better return than 
comes from rushing something on the mar- 
ket that was merely hurried together. If 
properly made there will be no come-back 
and the manufacturer will find an increase 
in his business because his article is manu- 
factured with merit. The wholesaler will 
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then be only too pleased to buy it and the 
retailer can stand in back of the merchandise 
he sells to the consumer. 

“Manufacturers should realize that nobody 
wants a 1919 model. It is the up-to-date 
manufacturer with up-to-date methods and 
merchandise who is securing business. It 
is the up-to-date wholesaler with up-to-date 
merchandise who is also securing business 
and it is the up-to-date retailer with up- 
to-date merchandise who is supplying the 
consumer. 








Downtown New York Jewelers and Bankers 
Oppose Plan to Open Municipal Lodging 
House in That District 


The jewelry trade in the vicinity of 
Maiden Lane, New York, was considerably 
disturbed recently when it became known 
that the old Police Reserve Station which is 
situated on Greenwich St., near Cortland, 
and only a few blocks from the jewelry 
district, was to be transformed into a mu- 
nicipal lodging house. Realizing the possi- 
bility and probability that such a lodging 
house would bring an undesirable element 
into this district, and as it would be within 
two blocks of the downtown jewelry center, 
several petitions were circulated under the 
auspices of the Jewelers Vigilance Commit- 
tee and officers of the Guarantee Trust Co. 
These petitions were signed by all the lead- 
ing trade organizations, firms and _indi- 
viduals, as well as banks and banking of- 
ficials and sent to the Sinking Fund Com- 
mission which body has the power to transfer 
such a city property from one branch to an- 
other, protesting against the use of this police 
station for a lodging house. 

At the request of the banks and the jewel- 
ers, a well known real estate dealer, Joseph 
P. Day, appeared before the Sinking Fund 
Commission objecting to this proposal and 
informed the city officials that if they were 
anxious to dispose of this property, he could 
very easily do it. It is understood that 
Bellevue Hospital, which is in need of more 
space, requested the use of the municipal 
lodging house which is situated opposite the 
hospital. The Sinking Fund Commission ap- 
parently believed that the easiest way to dis- 
pose of this matter was to turn this lodging 
house over to the Bellevue Hospital and 
then open the old Police Reserve Station on 
Greenwich St. as a municipal lodging house. 

When it was pointed out to the Commis- 
sion last week the possible danger to the 
jewelry trade and bankers of locating a lodg- 
ing house so close to Maiden Lane and the 
financial district, the Commission rendered 
no decision but took the matter under con- 
sideration and will probably give a decision 
at the next meeting which will be held next 
week, 

In an interview given to a JEwetErs’ Ctr- 
CULAR reporter by Harry C. Larter, 
chairman of the Vigilance Committee, he 
said: 

“A municipal lodging house will bring to 
the section of the city where vast stores of 
valuables are kept an undesirable element. 
It is not fair to stigmatize all those who avail 
themselves of the free lodgings offered by 
the city; many of them, perhaps most of 
them, are poor unfortunates who are honest, 
but who lack the physical or mental quali- 
fications to succeed. However, it must he 
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admitted that these municipal lodging hous, 
at times harbor potential crooks, panhandle, 
petty thieves and more daring crooks yj, 
come from out of town and are not » 
quainted with the city. The jewelry traje 
has suffered sufficient losses from hold 
without the city fixing up a hotel for Cros 
two blocks away.” 



















RECOVERS PART OF Loot 











Some of the Articles Stolen from New Yoru 
Jeweler at New Castle, Pa., Found by 
Police and Returned 









A package of jewelry which is part oj 
the loot taken by a carrier who was assis. 
ing S. Lieberman of S. Lieberman Co, 7 
Maiden Lane, New York, was returned les 
week by the police of New Castle, Pa, Thi 
is the third parcel of jewelry handed bac 
to the firm since the robbery which ya 
committed at New Castle, Pa., on June {j 
The firm places its loss at between $20 
and $25,000. 

Mr. Lieberman was calling at Nielsen’: 
jewelry store on S. Mercer St., New Castle 
when the man who was carrying his vali 
who was standing outside the store, suddenly 
disappeared. Mr. Lieberman had hired this 
man in Youngstown, O., from an employ: 
ment agency. The carrier had assisted Mr 
Lieberman on Friday, June 12, and on the 
following day both went to New Castle 
While Mr. Lieberman was calling at the 
Nielsen store, he left the man outside with 
his grip. Mr. Lieberman did not discover 
the man had gone until he went outside to 
call him. 

The New Castle police were immediately 
notified and it developed that shortly after 
the robbery was reported, the police received 
a report from Furnace, Pa., that a man was 
in a lumber yard at that place breaking 
open a suit case. Officer Lynch who had 
gone to the lumber yard to purchase som 
lumber met a boy who told him that he sav 
a man come into the lumber yard, break 
open a grip and then take out four or five 
boxes and disappear. Before the stranger 
left there he told the boy to watch the 
grip and that he would be back in a fer 
moments. 

Officer Lynch was shown where the 
grip was left and after placing the jewelry 
hack in the satchel returned it to the police 
station. 

The man who stole the grip was describe! 
at about 30 years old, and poorly dressed 
He is about five feet, 10 inches tall and 2! 
the time of the theft, wore a blue suit, light 
cap and black necktie. Automobiles carryim 
a number of policemen were immediately 
sent out in an effort to apprehend the man 
but he apparently succeeded in making his 
escape. , 

When Mr. Lieberman reached the police 
station he looked over his stock and foun 
that two of the largest cases and three small 
cases ‘illed with jewelry were missing. 
cases contain rings and pins. The package 
of jewelry which was recovered last 
was found in a wood shed in the back of 4 
house in New Castle. 



















































































E. E. Teape has purchased a store - 
home at Kellogg, Idaho. He was former 
at Spirit Lake, Idaho. 
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Reports from the European Diamond Markets 
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Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 














Lonvon, June 18.—Business conditions in 
this market have shown little change during 
the past month, although some of the manu- 
fgcturing jewelers in the West End are re- 
. porting more trade in mounting up articles. 
But this consists mostly of work on cheap 

material, for which only a small quantity of 
of ME the cheaper class of diamonds is required 
and, as a consequence, has little or no effect 
9 HE on the wholesale business. Wholesale firms, 
st HE especially those who have a large export 
hs trade, report business quiet at the present 
ck time, as there is a lack of orders from over- 
seas markets. Among the leading firms this 
3 condition is considered to be only of a tem- 
| porary nature and is not an unusual feature 

of this time of the year. It cannot be denied 
15 that it is becoming more and more difficult 
le, for small trades people to do enough busi- 
" ness to make a good livelihood, as the lack 
ly of sufficient capital often impedes their carry- 
is ing on business. The large, well established 
y- firms, with plenty of capital, are able to 
r buy in larger quantities and turn over their 
ne stocks at a smaller percentage of profit. A 
e meeting was held here recently by the Cen- 
ie tral Mining & Investment Corp., at which 
h the chairman, Sir R. Sothern Holland, 
f strongly criticised the proposal now before 
( the South African Parliament which, if the 
bill is accepted, would give the South A fri- 
can Government power to control and fix 
the price of the diamonds produced by the 
De Beers Co. This bill has passed its sec- 
onl reading. Sir R. Sothern Holland, in 
an eloquent address, warmly defended the 
diamond syndicate and eulogized the policy 
adopted by that body, through which the 
whole structure of the trade is safeguarded 
and which protects the markets from heavy 
luctuations in prices which in times of crisis 
is common in other branches of industry. 
: Strong influences are at present at work to 

prevent the passage of the bill. 

x k * 
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_AmstervaM, June 17.—Reports gathered 
irom various sources indicate that there has 
ten a general decrease in business during 
the past fortnight. There are, however, a 
fw American firms who have representa- 
ves in this market at the present time, but 
they are taking a very careful attitude so 
‘at as buying is concerned. With trade slow 
nthe American markets and the firm prices 
demanded for polished goods, it is obvious 
that buyers must be careful in making offers 
‘rt diamonds. The better ‘qualities of dia- 
tonds at the present time are meeting with 
‘better market than the medium and ordi- 
Maty classes of goods and there is not very 
much demand just at the present time for 
mall gems, only transactions of minor im- 
Prtance having been carried out of late. 
This is also the condition so far as mélée is 
“meerned. The large sized diamonds and 
‘cy shaped stones of a good quality find 
* More buoyant market. The rough dia- 
tond market, because of the fact that it is 
“main branch of the business here and 
ways shows a certain amount of activity, 


often leaves outsiders to believe that the 
dealers in rough are reaping the larger har- 
vest. Those who are in a position to know 
the exact conditions of the business come to 
a somewhat different conclusion. Lately the 
importers of rough who had their “sights” 
of consignments. of rough at the London 
Syndicate, returned here without having pur- 
chased. This was particularly the case at 
the “sight” of the Bullfontain shipments, for 


which there was not the demand usually dis- . 


played among importers of this class of 
goods. 
eae oe 

Paris, June 18.—The mid-Summer season 
is usually a period of dull trade in all 
branches of industry and the diamond busi- 
ness is no exception. Wholesale dealers and 
retailers are complaining about the quiet 
business conditions at present and where any 
business is being transacted the profits aree 
small, It is only with some of the fancy 
shaped diamonds, as for instance the mar- 
quise or pear shaped stones, that dealers find 
customers and then only where the dia- 
monds are of good quality. There has also 
been a slight demand for “roses” in medium 
qualities. The price of the rough material 
remains firm. This is also the case with 
diamonds for industrial purposes. An en- 
joyable feature during the past month has 
been the opening of the International Ex- 
hibition of Decorative Arts, at which the 
diamond industry has a worthy representa- 
tion. Visitors to the diamond section of the 
exhibition will be much interested in the 
display of the latest styles and the finest 
workmanship that jewelers and diamond 
mounters are able to produce. A demonstra- 
tion is also being given daily of diamond 
cutting and a completely furnished diamond 
cutting factory has been installed in the 
diamond section. 








Pittsburgh Jewelers Preparing for Enter- 
tainment of Delegates to Convention of 
Pennsylvania Retail Jewelers’ Association 


PiTTspurGH, Pa., June 26.—Representa- 
tives of 14 wholesale jewelry houses met in 
the Chamber of Commerce this week, with 
Emil Fryer, of the Samuel Weinhaus Co., 
presiding, to map out a program for enter- 
taining on one night the delegates to the 
annual convention of the Pennsylvania 
Retail Jewelers’ Association in Pittsburgh, 
July 14 and 15. It was decided to invite 
them to a dinner to be held in the Fort 
Pitt Hotel on the evening of July 15. 

Chairman Fryer, of the wholesalers’ com- 
mittee, named several subcommittees to plan 
for a big entertainment of frivolity rather 
than of speechmaking, although there will 
be at least one address. The banquet com- 
mittee includes Mr. Fryer, chairman; 
Fred Gluck, Martin Gluck & Sons; W. F. 
Hofmann, the Heeren Bros. Co.; William 
J. Jones, W. J. Johnston Co. The reception 
committee is composed of David Weiss, 
Grafner Bros.; Julius Biggard, I. Ollendorff 
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Co.; Samuel Hall, of the Hall Bros. Co. 

Mr. Fryer says that a comfortable sum 
has been raised to defray the expenses, with 
William Biggard, of the I. Ollendorff Co., 
as treasurer of the fund. The event, includ- 
ing the. banquet will be largely amusement 
and will be strictly informal. All jewelers 
who are members of the association, to- 
gether with their wives, are invited to at- 
tend. There will be quite a number of 
women present, for many of the jewelers, 
especially from the eastern part of the State, 
who will come to Pittsburgh by automobile 
caravan, are bringing along their wives and 
daughters. It is assured they will have a 
good time. August Loch, of the North Side, 
is looking after that part of the entertain- 
ment and is completing an ambitious pro- 
gram. 

Chairman Crawford announces that the 
following additional speakers will address 
the convention: A. V. Snell, formerly of 
Jacksonville, Fla., the newly elected secre- 
tary of the Chamber of Commerce of Pitts- 
burgh; Franklin Blackstone, former presi- 
dent of the National Retail Credit Men’s As- 
sociation, and J. C. Garber, advertising man- 
ager for Boggs & Buhl. He also has in- 
vited the president of the various 24-Karat 
Clubs and well-known celebrities in the 
jewelry trade to attend the convention as 
invited guests. The retailers of Pittsburgh 
will give the delegates a beefsteak dinner 
the first day of the convention. Chairman 
Loch, of the finance committee; George C. 
Kelty, of the M. J. Smit Co., and Charles 
Rihn, of the Terhedyden Co., spent an en- 
tire day visiting all of the jewelers of Pitts- 
burgh, in Mr. Loch’s car, making the proper 
financial arrangements for entertaining the 
visitors. 

The automobile caravan will start from 
Lancaster Ave., at 63rd St., Philadelphia, at 
6:30 a. M. Lancaster will be left behind at 
8:30 a. mM. The meeting place in that city 
will be just after passing the old toll gate. 
The jewelers will leave York at 10 a. M., 
Gettysburg at 11:30 a. m. and Chambers- 
burg at 1:30 p. m. The jewelers will ar- 
rive at Bedford at 7:30 p. mM. The schedule 
is Standard Time. The jewelers will be 
escorted by the State police and a moving 
picture will be taken as the caravan enters 
Pittsburgh. 

Jewelers should take box lunches, as it is 
planned to picnic on top’ of the mountain 
during the trip. 








United States Court of Customs Appeals 
Case Involving Duty on Imitation Jet 


WasuHINcTon, D. C., June 30.—The United 
States Court of Customs Appeals rendered 
a decision on Monday affirming in part and 
reversing in part the judgment of the 
Board of General Appraisers in the case of 
Albert Lorsch & Co. vs. the United States. 

Imitation jet and onyx buttons for earrings 
were assessed at 60 per cent as imitation 
jet buttons. The importer claimed various 
lower rates of duty under several para- 
graphs of the 1922 Tariff Act. 








Felthan Brothers will engage in the 
jewelry business on Western Ave. near Jef- 
ferson St., at Muskegon, Mich. 
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PLEADS GUILTY 


Charles Heorrall, Terre Haute, Ind., Jeweler, 
Admits Fraud Charge and is Sentenced 
to Fort Leavenworth Prison 

Terre Haute, Ind., June 27.—Charles 
Horrall, jeweler and watchmaker of Terre 
Haute, charged with using the mails to de- 
fraud in United States District Court here, 
in connection with his recent bankruptcy 
proceeding, changed a plea of not guilty to 
one of guilty when arraigned in court, and 
was sentenced to serve a year and a day in 
the Federal Penitentiary at Ft. Leavenworth. 

Horrall was charged with swindling 
wholesale jewelry concerns by obtaining con- 
siderable goods from them on false recom- 
mendations of credit. He was said to have 





THE 


“During the past few months, the National 
Jewelers Board of Trade has been successful 
in putting behind the bars quite a few fraud- 
ulent bankrupts, and it is hoped that these 
cases will serve as a warning to others simi- 
larly minded. The Board of Trade is con- 
stantly on the job, and is ready to assume 
the burden of these prosecutions where the 
facts justify action.” 








Members of Gem Club of New York Hold 
First Annual Outing at Huntington, L. I. 


Members of the Gem Club, composed of 
employes of many of the leading gem im- 
porters of New York, held their first annual 
outing Thursday last at the Troop C Coun- 
try Club, at Huntington, L. [., and the day 
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MEMBERS OF GEM CLUB OF NEW 


acquired between $3,000 and $4,000 through 
this fraud. 

Horrall is a world war veteran whose con- 
dition, as he appeared in court, obviously 
was weakened by many months served over- 
seas. 

Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, general counsel for the National 
Jewelers Board of Trade, who has directed 
the prosecution against Horrall, made the 
following statement when interviewed: “The 
conviction of Charles Horrall is another 
notable victory for the Board’s Fighting 
Fund. Although the failure of this bank- 
rupt did not involve such large amounts as 
are often found in jewelry cases, the fraud 
which he committed on his creditors was 
very bold and daring and undoubtedly was 
premeditated. This debtor purchased con- 
siderable quantities of merchandise through 
the mails without any intention of paying 
for the same, and sold the same not in the 
ordinary course of business, and pocketed the 
proceeds, with the result that when the bank- 
ruptcy petition was filed there were prac- 
tically no assets. Despite the patent 
fraud, it took considerable work to 
put into proper shape the _ evidence, 
and this was done through the com- 
bined efforts of Stimpson, Stimpson & 
Davis, attorneys at Terre Haute, Ind., F. B. 
Hovey, the Board’s representative in Chi- 
cago, working with our office. 











YORK AT THEIR ANNUAL OUTING 


was devoted to sports of all kinds including 
an attempt by a number of the jewelers to 
ride the horses of the troop, which attempt, 
by the way, was not very successful. Fea- 
tured in the sports were tennis and other 
games, the principal event being a baseball 
game between the married and single men. 
The Benedicts having gotten in the habit of 
staying at home were not able to do much 
running and the bachelors beat them by a 
score of 14 to 2. 

The club is only slightly over a year old 
and was formed on fraternal lines to culti- 
vate a spirit of good fellowship among the 
younger members of the trade. Its president 
is George Thornley, with J. L. Warner; 
vice-president, George Wade, with Howard 
S. Kennedy; secretary, G. Harry Elmstrom, 
with Harold J. Henry, and treasurer, Gus- 
tave H. Schmidt. 

The outing in every way proved so suc- 
cessful that it will probably be an annual 
affair of the organization in the years to 
come. 








The jewelry firm of Wieland & Daniel, 
which has been engaged in business at the 
corner of Broadway and W. 5th St., Green- 
ville, O., has been dissolved by mutual con- 
sent, Mr. Wieland buying the interest of 
Mr. Daniel in the business. Mr. Daniel’s 
future plans have not been announced. 
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OHIO CONVENTION 





Program for Annual Meeting of Ohio Rew 
Jewelers’ Association at Cedar Poin, 
July 7, 8 and 9 


CLEVELAND, O., June 29.—The program jy 
the 19th annual convention of the (hij 
Retail Jewelers’ Association, to be hel r 
Cedar Point-on-Lake Erie, Sandusky, 
July 7, 8 and 9th, has been complete 
and will be as follows: 


TUESDAY, JULY 7TH 


Morning. Registration, distribution of badges and 
getting acquainted. 

1:30 P.M. Convention called to order by Pre 
dent Duncan. i 
Invocation, G. J. Daum, Port Clinton, 0, 
Address of Welcome, Earl C. Krueger, «. 

prosecuting attorney, Sandusky, 0, 
Response on behalf of association, A, |. 
Thoma, Piqua, O. 
Roll call of officers and reading of minutes of 
last convention. ‘ 
Secretary’s report. 
Treasurers’ report. 

3:06 p.m. Address—Representative of the Hor 
logical institute. 

3:30 p.m. Address—S. IL. Stiles, superintendent 
Pinkerton National Detective Agency, Clev 
land, O. 

Adjournment. 


WEDNESDAY, JULY &TH 


9:30 a.M. Meeting called to crder by G. J. 
Dunn, vice-president. 

Appointment of committees—auditing, nomin 
ating, resolutions. 

10:00 a.M. President’s address—C. J. Dunear, 
Massillon, O. 

10:30 a.m. Address—“The Underlying Trend of 
Business”—John N. Van der Vries, the 
United States Chamber of Commerce, 

11:00 a.m. Address—Ralph Roessler, chairman, 
Special Excise Tax Elimination Committee 
and Secretary Indiana Retail Jewelers 
Association, Marion, Ind. 

11:30 a.m. Address—‘‘Real Problems Facing Ohio 
Retailers’ —George Sheridan, Executive i: 
rector, Ohio State Council of Retail Mer 
chants, Columbus, Ohio. 


Adjournment. 
Afternoon. Recreation, bathing and _ sightseeing 


WEDNESDAY EVENING 


7:30 P.M. Banquet. Speaker of the evening 

Congressman John McSweeney, Wooster, 

Ente*tainment extraordinary — Jack Moore 
Akron, O., in charge. 


THURSDAY, JULY 9TH 


9:30 p.m. Meeting called to order by President 
Duncan. 
Reports of standing committees—Trade Inter 
ests, G. J. Daum, chairman; Legislation 
Wm. Inskeep, Jr., chairman; Membershi 
and Grievance, A. L. Thoma, chairman. 
10:00 a.m. Address—‘“National Publicity”—E." 
Little, regional vice-president, N. R. J. A, 
Auburn, Ind. ae 
10:45 1. mM. Address—“Ideals and Opportunities " 
Sterling Silver’—Percy Ball, factory s¥p 
intendent, R. Wallace & Sons Mfg. 
11:15 a.m. General discussion of the retail jeve 
er’s problems by retail jewelers. 


Adjournment. 


THURSDAY AFTERNOON 


1:30 pM. Meeting called to order by President 
Thuncan. 
Address—“Trade Interests”—Claud Wheeler 
Representative of THE Jewevers’ CixcvL's 

Reports of special committces—auditing, — 
tions, nominating. 

Unfinished business. 

New business. 

Election. and installation of officers. 


Adjournment. 








The Edward Brady Co., 415 Howard . 
Biloxi, Miss., is having its show room new 
decorated and also enlarged. 
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Increasing Sales Through Proper Window Displays 





By John Drake 


Executive-Secretary of the National Jewelers Publicity Association 




















ROFIT is not represented by what a 

merchant buys, but by what he buys 
and sells, and how quickly and how often 
he sells what he buys determines the real 
profit, Window Display advertising is the 
stimulant to sales. Stagnant window dis- 
play spells loss for the merchant. Window 
Displays should be changed frequently— 
not less than once a week—the oftener, the 
better. 

Through the window display the merchant 
creates the favorable attention of the public. 
He stimulates the interest of his whole 
organization, keeping them in close touch 
with the merchandise carried and awake to 
the desires of the public. 


Constant changes of window display bring 
a fuller presentation of his wares, with in- 
creased opportunity for new customers and 
additional sales from the regular customers. 

Increased turnover and profits are lost 
many times by not making the display timely 
and by the improper choice of merchandise. 
For example, the merchant may be over- 
stocked on a particular class of merchandise 
long gone out of style, and fill his windows 
up with it to the exclusion of salable 
merchandise. Far better would it be if the 
merchant took his loss on his old stock and 
used his valuable window space to promote 
the sale of the goods in immediate demand. 


The value of the Window Display can be 
capitalized by taking advantage of current 
events. There may be a national conven- 
tion entirely foreign to the jewelry busi- 
ness, a circus in town, an industrial exhibit, 
local “clean up week,” or national event 
sweeping the country. The wide-awake re- 
tailer who grasps the opportunity of current 
events and ties his window display to them 
(which can be easily done without pre- 
judice to his own business) cashes in on this 
modern method of advertising. 

One of the great chain stores featured 
needles, thread, and other sewing requisites 
during Thrift Week. The result was more 
sales on the articles in one week than was 
usually the case in a month. 

_Do not labor under the idea that you must 
your window with your own merchan- 
dise, 

A large paint store doing probably the 
largest business in one of the large centres 
makes a practice of dressing its window 
with merchandise from other stores ; it shows 
garden utensils in the spring, flowers and 
plants at other times, and so on. Why? To 
attract attention to the window and to make 
people think. Because these people do 
something different from their competitor, 
imeonsciously their method of advertising 
makes the necessary impression that results 
i sales and profits. 

Pg must exercise initiative; you must 
“’y your locality, your customers, your 
Prospects, and what appeals to them. Pre- 
Pare Well in advance for the particular 
gael for which your. display is to be 
flexible. out a year s schedule and make 
itn € so as to permit of sudden change, 

fcessary. Feature at graduation suit- 


able gifts—use the school or college colors 
in your window. Display a neat card, giv- 
ing list of those graduating with special 
honors; show photographs, if not too many. 

During Thanksgiving Week display dinner 
service—on a table all set; have a. roast 
turkey on the platter and carry out in as 
much detail as space will permit. Each 
week throughout the year will bring new 
opportunities for special display that will 
bring more sales to your store. 

Window cards in frames carrying timely 
thought and message add to the value of the 
window. 

Many dealers feel that when they have 
attractively dressed their windows with 
their merchandise, they have done all that is 
necessary. We must go further and utilize 
every sales factor which characterizes all 
other forms of advertising, to intensify the 
sales appeal to the fullest extent. 

It has been said, and properly so, that the 
fundamental considerations of advertising 
are: 


First: To attract attention 
Second: To arouse interest 
Third: To create desire 
Fourth: To induce action 


Many displays attract attention and arouse 
interest, but this is not enough. The mer- 
chandise must be so arranged, with illus- 
trated copy in the window, not alone to 
attract attention and arouse interest but to 
create an actual desire for the goods and 
to bring the prospect into the store at the 
time, or to so impress him at a later date; 
otherwise, the time, energy and money spent 
in the display are wasted. 

The illustrated appeal (window display 
cards) coupled with neatly lettered cards, 
telling the story back of the merchandise, 
will intensify interest and result in an actual 
desire for the article, when the article itself 
might not put the sale over. 

Watch what the national advertisers do 
to attract attention, arouse interest, create 
desire and induce action. Take advantage 
of this by introducing these elements into 
your window displays. This will increase 
your turnover and decrease your overhead. 

The manufacturer will be glad to furnish 
you with a copy of his “ad” for your use. 

Here is something to which you can 
profitably give careful study. Look up the 
local circulation of the national magazines ; 
see how many carry advertisements of the 
goods you have in stock; multiply it by 
four. You thex can figure out how many 
people are likely to be interested in buying 
from your stock, if you will but let the 
people know that you have it. 

Put it in the window; tell the public in 
your local advertising. This means more 
customers and more profits. 

While considerable advertising matter of 
all kinds—good, bad and _ indifferent—is 
constantly received by the retailer, he should 
make it a rule to examine each piece, as one 
good suggestion will fully repay for the 
time taken, 
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~The best results-are obtained~by effective 
illustrations in the window, and this is where 
the. average retailer falls down. 

Not being able to afford the expensive 
drawings, art work and other costly ma- 
terial for the best window display, many 
dealers are satisfied with showing a lot of 
goods that bring no unusual appeal to the 
buyer. 

The Jewelers National Service Bureau 
has met this situation by providing a beauti- 
ful set of three frames and a series of 
monthly window cards handsomely litho- 
graphed in colors, carrying timely thoughts 
and sales appeals, and further tying up the 
biggest asset the jeweler has—his window— 
with the “Build your own ads” service, 
making it easy to build the proper adver- 
tising for all occasions, of a constructive 
character that will immediately identify his 
window and store in the public mind. 

Some merchants value their window at 50 
per cent of the rent. But whatever the 
amount, it is well to remember that the 
true value of the window, so: far as in- 
creased sales are concerned, is in direct ratio 
to the quality of the window displays used 
in that window and the character of your 
local advertising, to attract the attention of 
the public and influence them in the sale of 
your merchandise. 








Burglars Break Open Safe in New York 
Jeweler’s Office But Obtain Little 


Loot 
Working below the famous Fulton St. 
“deadline” professional burglars entered 


the offices of Grand Douglas, Inc., jewelers 
on the third floor of the building at 105 Ful- 
ton St., New York, some time between sun- 
down and dawn on Tuesday, and after 
wrecking the safe escaped with raw. gold 
and silver and a few articles of jewelry 
valued at less than $1,000. 

When the robbery was discovered yester- 
day morning it was found that the safe 
robbers had “jimmied” open the door lead- 
ing from the hallway in the building to 
the office of the concern. Another door, 
opening on a fire escape, from which an 
iron stairway leads down onto Ann St. 
was also found open. 

In smashing open the safe, which stands 
about five feet high, the yeggs evidently 
used a heavy hammer. They knocked the 
combination knob from the door and then 
had no trouble in reaching the inside of the 
safe, 

The only loot obtained by the thieves was 
some raw gold and silver, and a few articles 
of finished and unfinished jewelry. The 
entire loss is placed by Mr. Douglass at not 
more than $1,000. This was not insured. 
The only clue left by the thieves was a pen 
knife. 








Art Concerns all the Things of Life 





“Art is many things—service, record, and 
stimulus ; it is not only a question of genius; 
without the basis of common art you can- 
not have the apex of genius. This common 
art, which is the thing of importance—as 
freer arts will be formed out of it—is con- 
cerned with all the ordinary things of life.” 
—W. R. Lethaby in “What Shall We Call 
Beautiful ?” 
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Machlin & Bentley have removed from 31 
to 47 Manton Ave. 

The Casey Emblem Co. has discontinued 
business at 1955 Westminster St. 

Henry Wolcott, of the Wolcott Mfg. Co., 
was in New York the past week on business. 

Louis F. Rosenberg spent the past week in 
New York and Philadelphia on a business 
trip. 

Harry Leuba has been drawn for petit 
jury duty in the Superior Court of Kent 
County. 

John H. Henderson has been drawn for 
grand jury duty for the Kent County Su- 
perior Court. 

Albert R. Leamey has been granted a mar- 
riage license, the bride-to-be being Miss 
Melena C. Larocque. 

Julius P. Goldstein, of J. P. Goldstein & 
Co., was in New York the past week on 
business for the firm. 

Joseph J. Jalbert has added a gift shop 
department to his retail jewelry store at 245 
Main St., Woonsocket. 

Edward Markoff has been making exten- 
sive rearrangements of his plant at room 17 
at 268 Westminster St. 

John M. Buffinton, of Potter & Buffinton 
Co., is at his country estate in Rehoboth, 
Mass., for the Summer. 

Miss A. H. Hazard has opened a gift shop 
on Main St., Wakefield, under the name of 
“The Wayside Shoppe.” 

Edgar E. Craddock and Philip Wunderle 
have been drawn for petit jury duty in the 
Superior Court from Cranston. 

Nobuo Hirata, of New York, has arrived 
at Narragansett Pier and opened his store 
on Beach Row for the Summer season. 

Among the marriage licenses issued by the 
City Registrar the past week was Edward 
M. Denning and Miss Teresa E. Noonan. 

John Kelleher is proprietor of the Huskee 
Tool Mfg. Co., 586 Public St., according to 
his statement filed at the City Clerk’s office. 

A. J. Michaels, of N. A. Ballou & Co., 
Inc., has been making a swing through the 
eastern territory for the firm the past week. 

Reuben Cohn, from the Chicago office of 
the George H. Cahoone Co., is spending a 
few weeks at the firm’s factory, 7 Beverly St. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, was in Worcester the past 
week on a business trip. 

John S. Holbrook has been appointed a 
member of the local committee to co-operate 
with the Federal Government in making De- 
fense Test Day a success. 

George Gerber & Co., 84 Weybosset St., 
have just added an optical department in 
charge of T. Maxwell Silverman, formerly 
with Doleman Optical Co. 

The Paco Wire Mfg. Co., 95 Broad St., 
is conducted by Irving D. Paster and Her- 
man M. Davis, according to information on 
file at the City Clerk’s office. 

Harold K. Greene, manager of the Chi- 
cago office of Williams & Greene, is spend- 
ing a fortnight or more at the firm’s fac- 
tory here, preparing his new lines. 

Samuel Assadorian, of the A. B. Mfg. Co., 
who has been making a combination business 
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and pleasure trip in Europe, returned home 
last week on the steamer Mauretama. 

Mr. and Mrs. Andre Viens, of Arctic, have 
returned from a several weeks’ automobile 

trip to Canada, where they visited many 
places of interest in the Province of Quebec. 

Mr. and Mrs. Alfred B. Lemon and their 
children are spending the Summer at the 
country home of Mrs. Lemon’s parents, Mr. 
and Mrs. Charles A. Kussell, at Thompson, 
Conn. 

The Tilden Thurber Corp. will send three 
of its clerks to the Citizens’ Military Train- 
ing Camp at Newport. They are R. J 
Fallon, Clyde McEachern and Cleveland M. 
Judson. 

Miss A. Stevenson, who has gift shops at 
Hyannis, Mass., and at Bermuda, has opened 
her “Little Shop” in the old school building 
near the Ocean House at Watch Hill for the 
Summer. 

Mr. and Mrs. Erling C. Ostby and their 
daughter, Miss Virginia B. Ostby, will re- 
turn from their trip abroad the coming week, 
and will go directly to their Summer home 
at Nantucket. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared payable 
on and after July 1 to stockholders of record 
of June 22. The amount of the dividend is 
not announced. 

Mr. and Mrs. John T. Cuddy, who are 
summering at Riverview, motored with 
friends to Rehoboth on Tuesday, where they 
attended the annual strawberry festival of 
the Rotary Club. 

Mr. and Mrs. John S. Holbrook sailed 
from New York on Saturday on the steam- 
ship Paris to spend the Summer abroad. 
They will travel through [rance, Belgium 
and Holland, returning about the first of 
September. 

The W. F. Quarters Co., electroplater, is 
moving to new and larger quarters at 36 
Garnet St., having taken space on the first 
floor formerly occupied by the Il*essenden 
Co. The concern has been located at 14 
Blount St. for the past 15 years. 

John M. Buffinton, of the Potter & Buf- 
finton Co., and Charles A. Russell, of the 
Irons & Russell Co., are members of the 
Rhode Island State Committee of Laymen 
to raise the State’s quota of the Five-Year 
Programme and National Laymen’s move- 
ment for a $1,000,000 fund for the Universal- 
ist Church. 

Local manufacturers are making prepa- 
rations to exhibit their goods at the big an- 
nual exposition of the Eastern Manufac- 
turers and Importers at the Hotel Morrison, 
Chicago, July 27 to Aug. 8. Many of the 
manufacturers will send new lines and dis- 
plays with one or two representatives to ex- 
plain them. 

Among the 120 golfers that teed off in 
the final Spring invitation tournament of the 
Rhode Island Golf Association at the Meta- 
comet Golf Club last Saturday were Chris 
W. O’Brien, William P. Otis, William C. 
Russell, Fred A. Otis, Walter H. Pruefer, 
Walter H. Pruefer, Jr., Guy Mayer, Norris 
G. Abbott, Eben F. Wilde, Samuel B. Levy, 
F. J. Riley, Jules P. Goldstein, James C. 
Garvin. 

The case against Richard Esin, charged 
with the embezzlement of 18 rings valued at 
$60 from L. Krichbaum & Co., was called 
in the Sixth District Court Friday for trial, 
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but was continued to July 3- for sentence 
Leo Krichbaum, of the firm, stating that 
restitution had been made. As Esin was 
not in court his surety was instructed 
have him present on July 3 or the surety of 
$1,000 would be defaulted. 

The judge in the Superior Court last weet 
granted the motion of counsel for the Unite 
Electric Railways Co. and directed the jury 
to return a verdict for the traction company 
in the suit of William Whytock, of the 
Roland & Whytock Co. for damages in an 
accident. The court held that Mr. Whytock 
was negligent in driving his automobile op 
the tracks of the trolley company in front 
of an approaching electric car. 

Several connected with the jewelry indus. 
try were prominent in the big parade of the 
Grand Commandery of Massachusetts and 
Rhode Island, Knights Templars, at Worces- 
ter on Wednesday last in connection with 
the centennial anniversary of Worcester 
County Commandery. Clarence M. Dunbar, 
of Cook, Dunbar, Smith Co., is Deputy 
Grand Commander; Norris G. Abbott, of 
the Rhode Island Tool Co., is Grand Cap- 
tain General, and Adelbert E. Place, of 0, E. 
Place & Sons, is Grand Assistant Inspector 
General of the Grand Commandery, and 
Newton P. Hutchinson, of Hutchinson & 
Heustis Co., is Generalissimo of Thomas 
Smith Webb Commandery No. 51 of this 
city. 

The Fosters-Jewelers Employes’ Associa- 
tion held its annual meeting last Thursday 
evening in its rooms at the store building, 
corner of Dorrance and Weybosset Sts. 
President Moses A. Sawyer was re-elected. 
The other officers chosen were as follows: 
Vice-president, William Stephens ; treasurer, 
Waldo P. Rhodes; secretary, Ira E. Atkins. 
Those named to constitute the Board of Di- 
rectors are Harold W. Hughes, William A. 
Manchester and Miss Mattie C. Eddy. Plans 
for the annual outing were discussed, and it 
was tentatively decided to hold the event 
early in August. The report of the treas- 
urer showed that more members have suf- 
fered from illness during the past fiscal year 
than in any similar period since the organiza- 
tion of the association. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: A. F. Bohle, of A. F. Bohle 
& Co. Los Angeles, Cal.; Oscar Kind and 
Louis Block, of S. Kind & Sons, Philadel- 
phia; M. H. Rubin, of the Millard Novelty 
Co., Philadelphia; Mr. Oppenheimer, of the 
Oppenheimer Jewelry Co., Inc., Baltimore, 
Md.; Edward Sickles, of M. Sickles & Son, 
Philadelphia; M. Kingsbacher, of Kings- 
bacher Bros., Pittsburgh, Pa.; Mr. Johnson, 
of Sperry & Hutchinson, New York «tty: 
James K. Thompson, of King & Eisele ©. 
Buffalo, N. Y.; Messrs. Pinfold and Reeves, 
of T. Eaton Co., Ltd., Toronto, Ont; Ed- 
ward Wertheimer, of Wertheimer, Plehn & 
Levy, Inc., New York city; Mr. Heim, of 
A. H. Bendheim & Co., New York city, and 
I, B. Greene, Jr., Boothbay Harbor, Me. 

George A. Townsend, a veteran silversm™! 
of this city, died Friday morning at his home 
in this city, after a brief illness. He was 
born in this city April 3, 1870, a son of the 
late George C. Townsend, for many yet 
identified with the jewelry industry of Provi- 
dence and the Attleboros. After attending 
the public schools, Mr. Townsend entered f 
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employ of the Gorham Mfg. Co., at that 
time at N. Main and Steeple Sts., and after 
serving his apprenticeship continued as a 
journeyman until 1922, when he was retired. 
He is survived by a daughter, four grand- 
children, two brothers and a sister. 

The Bakelite Corp. recently held an ex- 
hibit at the Hotel Biltmore, Providence, 
R. L, which attracted considerable attention 
among local dealers. 

A. D. Thuotte has been given the contract 
for his new business block to be erected on 
Main St., Arctic. It will be of brick, 45 by 
9% feet, two stories high. 

Christopher C. Chappelle, a veteran 
jeweler of this city, died at his home in 
Apponaug last week in his 70th year. He 
had been ill since last October. He was born 
at Phenix, R. I., and is survived by his 
widow, a son and a daughter. 

The Jewelers Supply Co., 36 Garnet St., 
will be closed from July 3 to July 20 for 
the annual vacation period. Orders during 
this period will be filled as far as possible 
from stock. The concern makes its annual 
inventory in January and not in July as 
previously reported. 

Louis A. Sundlun, 24 Broad St., Paw- 
tucket, R. I., accompanied by Mrs. Sundlun, 
are leaving their residence at the Biltmore 
Hotel, Providence, for New York. They 
will go to Miami, Fla., and visit Hollywood, 
Palm Beach, Daytona, St. Augustine and 
Jacksonville, and then to the La Page Hotel 
at Narragansett Pier for the Summer. 

The Pawtucket Board of Aldermen last 
Wednesday evening drew 468 petit jurors for 
duty in the Superior Court for Providence 
County. Among those drawn were: Oscar 
S. Babcock, Benjamin J. Searles, Charles H. 
Holt, Everett B. Field, Thomas F. Maher, 
Peter Doll, Thomas Brierley, James Nuttall, 
Jr, Edmund G. Flint, Jr., and Harry S. 
saker. 

George W. Carpenter, for more than 30 
years proprietor of the Rhode Island Nickel 
Plating Works, this city, died at his home 
in East Providence, Friday morning, after 
heing in failing health for about six years 
following a serious operation. He was born 
in North Kingston, R. I., June 29, 1848, and 
had he lived until Monday, the day of his 
funeral, he would have been 77 years old. 
\fter a limited schooling he was a farmer, 
meat cutter and milk dealer until 1879, when 
he purchased a half interest in the Rhode 
Island Nickel Plating Works, and a few 
years later took over the business which he 
continued until 11 years ago, when he re- 
tired. He is survived by his widow, one 
son and two grandchildren. 








Gleanings 





Warren H. Shaver is the successor to John 
H. Davel, Mukwonago, Wis. 

The business of A. B. Clay, Millinocket. 
¢,, has been sold to Harry J. Gonga. 

Edwin Doolittle has purchased the jewelry 
"epair department from G. E. Foster, Fair 
mont, Minn. 

: The stock of Alfred E. Mohling’s jewelry 
‘tore at Strawberry Point, Ta., was recently 
‘tamaged by fire. 

Burglars recently smashed in a display 
window at the Carl M. Vogtman jewelry 
‘tore, 49 Main St., Aurora, IIl., and escaped 
with jewelry valued at about $268. 


M 
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Mr. and Mrs. John Gaffney are with 
friends at Prudence Island for a stay. 

Frank Gilbert has resigned as traveling 
representative of the James E. Blake Co. 

Henry Taggart has been elected president 
of the British Social Club. 

James Gorman is making a swing around 
the western circle for the James E. Blake 
Co. 

Gustave Stranberg, of Sykes & Stranberg, 
was a business visitor in New York the past 
week. 

Mr. and Mrs. Frank H. Sadler spent the 
last week-end at the Cliff Drive, at Oak 
Bluffs. 

Mr. and Mrs. A. B. Holt are at the Ben- 
nett cottage at Oakland Beach for the 
season. 


Andrew B. Flagg, of the Flagg Mfg. Co., 
was in New York the past week on 
business. 


Lawrence Keeler was in New York the 
past week in the interests of the McRae & 
Keeler Co. 

Mr. and Mrs. Walter King spent a part of 
the past week at “Ole King Cole” at Pru- 
dence Island. 

Charles Thomae, of the Charles Thomae 
& Sons Co., has returned from a business 
trip to New York. 

Shirley G. Blackinton has been making a 
missionary trip through New England for 
the Bates & Bacon Co. 

Mr. and Mrs. Harold D. Baker sailed for 
Europe the past week. They plan to be 
gone about two months. 

Owing to continued ill-health Louis Schon- 
berg has resigned his position as eastern rep- 
resentative of the McRae & Keeler Co. 

John B. Gray has resigned as sales man- 
ager for the Saart Bros. Co., and has entered 
the employ of the Cushman Oakland Co. 

Mrs. Ruth Jackson, employed in the whole- 
sale department of Armer & Brown, of Los 
Angeles, Cal., is visiting local relatives. 

William J. Hanna, of W. J. Hanna & Co., 
has built a new cottage at Shore Acres, 
where he and his family will spend the Sum- 
mer. 

David Nelson and Miss Kingsley, jewelry 
huyers for the Edwards, Holeman Co. of 
Detroit, Mich., were Attleboro visitors re- 
cently. 

At the annual meeting of Ivanhoe Lodge, 
Knights of Pythias, last week William Jack- 
son was elected vice-chancellor and Farl 
Sadler, master of finance. 

Paul J. Bellavance, of this city, who was 
recently granted a patent on a separable cuff 
button, has assigned one-half interest to 
Joseph F. Gallant, also of this city. 

James K. Thompson, of the King & Eisele 
Co., of Buffalo. N. Y., and Edward Sickles, 
of M. Sickles & Sons, Philadelphia, were in 
the local market for Fall merchandise on, 
Friday. 

Charles -A. Briggs, for many years asso 
ciated with the jewelry industry here, died 
Thursday at the Memorial Hospital in his 
70th year. He was a native of the Cape Cod 
section. 

Daniel H. Childs, Pacific Coast repre- 
sentative of Bates &. Bacon, underwent an 
operation for gall stones at the Truesdale 
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Hospital at Fall River, last week, but is re- 
cuperating. 

Miss Gertrude L. Robbins, bookkeeper and 
office manager for the Sinclair, Flanders Co. 
for the past five years, has resigned her posi- 
tion with that concern to accept a responsible 
position in Providence. 

George Crowther, who has been traveling 
the western circuit for Cheever, Tweedy & 
Co., is leaving in a few days for Philadelphia 
where he will represent the General Fire 
Extinguisher Co. of Providence. 

Mrs. Robert P. Wetherell and daughter, 
Miss Louise Wetherell are spending the 
Summer at Oak Bluffs, where they will be 
joined for week-ends by Mr. Wetherell, who 
is associated with the McRae & Keeler Co. 

The R. Wolfenden Sons’ team gave the 
Bay State Optical Co.’s nine one of the 
worst trouncings ever witnessed in this vicin- 
ity last Tuesday evening when, in a poor 
exhibition of baseball playing, they piled up 
a score of 21 to 3. 

Charles Albert Parker, eastern representa- 
tive of Bates & Bacon, was married last week 
to Miss Alice Ruth Knoche, of Buffalo, 
N. Y. After a wedding trip of three weeks 
Mr. and Mrs. Parker will live at 479 N. 
Maple St., East Orange, N. J. 

In an exciting and well-earned game the 
Watson Co.’s baseball team won Friday 
night’s game from the Balfour Co.’s nine, 
the score being 7 to 6, the winners taking 
three runs in the last inning. This gives the 
Silversmiths the first good grip that any 
team has held on first place in the league 
race thus far this season. 

Louis M. Fontneau, for the past 23 years 
with Harvey Clap Co., for the most part of 
the time as manager of the chain department, 
has resigned and gone into another line of 
business for himself. At the close of his 
services with the jewelry concern he was 
presented a table lamp and box of cigars, 
Foreman William J. Lynch making the pres- 
entation. 

A new Attleboro concern began operations 
the past week to be known as the Saart- 
Wilmarth Co. at 4 Dunham St. A consid- 
erable floor space has been taken in the In- 
graham building, and machinery is rapidly 
being installed for enameling work. The 
new concern is organized hy A. G. Saart, for 
21 years superintendent and one of the di- 
rectors of the W. H. Saart Co. and H. T. 
Wilmarth formerly with the Union Plate & 
Wire Co. 

Friends and associates here on Friday re- 
ceived announcement of the marriage of John 
Hubert Harmstone to Miss Ruth M. Niedell, 
a government employe, of Washington, D. C. 
The ceremony was performed in the Little 
Church Around the Corner, New York, and 
the couple are now on a honeymoon. Mr. 
Harmstone is a member of the manufactur- 
ing jewelry concern of Charles Thomae & 
Son, of Pine and Dunham Sts., this city. 
The romance which led to the marriage he- 
gan last Summer when Miss Niedell, who is 
a native of Scranton, Pa., visited local 
friends while on her vacation from Washing 
ton. Mr. and Mrs. Harmstone will make 
their residence here. 








S. W. Callahan, proprietor of “The Tog- 
gery” at Williston, N. Dak., has announced 
that he will share his building with D. W., 
Danielson, a jeweler, 




























































Paul Stern, representing Louis Stern & 
Co., has returned from a successful selling 
tour through the New England States. 

J. M. J. Costello is arranging for another 
visit to his properties in Florida later this 
month when he promises to get after tarpon 
again and, if possible, get another 80-pounder. 

The all-day Saturday closing schedule for 
July and August by the wholesale jewelers 
has gone into effect and a number of the 
larger retailers are also closing for the en- 
tire day. 

M. Anshen, formerly with L. J. Anshen & 
Co., New York, has been interesting the 
Philadelphia trade in a new bracelet attach- 
ment manufactured by the Liberty Mfg. Co., 
Providence. 

Wigman & Manin, manufacturing jewelers 
at 710 Sansom St., have filed suit in the 
municipal court against Samuel Link, of 
1841 S. 2nd St., to recover $240 claimed for 
merchandise. 

Herbert E. Goldberg and Freda H. Gold- 
berg, trading as H. E. Goldberg & Co. in 
leather goods, gifts and art novelties at 731 
Wolf St., have filed their registration under 
the above name. 

Suit has been entered in municipal court 
here by the Imperial Jewelry Co., Provi- 
dence, against the H. Weinreich Co., 528 
Market St., to recover $233 alleged to be due 
for merchandise sold. 

Edward Graham, of the Aisenstein & Gor- 


don staff, is taking his vacation at the Citi- 
zens Military Training camp, his experience 
in the Pennsylvania National Guard coming 
in handy for this occasion. 

Samuel Aisenstein, of Aisenstein & Gor- 
don, with Mrs. Aisenstein, was in Washing- 
ton all last week as a delegate to the Ameri- 


can Zionist convention. He represented the 
West Philadelphia district. 

The Westminster Jewelry Co., Providence, 
has entered suit in municipal court against 
the Acme Jewelry & Novelty Co., 1200 Arch 
St., to recover $193 alleged to be due for 
merchandise sold to the defendant firm. 

Joseph Goodman, Sansom St. diamond 
broker, and his daughter, have sailed for 
urope on Mr. Goodman’s annual gem buy- 
ing trip. They will be abroad several weeks, 
taking a trip about the Continent after Mr. 
(;oodman visits Antwerp, Amsterdam and 
Paris. 

Samuel Dankworth, representing John F. 
Blisard & Bro., has just returned from a 
successful selling trip through the western 
part of Pennsylvania, and Fdward Finley is 
back from a good trip to Atlantic City and 
southern New Jersey for the same house. 

Another honor bestowed upon Max E. 
Gordon at the annual convention of the Or- 
der of P’rith Sholom at Atlantic City, was 
that of lieutenant of the marching club of the 
organization. Now his Sansom St. friends 
are saluting and addressing him as Lieu 
tenant Gotdon, instead of the customary 
“Max.” 

While the jewelry business 1s still “spotty” 
in this city in both wholesale and retail lines, 
there are definite signs of an improvement, 
and while the demand is not quite all that 
was expected by some it has a firmer tone, 
which indicates that the retailers are pretty 
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well down on their stocks and will have to 
replenish soon for the Fall trade. 

The federal authorities here have issued 
warnings to all jewelers in the Philadelphia 
district to be on the watch for dangerous 
counterfeits of the $10 1A series, Federal 
Reserve notes. The spurious bills are close 
to the genuine, the two marked points of dif- 
ference being that the paper is heavier and 
that the seals on the back are not on an 
even line. 

Joseph Goldberg, diamond setter and the 
members of the firm of Berman & Cohan, 
jewelry manufacturers, are heading a move- 
ment for an all-day closing on Saturdays 
through July and August, and already have 
obtained a large number of signatures to an 
agreement to that end. By the end of this 
week they expect to have every business man 
on the street signed up. 

Bernard Cohan & Sons, retail jewelers at 
Chester, Pa., are branching out into real 
estate, having just purchased two of the 
properties of the General Henry Clay Coch- 
ran estate. The properties, two of the most 
valuable in Chester, are on Market St., and 
the purchase price was $125,000. It is not 
known if Cohan & Son will hold their pur- 
chase for investment or rebuild. 

Dr. George J. Gordon, one of the leading 
physicians of Minneapolis, Minn., and his 
wife, son and daughter, were the guests of 
his brother, Max E. Gordon, on their motor 
trip from the Minnesota city to Washing- 
ton, where Dr. Gordon was a delegate to the 
Zionist convention. They will motor back to 
Minneapolis, the month’s trip being Dr. Gor- 
don’s vacation from his professional duties. 

Three men arrested in the lobby of a 
Chestnut St. hotel last week on suspicion 
of being confidence men are said by the police 
to have been ready to include several jewel- 
ers among their victims. Memoranda found 
upon them gave the names of a number of 
jewelry houses in the center of the city, and 
the detectives who arrested them say they 
believe the three had planned to victimize 
those whose names were on the list. Just 
what their method of operation was to be, 
the police are not saying. 

Fire in the plant of the Joshua Mfg. Co., 
manufacturer of jewelry boxes at 224-226 
Armat St., in the Germantown district, 
caused a loss of between $4,000 and $5,000. 
The blaze originated from an unknown cause 
on the second floor of the building and spread 
rapidly to the third floor, a stock of fine 
woods and cardboard feeding the flames and 
causing volumes of thick acrid smoke which 
hampered the firemen. The first floor of the 
building is occupied by a restaurant in which 
were a number of patrons when the fire was 
discovered late at night. The diners left 
hurriedly althoughh they were in no im- 
mediate danger. 

Members of the J. FE. Caldwell & Co. As- 
sociation, composed of employes of that well 
known jewelry firm, clected the following 
officers for 1925-26 at their annual mecting: 
Oscar A. Ritter, president; Walter Bossert. 
first vice-president ; James J. Webster, second 
vice-president; Frank A. S. Siddall, secre 
tary; Miss Helen Hollis, assistant secretary ; 
Clarence M. Taylor, treasurer; William 
Humphries. assistant treasurer; executive 
committee, Mrs. Julia T. Worthington. Miss 
Maude I. Dunlap, Miss Ruth Paige, Lester 
M,. Coburn, Otto Mott, Alfred Arning, 
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Francis W. Beggs, W. A. Morgan. The a. 
sociation will soon begin the work of oy. 
lining its Fall and Winter activities, Ip, 
Spring outing was the most successful from 
every viewpoint yet held. 

Many jewelers were present at the wedd; 
at the Colonial Cafe, 514 S. 5th St., of Miss 
Eva Paul, bookkeeper for A. Kolodner, dig. 
mond setter, to Samuel Heller, jeweler fo 
N. Podolsky, platinum manufacturer, two 
of the guests and their families coming from 
far away for the affair. These were John 
Mednikow, jeweler at 117 S. 13th St., Kap. 
sas City, Mo., Mrs. Mednikow, and their 
daugnter Helen, and David Paul and his 
daughter Virginia Ruth, of Wichita Falls 
Texas, where Mr. Paul is in the retail bys- 
ness. Both Mr. Mednikow, who distin. 
guished himself by shooting a hold-up artist 
a few months ago, and Mr. Paul are rel 
tives of the bride, while Harry Paul, well 
known on Sansom St., is her brother, Ip. 
cluded among the guests were Mr. and Mrs. 
J. Paul, Mr. and Mrs. A. Kolodner, Mr. and 
Mrs. A. Rivinsky, Mr. and Mrs. Abe Heller 
and Mr. and Mrs. Harry Paul and daughter, 
The ceremony was a very pretty one, and 
there was much jollity at the affair. 








The Tuscaloosa Merchants Bureau will 
hold a get-acquainted meeting on July 16, 
at Vance, this country. 

One of the most attractive window dis- 
plays of silverware in Birmingham during 
the past week was that of the Jaffe Jewelry 
Co., 19th St. at Second Ave. It consisted 
mainly of articles of silver, useful as 
wedding presents for the bride. 

Ensley retail jewelers will join with 
other merchants on July 8 at an all day 
outing. The place of meeting has not as 
yet been selected. During the day every 
business house in Ensley will close. The 
celebration will be held under the auspices 
of the Ensley Associated Merchants and 
Business Men, of which P. H. Tyler, 
president of the Tyler Jewelry Co, a 
Ensley, is president. 

The jewelry store of L. V. Matthews, at 
Ozard, was robbed on the night of June 
23 of over $600 worth of jewelry of various 
kinds. Watches and finger rings which 
were not locked in the safe were all stolen. 
Officers say that the indications are that 
two barefoot burglars entered the store by 
breaking the glass in the skylight. Bare- 
foot tracks found in the store indicate that 
burglars were grown men. The officers 
say they have no clue further than this. 

With the thermometer hovering around 
the 100 degree mark in the shade for the 
past week, business has had a considerable 
setback over previous weeks. However 
leading jewelers report that business has 
heen fairly good with them. During the 
last week or two the iron market has beer 
rather dull and this has affected to a cof 
siderable extent the retail jewelry. trade, 4 
well as business in every other [ine 
However, practically all furnaces, steel 
mills and other big plants continue 1 
operate on full time, or nearly so. 











Fred Clark has just taken employment in 
the material department of the K. C. Cosley 
jewelry Co. 

Mr. and Mrs. E. R. Fisher, Pueblo, Colo., 
were in Denver last week. They spent the 
week-end with Edward Lehman, of the Leh- 
man Jewelry Co., and the latter’s son-in- 
law, H. A. Stier. The party made a trip to 
the mountains. 

Harry Kortz, of the Kortz Jewelry Co, 
931 15th St., has gone to Los Angeles, Cal., 
to visit with his son, Raymond Kortz, a 
movie actor, and expects to be gone several 
weeks. Mrs. Kortz has been in California 
for several months. 

The Edward Lehman Jewelry Co. is get- 
ting trunks stocked with the Fall line, which 
will be ready for showing within a few 
weeks. Before beginning the Fall cam- 
paign, W. R. Eisch, road representative of 
this firm, is taking his vacation. 

Velhagen Bros., formerly of Fort Mor- 
gan, Colo., have formally opened their new 
store at Raton, N. Mex. Recently the firm 
acquired the stock and fixtures of F. W. 
Divinny at Raton. The new store will be 
under the direct management of Edward 
Velhagen. 

Joseph I. Schwartz, head of the Schwartz 
Jewelry Co., who has been critically ill with 
pneumonia in his suite in the Brown Palace 
Hotel, is reported greatly improved. He is 
out of danger, but it will be many weeks 
before he will be strong enough to resume 
active management of his business. 

Among the Denver delegates to the Cleve- 
land convention of the Rotary International 
was Fred F. Syman, formerly of Syman 
Bros. Jewelry Co. The Denver delegation 
transported a carload of snow to Cleveland 
and staged a snowball fight for the enter- 
tgainment of other delegates. Next year the 
international convention of the organization 
will be held in Denver. 

The bulletin of the Denver police depart- 
ment for June 26 asks police throughout the 
United States to be on the lookout for a 
restaurant man, who disappeared 10 days 
ago, after, it is alleged he had victimized 
Kortz & Sons. It is charged that the man 
asked permission to take a ring out of the 
store so that he might submit it to his wife 
for approval. 

Included among the out of Denver jewel- 
¢rs who were in Denver during the last week 
were: H. H. Vath, Gibbs & Vath, Holyoke, 
Colo.; C. M. Ayres, Casper, Wyo., who was 
on his way home from Kansas City, Mo.; 
9: L. Overstake, Fort Lupton, Colo.; F. C. 
Wehrman, Brighton, Colo.; C. C. Stone and 
E. V. Blake, C. C. Stone & Co., Fort Col- 
lins, Colo, 

Herman L. Kortz, senior member of 
Kortz & Sons, has instituted suit against 
herif Robert Blum, of Boulder county, 
rea alleging that Deputy Sheriff Martin 

“ree shot-up the automobile of his son, 
Max Kortz, early on the morning of June 22 
om the Denver-Boulder highway, seriously 
uring another son, Jay Kortz. The suit 
‘ 0 collect damages to the machine. A 
‘cond suit for $10,000 damages is to be in- 
‘tituted against Deputy Sheriff Gorce he- 
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cause of the injuries incurred by Jay Kortz. 
M. M. Rinn, a Boulder, Colo., attorney, has 
been retained by the elder Kortz to repre- 
sent him in the legal actions. 

Among the representatives of wholesalers 
and manufacturers who were in Denver re- 
cently were: J. Fingerheit, Victor Nivois, 
New York; M, L. Alexander, Davies, Alex- 
ander, Inc., New York; William H. Rosen- 
thal, Benedict Mfg. Co., East Syracuse, 
N. Y.; Dave Holtz, Chicago; Murray A. 
Lang, Samuel Lenkowsky & Sons, New 
York; Jack L. Miller, Kalisher Mfg. Co., 
New York; J. L. Brandt, O. J. Somers Co., 
New York; H. P. Adams, Martin-Copeland 
Co., San Francisco; A. Pretzfelder, Bayer, 
Pretzfelder & Mills, Inc., New York; John 
D. Stox, North American Watch Co., who 
will make this territory in the future in 
place of R. B. Piowaty, vice-president of 
the firm. 
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Reingold’s, 147 3rd St., recently held a 
sale at which a very nice bridge lamp was 
given away to every customer making a 
purchase of $25. 

In the Merrykhana parade of the Port- 
land Rose Festival—which being interpreted 
means the “funny parade”’—in the industrial 
section, Zell Bros., 283 Washington St., had 
a very handsome float, in which rode four 
lovely girls wearing diamonds worth $10,000, 
beneath a huge replica of a blue-white stone. 
Zell Bros. was the only jewelry store repre- 
sented in either the Floral or the Merry- 
khana parades. 

Jaeger Bros. have run each day an ad- 
vertisement citing the number of days left 
before the keys turn in the door of their 
establishment for the last time. Their lease 
expired yesterday, June 30. Many of their 
articles were sold at very low prices, con- 
sidering the high quality of their goods. 
Portland people regret greatly the closing 
of this fine, exclusive store, whose place, 
they feel, can hardly be filled. 

“The Francis Jewelry Co. at Broadway 
and Washington St. has just been held up 
by two men.” So ran the telephone message 
that reached police headquarters shortly 
after 9 o’clock one night recently. It was 
a false report, as there is no jewelry com- 
pany of that name at the location given, 
and there had been no holdup at that ad- 
dress. But all the available police officers 
were rushed there—motor car and motorcycle 
sirens sounded, and because it was Saturday 
night a great crowd collected. And some- 
one with a perverted sense of humor proba- 
blv stood near and watched the excitement 
his fake call had caused. 








Arnold Appel, a director of Hess & Cul- 
bertson Jewelry Co., St. Louis, Mo., died 
June 6 at his home, 2733 Accomac St., after 
an illness of three months. Mr. Appel came 
to St. Louis from Highland, IIl., 25 years 
ago and since that time had been continu- 
ously connected with the Hess & Culbertson 
Jewelry Co., as a department manager and 
for the last eight years was a director. The 
hody was sent to Highland after a brief 
funeral service. 


Salt Lake City 


The Cardon Jewelry Co., N. Main St., 
Logan, has added a fine noveity department 
and gift shop. 

There has been quite a revival of loving 
cup business here this year, according to a 
number of leading jewelry firms of this city. 

Charles N. Fehr, of the Western Optical 
Co. has been named a member of the De- 
fense Day Committee by Mayor Neslen. 

The Salt Lake City jewelers continue to 
make remarkable strides as baseball 
players, winning from practically every other 
team. 

W. T. Denn, of the Hubbard-Denn Co., 
has been chosen chairman of the retail mer- 
chants’ Bureau of the Chamber of Com- 
merce. 

Ferd P. Peck, engraver at the Wm. M. 
McConahay store, is back at his post after 
a month on the Pacific Coast, chiefly as a 
vacation. 

The industrial outlook continues excel- 
lent, but the retail business has been none 
too brisk, jewelers say, outside of the June 
weddings. 

S. E. Needham and A, Jepson, of the 
Needham Jewelry Co., Logan, have returned 
from a successful trout fishing trip in the 
Wasatch mountains. 

John S. Lewis, Ogden jeweler, was 
selected a member of the special committee 
of prominent citizens to meet Secretary of’ 
Agriculture Jardine who was in the State 
recently. 

The master clock of the Western Union 
Telegraph Co.’s local branch took a vaca- 
tion last week and placed all of the clocks 
controlled by the company in the city 20 
minutes behind one morning, 

John F, Boes, prominent local jeweler 
and Mrs. Boes, are in southern California. 
They have been traveling by automobile 
and while crossing the desert in Nevada had 
the unpleasant experience of having their 
automobile catch fire. They escaped with-: 
out injury, however. 

The committee in charge of the annual 
outing of the jewelers’ association is busy 
making plans for the 1925 gathering, which, 
it is stated, will be in the mountains of 
Utah as heretofore. This outing has come 
to be regarded as the outstanding Summer 
event of the jewelry tradé in this section. 
Wm. M. McConahay is a member of the 
committee arranging for, the outing. Mr. 
McConahay, who was severely injured in 
an automobile accident nearly a year ago, 
recently threw his crutches away, but re- 
tains a cane to walk with. 











Discovery of platinum in the Union of 
South Africa, referred to previously in 
comprehensive reports published by THE 
JEWELERS’ CIRCULAR, has stimulated prospect- 
ing in Rhodesia, the neighboring company 
and the local press has featured articles re- 
garding the possibility of.a similar find in 
that country, according to consular advices 
received by the Department of Commerce. 
Interest has been enhanced by an announce- 
ment of the Geological Survey of Rhodesia 
that the exact formation in which platinum 
has been found in the Waterburg and Lyden- 
burg districts of the Transvaal exists in 
many parts of Rhodesia from Belingwe in 
the south almost up to the Zambesi. 
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What Counts in Advertising 





If you are traveling from one city to another, you do not usually 
patronize the road that runs the fewest trains. On the contrary, 
you select a train that is most reliable, convenient and speedy. 


In advertising, the object is to reach the greatest number of buyers 
in the most reliable and, quite often, in the quickest way. 


The Saturday Evening Post presents a perfect example of doing 
just that. It is read by more people than any other publication. 
Hence, more advertisers use The Saturday Evening Post than 
any other national publication. Some advertise every week, some 
in 26 or 12 or 6 issues during the year, but no matter how many 
times they advertise the object is to have each advertisement 
reach the greatest number of readers for the cost. 


In a similar manner The Jewelers’ Circular is read by more 
jewelers with a greater purchasing power, than is any other paper 
in the country and for this reason more advertisers use 7 he 
Jewelers’ Circular than any other jewelry journal. 


The number of insertions is dependent on how much money the 
advertiser is in a position to spend; but whether the appropriation 
is small or large, whether the advertiser wants to reach the buyers 
52 times, or 26 times or 12 times or less during a year, it is a 
matter of the utmost concern to him that each advertisement gets 
the attention of the greatest number of buyers. 


The number of readers and the purchasing power of these 
readers, together with the prestige and influence of the publica- 
tion, are the determining factors in placing any advertisement. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
NEW YORK CITY 
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ESPITE the in- 
formation that has 
been given by THE 
JEWELERS’ CIRCULAR 
from time to time that there is no such thing 
on the market as a “synthetic emerald,” we 
deeply regret to learn that there have been 
reputable retail jewelers and even manufac- 
turers who have so designated emerald 
doublets and triplets used in jewelry. Many 
of these retailers and some of the manu- 
facturers have done this thoughtlessly as a 
result of either ignorance or carelessness. 
But this is no adequate excuse because the 
designation of these stones as “synthetic 
emeralds” is nothing more than misrepre- 
sentation and is bound in the end not only 
to reflect upon the honor and integrity of 
the jeweler selling them, but also to cause 
a reflection on the honesty of the industry 
at large. 


Triplets Sold 
as “Synthetic 
Emeralds” 


For many years, THE JEWELERS’ CIRCULAR 
has pointed out, time and time again, that 
the only synthetic stones that have ever 
been made on a commercial scale have been 
those of the corundum group (i. e., the 
rubies and sapphires). While it is true syn- 
thetic diamonds have been made at an enor- 
mous cost and synthetic emeralds were at 
one time reported to have been achieved in 
the laboratory, these have only been successes 
from a scientific standpoint and have had 
nothing to do with the production of gems 
of a marketable character. In both cases, 
the stones were so small in size and cost 
so much to produce that all attempts to 
make them on a commercial scale were 
abandoned. These facts are known to every 
intelligent jeweler who has ever given any 
thought or study to the subject of gems 
They have been published and republished 
so often that there is no excuse for anyone 
in our trade not knowing them. Never- 
theless, retail jewelers and salesmen for 
manufacturing concerns constantly use the 
term “synthetic,” in describing imitation 
gems that are often doublets, triplets, and 
sometimes nothing more than a hard glass. 
When such stones are sold to the public 
as “synthetic” and the purchaser later learns 
(as he often does shortly after buying 
them) that they are only imitations, he feels 
that he has been swindled and loses his re- 
spect immediately for the man who sold him 
the article; and this is true even where he 
has paid a small price for the gem and ob- 
tained a doublet of a real gem material that 
is fully worth the money and is worthy of 
being worn. 


In a prominent New York jewelry store 
a member of our staff noted a number of 
rings marked “synthetic emeralds” and on 
inquiry was surprised to learn from the 
jeweler that he believed them to be what 
they were represented. The manufacturer 
who made the rings seemed to be equallv 
ignorant of the quality of the stones though 
the importer and Paris dealer through whom 
they had come simply represented them as 
being “made of genuine stone.” An exam- 
ination of one of these so-called “synthetic 
emeralds” proved it to be nothing more 
than the usual triplet that had been sold in 
the trade for years, only in this case the 
top of the stone was crystal, the lower part 
was white beryl with a slab of green color- 
ing matter between. 

A report by Prof. Wade, to whom the 
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article was submitted for examination, ap- 
pears in another column of this issue. In 
this he calls attention to a very simple 
method by which a jeweler can immediately 
recognize such triplets or doublets, namely 
by the immersion of the same in stanolax, 
a transparent odorless liquid which he can 
obtain from a druggist. Having a high 
refractive index this liquid permits the three 
layers of the stone to be clearly discerned 
by the naked eye. Carbon bisulphide or 
even kercsene can be used though not quite 
so effectively. Every jeweler should make 
it a point to obtain such a liquid and use 
it to test all gems that he suspects of being 
doublets or triplets. 

There is an old adage, “Ignorance of the 
law excuses no one,” and this can be para- 
phrased with equal truth in the form of 
“Ignorance of quality excuses no jeweler.” 
The public feels that the jeweler has full 
knowledge as to the exact quality of the 
merchandise which he sells. He should 
make no representation of quality unless he 
is sure of it. The man who sells a doublet, 
triplet or imitation stone as a_ synthetic 
must realize that he is clearly misrepresent- 
ing merchandise and, in fact, in many in- 
stances he makes himself liable to criminal 
prosecution under the advertising laws of 
many of the States. He cannot plead ignor- 
ance or carelessness, for he has no right to 
be either and remain in the jewelry busi- 
ness. Even if the character of the gem is 
misrepresented to him by the manufacturer, 
he can determine it for himself at the cost 
of a few cents and a little bit of work. 
If he is too lazy to do this, the sooner 
he goes in some other line of business the 
better it will be for him as well as for the 
jewelry trade. 


Insurance in ETTERS received 
the Jewelry from many sec- 
Trade tions of the country 
indicate that there is 
some confusion in the minds of the jewelers 
as to the status of their insurance policies 
with Lloyds of London owing to the recent 
action of the Insurance Departments of 
New York, Massachusetts and other States, 
in which London Lloyds have not conformed 
to the insurance laws and are, consequently, 
forbidden-to do business. For the informa- 
tion of the trade generally, it should be 
stated that the attitude of these insurance 
departments does not apply to the jeweler 
or invalidate his policies but relates only 
to the action of the insurance company and 
its agents and not to the insured. For 
though the company may be forbidden to do 
business within the State or its agent may 
be forbidden to solicit business, this in no 
way effects a policy either taken out in 
London or in any place where the company 
legally does business and that no law of 
any State forbids a jeweler to take out an 
insurance policy with any company what- 
soever that is legally in business where its 
policies are written or with anv of its agents 
in any States where it is legal or proper to 
write the same. 

The jewelers most strongly affected by 
present insurance conditions are those in 
New York State and Massachusetts. In 
New York State, the legislature last year 
changed the insurance laws to permit certain 
companies to amend their charters in a way 









































































































CR da ee 


THE JEWELERS’ 


CIRCULAR 

















We Carry a 


Full Line of Clocks 


Herschede 


Ansonia 


Gilbert 


New Haven 


Sessions 
Ingraham 
Waterbury 
Junghans 





Community Silver 


Tudor Plate 


1847 Rogers Bros. 
Wm. Rogers & Son 





Pyralin Toilet Articles 





Plated Hollow Ware 





Ingersoll Watches 
Watch and Clock Materials 


Findings 


ALL DESCRIPTIONS 
Watch Glasses 





Quick Service 
at Factory Prices 





Cross & Beguelin 


15-17-19 Maiden Lane, New York, N. Y. 





























July 1, 1925 


that would give them Power to write jewel. 
ers’ block policies on lines similar to those 
issued by Lloyds of London and already 
more than a dozen American and fopeig 
companies doing business in New York ‘ol 
taken advantage of the law, and are issuing 
policies of this character. These companies 
have formed an association or bureay {or 
the purpose of arranging rates and have als: 
agreed on a form of policy which follows 1 
substance the Lloyds’ form with some slight 
modifications. As it is believed that al oy 
80 per cent. of this class of business wif] be 
reinsured by the American companies jp 
Lloyds, it is probable that efforts will be 
made to induce Lloyds to withdraw from 
the local markets, particularly in view of the 
letter recently sent out by the Superinten 
dent of the State Insurance Department of 
New York to all brokers, warning them that 
any action on their part to induce people 
to insure in a company not authorized to 
do business in New York, was a violation 
of the law and of the rules of the Insurance 
Department and would constitute cause for 
the revocation of their license to do busi- 
ness in future. 

Now, there is nothing in this that. will 
forbid even a New York jeweler taking out 
a Lloyds policy in London or, in fact, in 
any State where its agents are permitted to 
do business. But the question arises as to 
whether, in view of the heavy losses sus- 
tained in the last year or so, Lloyds will 
be particularly anxious to take up this in- 
surance directly except in cases of what may 
be termed “extra preferred” risks. 

Inasmuch as the American and _ foreign 
companies doing business under the New 
York law have a practical agreement as to 
rates under the new policy (which it is said 
will contain two clauses which do not now 
appear in the British policy), there is no 
basis for the belief that is held by some 
jewelers that an increase in the number of 
companies writing jewelers’ block policies 
would hold down rates by competition. On 
the other hand, it appears to many who 
have studied the subject that the New York 
laws have simply served to put a ‘jobber’ 
between Lloyds and the assured, because the 
bulk of the risks will be reinsured in the 
London company. It is sincerely to be hoped 
that the new companies writing these jewe!- 
ers’ block policies will be as careful, or mor¢ 
careful, than Lloyds have been in the ac- 
ceptance of risks in the jewelry trade and 
that they will establish some effective of 
eanization to investigate the moral and phys- 
ical hazard involved in each policy. For 1 
the end it is the jewelers who pay 10 
every loss that is incurred in their industry 
and not the insurance companies. The losses 
sustained must be made up by the premiums 
collected. ; 

Insurance today plays a vit 
jewelry industry, probably a 
than many dealers realize, because ; 
who is not adequately insured 1S 2 yur 
risk for credit and without adequate cre ‘ 
ee pie: : do business 
it is practically impossible to do DY ese 
our trade. The insurance question > if 
fore, one that goes to the root of & 

j jewelry industry 
and development of the jewe'r a 
and, in fact, it is on a proper a 
the insurance situation that the ra . 
of the jewelry business as a whole 


al part in the 
greater part 
no man 
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Reichman Bros. are entirely redecorating 
heir diamond offices at 20 W. 47th St. 

Thomas Benedict, of H. R. Benedict & 
Sons, 15 Maiden Lane, left recently on his 
érst European trip. 

Alfred Goldsmith and Fred J. Loopuit, of 
Goldsmith & Loopuit, 22 W. 48th St., have 
returned from Amsterdam. 

Louis Birnbaum, of the Birnbaum & 
Pressel Co., Inc., diamond cutters, 37 
Maiden Lane, left for Europe last Wednes- 
day on the Mauretania. 

The firm of Lee Bach, Inc., dealer in 
precious stones, 527 Fifth Ave., was re- 
cently admitted to membership in the Mer- 
chants Association of Greater New York. 

The business of the Ehrlich Novelty Co., 
jewelers, Brooklyn, N. Y., was incorporated 
at Albany, N. Y., last week, with a capital 
of $5,000, The incorporators are H. and 
B. Ehrlich and H. Starr. 

The Elgin National Watch Co., is was 
amounced last week, declared a quarterly 
dividend of 21%4 per cent. payable Aug, 1 to 
stockholders of record on July 20. The last 
quarterly payments were two per cent, and 
one per cent. extra. 

The Rattner Jewelry Corp. is the name 
of a concern incorporated at Albany, 
N. Y., recently, with authority to do busi- 
ness in this city. The capital is $10,000 
and the incorporators are J, Rattner, A. 
Malsky and L. Brodsky. 

Leon J. Van Gelder, president of the New 

rk branch of F, Friedmann’s Diamond 
Trading Co., Amsterdam, sailed Saturday 
nthe Nieww Amsterdam for Europe on 
A visit to the factory. Mr. Van Gelder 
expects to be away about two months. 

A charter of incorporation was issued 
at Albany N. Y., recently to Wee Flory 
& Co. jewelers, this city. The business 
was capitalized with 1,250 shares $100 each 
aid 300 common, no par value. A. E. 
Seltzer, S. Strumpf and M. Hausman are 
‘he incorporators. 

L B. Hall, vice-president of the Interna- 
tional Silver Co., and manager of the Maiden 
‘ane office, left recently for an extended 
tip to the west. He will stop off at Salt 
lake City for a few days and will visit Yel- 
‘wstone National Park. Mr. Hall will also 
"sit Seattle and will return through the 
anadian Rockies, 

Joseph D. Little, in charge of the Sterling 
‘iver Galleries of the International Silver 
Pe 15 Maiden Lane, went to Wallingford, 
— where he attended the semi-annual 
gp of the sales force of the Simp- 
— Miller Co., held in that city on 
the ae a Tuesday of this week. After 
Neston Mr. Little planned to go to 
na Sport, Mass., where he will spend a 
"’ Gays’ vacation. 
Pte oe Steinman, who has been con- 
with Goldsmith Bros. Smelting & Re- 
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fining Co., 20 John St., for the past 16 years 
as their sales representative, is now affiliated 
with the following concerns: Interstate 
Jewelry Mfg. Co., maker of white gold 
mountings; Isgur, Press & Fay, platinum 
mountings; Bristol Seamless Ring Co., 
wedding rings; Borokove Bros., Japanese 
signet rings, and the National Chain Co., 
gold chains. 

A wedding of interest to the jewelry 
trade took place on Saturday afternoon at 
the Swedish Lutheran Church, Brookyln, 
N. Y., when Ragner Pierson of S. & M. 
Ostrin, 74 Lafayette St., New York, was 
married to Ellen Johnson of 10735 Lefferts 
Blvd., Richmond Hill, L. I. N. Y. After 
the church ceremony, a reception was held 
at the home of the bride’s parents. Mr. and 
Mrs. Pierson left late in the evening for a 
short honeymoon trip. 

Thomas J. Walters, retired jeweler and 
watchmaker, died recently at his home, 
1443 Fulton St., Brooklyn. Mr. Walters 
was born in Connecticut and lived in 
3rooklyn for the past 60 years. He was 
in his 69th year at the time of his death. 
Funeral services were held last Wednesday 
irorning at 9 o'clock with requiem mass at 
Our Lady of Victory R. C. Church, fol- 
lowed by interment in Evergreen Cemetery. 
Mr. Walters was a member of General 
Putnam Council, Royal Arcanum. The 
deceased is survived by four daughters and 
three sons, 

City Court Justice Valente dismissed on 
Tuesday last, a suit of the Royal Diamond 
& Watch Co. against the St. Paul Fire Ins. 
Co. to recover on a policy covering loss of 
merchandise in transit sent by mail or ex- 
press. The plaintiff alleged that in Octo- 
her, 1921, merchandise worth $1,017 was lost. 
The defense was that the claim was not 
made for two years after the loss, if any, 
occurred, and also that the company was not 
liable if packages bore descriptive labels in- 
dicating the nature of the contents, which 
the defendant alleges was the case of the 
merchandise claimed to have been lost. 

Miss Martha S. Wittnauer, head of A. 
Wittnauer Co., watch importers at 30 W. 
36th St., is the subject of a most interesting 
article in the July issue of Everybody's 
Vagazine. The article, which is by Mildred 
Adams, is beautifully illustrated with roto- 
gravure cuts giving an oval picture of the 
subject, a picture showing Miss Wittnauer 
at her desk in her beautiful office and a 
corner of the establishment of the concern. 
The article, which is headed “A Daughter 
of Father Time,” deals with Miss Witt- 
nauer’s life and characteristics not only as 
the head of a great watch concern but from 
a personal standpoint as well, and tells how 
she “guides the destiny of an industry that 
has been famous for its workmanship.” The 


article will be particularly interesting to 
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jewelers and members of the watch trade 
generally, as well as to Miss Wittnauer’s 
many personal friends throughout the in- 
dustry. 

On Tuesday, June 22, Herman Gross 
alias “Hymie Red,” who was convicted re- 
cently in the Court of General Sessions on 
a charge of holding up’ and robbing the 
jewelry store of M. Selig & Sons, 95th 
St. and Broadway, was brought before 
Judge Collins and sentenced to serve 22 
years in the penitentiary. Gross, as re- 
ported in these columns several weeks ago, 
was previously arrested as a suspect in the 
holdup and robbery of a _ Philadelphia 
jewelry store but after his apprehension in 
this city it developed that he was wanted 
by the local police on an indictment charg- 
ing him with robbery in the first degree 
as a second offender. He was tried on the 
Selig charge several weeks ago and the 
jury, after hearing testimony, took 12. 
minutes to reach a verdict of guilty. The 
sentence was postponed several times but 
Tuesday the prisoner was brought before 
Judge Collins and sent to prison for a long 
term of years. 

Notice was sent out recently calling at- 
tention to the fact that Harry A. Adams 
and Richard J. Maitland, who have been 
conducting business under the style of 
Kraus, McKeever & Adams, have changed 
the partnership name to H. A. Adams & 
Co. The same anouritement also stated 
that J. Robert Whelan has been added as 
a partner to the business which was estab- 
lished in 1888. The firm will still continue 
to manufacture leather goods, with head- 
quarters at 36 E. 3lst St., this city. Mr. 
Whelen has been with the old firm about 
nine months and before that time was with 
the United Cigar Stores, Inc. He is the 
son of J. F. Whelan, of the United Cigar 
concern and will take care of the eastern 
territory and New York city. Mr. Maitland 
will still call on the trade in the middle 
west, the east and this city, while Mr. 
Adams will also call on the trade in New 
York. William Kramer will cover the 
south, New York State and city, while 
Burr W. Freer will act as western agent 
with offices at 140 Geary St., San Fran- 
cisco, Cal. 

Miss Cecelia Pollack, daughter of Mrs. 
Sarah Pollack, 969 Simpson St., and Abra- 
ham Edward Schor, of the Acme Platinum 
Mfg. Co., Inc., 141 Fulton St., were mar- 
ried last Sunday afternoon in the El Patio 
room of the Hotel McAlpin. The ceremony 
was followed by a dinner and reception. 
Later the couple left to spend a week at 
Atlantic City and upon their return will go 
to Rockaway Park, where they will remain 
for 10 days. Later Mr. Schor will leave on 
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' Over One Hundred Years the Jewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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Nationa BaN* 
TRUst comPANY 


We Welcome New Business 








Main Office—149 Broadway 





Capital, Surplus and Branches—Battery to the Bronx 


Undivided Profits over 


Twenty-five 
Million Dollars 





Resources Over a Quarter of a Billion Dollars 


July 1, 1925 
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BLACK OPAL 


Nature’s Most Marvellous 
Precious Stone. 


THE STATE BANK 


376 Grand St. | 
NEW YORK 





Gem Pieces, suitable for Brooches — 
Rings—Scarf Pins and Link Button Sets. 





H. C. RICHARD, President 





Also several very exceptional 


Black Opal Ball Necklaces 


with both red and green fire. 


Specializes in Accounts of 


Jewelers 
and 
Diamond Merchants 


LUCIAN M. ZELL 


522 Fifth Avenue 


Resources over $115,000,000 , 
New York City 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 
81 Fulton Street, New York 
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his regular western trip accompanied by his 
bride. . r 
Samuel Elbaum of Elbaum Freres, 2 W. 
46th St. importers and cutters of diamonds, 
returned from a purchasing trip in Europe, 
on the Leviathan, June 28. 

"Benedict J. Freudenheim, of J. Freuden- 
heim & Sons, 180 Broadway, arrived in 
New York last Monday on the Leviathan, 
after an extensive purchasing trip abroad. 

FE. and F, Bernsdorff are opening an estab- 
lishment to be known as the Palais Gift 
Shoppe at 200 W. 48th St. They will sell 
iewelry and novelties at retail. The store 
will be opened July 6. 

Xessie Schapiro, daughter of O. Schapiro, 
manufacturer of gold and platinum Wal- 
demar chains, 64 Fulton St., has entered her 
father’s business as head bookkeeper and 
manager in the stock department. 

Bernard I. Packer, dealer in diamonds and 
wholesale dealer in watches and jewelry, 65 
Nassau St., is now doing business under the 
style of The Bernard Co. This firm has 
also opened an office at 16 Court St., 
Brooklyn. 

Joseph Mazer, of the Joseph Mazer Co., 
diamond importers, 170 Broadway, will sail 
Saturday for Europe on the Leviathan. Mr. 
Mazer while abroad will visit the diamond 
centers and expects to be away altogether 
about five weeks. 

The Sterling Diamond & Watch Co., now 
located in the World building, on Park Row, 
will move some time in July to the Loew 
State Theatre building, 45th St. and Broad- 
way, where the concern will occupy the en- 
tire second floor. 

There has been no change in the price of 
platinum, the soft metal still continuing to 
sell at $120 an ounce, the five per cent at 
$134 an ounce and the 10 per cent at $148 
an ounce. Iridium remains high and is being 
quoted at $400. The price for palladium is 
still between $81 and $83 an ounce. The 
market is firm. 

Larter & Sons, 15 Maiden Lane, distrib- 
uted notices last week calling attention to 
the fact that their factory in Newark, N. J., 
will be closed from July 31 to Aug. 17. 
During this time the firm will be unable to 
do special order work or repairing, but it 
wil not interfere with the filling of orders 
lor regular merchandise. 


Adolph Wodiska, who was formerly con- 
sected with the business of his late father at 
© John St., has retired from the jewelry 
usiness and is now connected with the firm 
of F. L. Salomon & Co., stock brokers, 60 
Broadway. Since the death of Julius Wo- 
fiska, the business which he established 
many years ago has been liquidated. 
oe newly elected officers of the East New 
York Retail Jewelers Association were in- 
“i last Thursday evening at Hoffman’s 
rl ea Pitkin Ave., Brooklyn. The in- 
pir ion exercises were presided over by 
; resident Resnick. During the evening 
iy President Roller touched on some of 
the achievements of the organization. C. 
“ewman, newly elected president, outlined 
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his policies for the coming year. The or- 
ganization will hold an outing sometime in 
July either at Bear Mountain or Indian 
Point. 

S. Stanley Solomon, wholesale dealer in 
watchmakers’ and jewelers’ supplies, 21 Mai- 
den Lane, has re-engaged Sidrey Friedman 
of Torrington, Conn., as traveling repre- 
sentative for New England and New York 
State. Mr. Friedman left the Solomon con- 
cern about a year ago to go in business for 
himself. Miss Lena Mackenson, for seven 
years bookkeeper of the concern was mar- 
ried recently to A. G. Marcus. The posi- 
tion formerly held by Miss Mackenson is 
now occupied by Ida Bloom. Norman 
Schove, the Pennsylvania representative, is 
now calling on the trade in Ohio. 


J. H. Schaeffer, a member of the firm of 
Shiman Bros. & Co., 234 W. 39th St., acted 
as host at a dinner given to the employes of 
the concern last Friday evening. The din- 
ner was held at Will Oakland’s Chateau 
Shanley, 165 W. 97th St., and was attended 
by 90 employes of the firm. It was tendered 
by Mr. Schaeffer on the eve of his marriage, 
which took place yesterday (Tuesday) at the 
Brooklyn Jewish Centre, Eastern Parkway. 
The bride was Miss Celia Cohen, of Brook- 
lyn. On Saturday the couple will sail on the 
Leviathan for a two months’ tour of Europe. 
While abroad they expect to visit the Holy 
Land. 

A young man dressed like a college stu- 
dent attempted to pass a bogus certified 
check at the jewelry store of Mears & Co., 
170 Broadway, last Saturday, but apparently 
became frightened and ran from the place 
before he was able to get anything. The 
check was drawn on the Stamford Trust 
Co., Stamford, Conn., and was for $250 and 
bore two endorsements. The youth, who is 
believed to be about 22 years old, is about 
five feet 10 inches tall. He informed a 
salesman that he wanted to buy a diamond 
ring, and after looking at a selection finally 
picked one priced at $200. After he had 
made the selection he informed the salesman 
he would have to return on Monday morning 
with the money as he only had a certified 
check in his possession. He produced the 
check which was for $250 and bore a cer- 
tification. The check looked bonafide, but as 
the concern had been swindled in this way 
once before, the clerk was cautious. The 
young man also produced a business card 
bearing the name of an employe of the Guar- 
antee Trust Co., this city, who is a customer 
of Mears & Co. While the salesman went 
to the rear of the store to determine whether 
the check was bonafide, the young man ap- 
parently became frightened and ran from the 
place. The trade is warned to be on the 
lookout for this youth and to be cautious in 
any dealings with him. 

As the result of an effort to trace assets 
of the Levitan Crawford Co., lapidaries, of 
129 Fulton St., in supplementary proceed- 
ings, Leonard Biel, a lawyer, who got a 
judgment for $2,078 against the company in 
the City Court a few days ago, obtained an 
order from Supreme Court Justice Levy on 
Saturday appointing Rudolph Langfelder re- 
ceiver with a bond of $1,500. The receiver 
is directed to take any proceedings he may 
be advised to take to get possession of assets 
of the judgment debtor. The order was 
granted on an affidavit of Mr. Biel, who said 
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he had examined Isaac Levitan, president 
and treasurer of the corporation, in supple- 
mentary proceedings and learned that Lev- 
itan’s wife, Rose, is secretary, but that he 
does not know who the directors are, al- 
though he owns all the stock. Levitan testi- 
fied that on May 26 last on a judgment for 
$169, a city marshal sold all the assets of 
the corporation for $200, which was bid by 
Abraham Packer, a Government veterinary 
of Jersey City, who is the brother of Mrs. 
Levitan. Levitan admitted, the lawyer said, 
that the property sold included the entire 
plant and jewelry in the safe worth $1,000. 
His affidavit also stated that Levitan said he 
had a claim against Lloyd’s of London for 
$10,000 which was assigned to David Bilgor, 
his cousin, for loans but Bilgor said he had 
no paper showing the loans. Biel said that 
in January last the defendant collected $25,- 
000 from Lloyd’s on a robbery in the office 
in November, 1923, and the $10,000 is still 
unpaid. Levitan said that there are other 
judgments against him and that C. P. Gold- 
smith started supplementary proceedings on 
one of them, Biel concluded. 











A, J. Best & Co., retail jewelers at 11 
E. Genesee St., are holding during the 
month their 43rd anniversary sale. 

George J. Petersen, of the Petersen-Max 
Co., Ellicott Square wholesalers, returned 
this week from a motor vacation trip 
through the Adirondacks and Quebec. 

The following retail jewelers from out- 
of-town visited the local wholesale trade 
last week: H. Chorman, Niagara Falls; 
C. G. Bushnell, Gowanda, and George 
Engel, Springville. 

J. Nelson VanderVoort, of the wholesale 
jewelry firm of VanderVoort Bros., in 
Ellicott Square, returned from a_ pleasure 
trip to New England last week. While 
in Springfield, Mass., Mrs. VanderVoort 
was stricken with pneumonia and was un; 
able to return to her home until June 25, 

Plans for the attendance of a large num- 
ber of Buffalo delegates to the New York 
State Retail Jewelers’ convention at Albany 
during the week of July 20 will be discussed 
at the next meeting of the Buffalo Retail 
Jewelers’ Association on July 9, at the 
Hotel Lafayette. Further details concern- 
ing the joint outing with the 24-Karat Club 
will likewise be available at that time. It 
has been definitely decided to hold this affair 
at the Buffalo Launch Club on Grand 
Island on July 29. As this is a Wednes- 
day, it will permit the smaller jewelers, 
who close mid-week afternoons, to be 
present. 








Definite agreements, effective immediately, 
have been concluded by the Department of 
State with Switzerland, Honduras and 
Panama, by which those countries waive 
visas for American travelers of the class de- 
fined as non-immigrant, i. e., composed prin- 
cipally of persons traveling for business or 
pleasure; in return the United States waives 
all fees for visas and applications therefor 
on behalf of like classes of nationals of those 
countries. 
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The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in ail parts of 
the country. 


Consequently, it is a serv- 





Service Developed From 
Service Performed 


THE 
NATIONAL PARK BANK 


OF NEW YORK 


2/4 Broadway 
Capital, Surplus and Park Avenue Office: 240 Park Ave. at 46th St. 
Undivided Profits $33,700.000 7th Avenue Office: 7th Ave. and 32nd St. 


ice founded upon experience 
and achievement. one thatis 
practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade 





































GRACE NATIONAL BANK 


cAn -Announcement to Jewelers 


When you are looking for a bank come to us; 
we understand your trade and believe in it. 


You will always find a cordial welcome 


HANOVER SQUARE Capital and Surplus $2,500,000 NEW YORK 





























Price $1.00 





THE BUYERS’ DIRECTORY 


Jewelers’ Circular, 11 John St., New York 
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Mr. and Mrs. Arthur Blackinton have re- 
turned from their wedding trip. 

James P. Black and Howard Black have 
returned from a business trip to Maine. 
Albert G. Saart has opened a suite of of- 
fice rooms in the Ingraham building at Attle- 
boro. ; 

Mr. and Mrs. Fred Sears and family spent 
the last week-end with friends at Hyannis 
on Cape Cod. 

Ray Sturdy has joined the sales force of 
the Cheever & Tweedy Co., succeeding 
George Crowther. 

The Webster Co. team went down before 
the K. of C. team in Tuesday night’s game 
by a score of 10 to 4. 

‘Thomas Lyons is leaving here shortly for 
Newark, N. J., where he is to accept a posi- 
tion with the J. M. Pitkin Co. 

J. Frank Mason was elected trustee for 
three years at the annual meeting of Miri- 
michi Tribe of Red Men last Thursday night. 

William J. Gow will enter the employ of 
the H. F. Barrows Co. on July 1 and will 
cover the western territory as their sales rep- 
resentative. 

The Twilight League managers have 
adopted a playing schedule for the remainder 
of the season, which includes two games 
weekly until Sept. 15. 

The engagement of Edson L. Franklin, 
son of one of the local manufacturers, and 
Miss Helen S. Dorl, of this town, was an- 
nounced the past week. 

Congressman Joseph W. Martin, Jr., was 
one of the speakers at the annual outing and 
clambake of the Bristol County Letter Car- 
riers’ Association at Perry’s Grove last 
Sunday. 

A joint outing by the members of the 
North Attleboro Board of Trade and the 
Rotary Club is being arranged, both or- 
ganizations having appointed committees to 
consider date and place. 

_ Stephen Stanley, a retired manufacturing 
jeweler having been for 30 years a member 
of the firm of Stanley Bros., recently cele- 
brated his 83rd birthday by entertaining 
comrades of Prentiss M. Whitaker Post, 
G. A. R., of which he is the present Com- 
mander, 

Among the members of the National De- 
fense Day committee for this town are the 
following: Wallace D. Kenyon, John L. 
Thompson, Walter Ballou, H. Alton Hall, 
Harry Fisher, Elton Fisher, F. Lester Hol- 
brook, Joseph W. Martin, Jr., John E. 
Tweedy, George Whiting, Frederick Sturdy, 
Donald LeStage and J. Frank Mason. 
Pr B. Sunderland, of Los Angeles, 
al., a former resident here, is renewing ac- 
quaintances in the town, and brings word and 
greetings from a number of former North 
age residents who have removed to the 
reer ; - r. Sunderland, who represented the 
. oe concern of F. M. Whiting 
rhe a west for a number of years, 
stag m1 the lines of a group of eastern 
iad Se ote houses, and his brother, 
ats erland, is associated with him. 
tage oombs, a former local young man, 
Mip 9 associated with the Paye & Baker 

»©0., 18 employed by Mr. Sunderland as 
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a salesman. Mr. Sunderland, who is on an 
extended business trip, predicts that the 
jewelry and silver houses of this country will 
do a fine holiday business this year, and that 
means a boom in the Fall. He states that 
the fruit producers and farmers throughout 
the west are looking forward to a bumper 
season. Speaking of some of the former 
residents from this section, Mr. Sunderland 
states that he frequently meets Frank O. 
Coombs, formerly a member of the Massa- 
chusetts legislature, who is now living in 
Los Angeles, where he is in good health and 
working at his old trade of engraving. Frank 
Darling, another former North Attleboro 
man, is also in Los Angeles, and is working 
at the jewelry trade. Mr. Darling was in 
poor health, Mr. Sunderland says, when he 
first went to California several years ago, 
but is now in good health. 








Canada Notes . 





A. S. Bisson, jeweler, is registered in 
Montreal. 

A. Beguelin, jeweler of Regina, Sask., has 
heen succeeded by H. H. Sutherland. 

J. B. Lavigue, a jeweler of Montreal, was 
assigned and George Ductos is appointed 
custodian. 

G. W. Morley, jeweler and optician, To- 
ronto, has been adjudged bankrupt and 
Humphrey Colquhoun appointed custodian. 

The prohibition of the export of gold coin, 
gold bullion and fine gold bars from Canada, 
except under license from the Finance Min- 
ister, which would otherwise expire on 
June 30, has been extended until July 1, 
1926. 

Out-of-town buyers calling on the To- 
ronto trade recently included: C. C. Floyd, 
St. Catharines; George Savage, Guelph; M. 
J. Altman, Brampton; J. Welsh, Shatford; 


_A. B. Wilson, Georgetown; W. H. Hopper, 


Cobourg; J. Stephenson, Wingham; J. C. 
Rutherford, Fergus; G. M. Burke, Killaloe; 
Percy Smith, Elmira; W. H. McCreery, 
Windsor—all Ontario; R. H. Scott, Mont- 
real, Que., and Whitehall, Victoria, B. C. 








Mansfield, Mass. 


John A. Sisson has resigned his position 
with the S. W. Card Mfg. Co. to engage in 
another line of business. His associates pre- 
sented him a fountain pen. 

Mansfield is preparing to celebrate in an 
elaborate manner the 150th anniversary of its 
incorporation as a town on Aug. 23-26. 
On Governor’s Day, Aug. 25, Congressman 
Joseph W. Martin, Jr., will be one of the 
speakers. 

The old Spaulding jewelry shop, which for 
a period of more than threescore years has 
stood at the Spaulding corner, junction of 
N. Main and Pratt Sts., is being torn down. 
It was a two and a half story building, 32 
by 150 feet, built in 1857 for the Draper & 
Merritt Co., manufacturing jewelers, and 
afterwards occupied by a concern which 
later became the D. S. Spaulding Co., jewelry 
manufacturers. 
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FE. J. Meitzen has engaged in the jewelry 
business at Halletsville, Tex. 


EDITORIALS 
(Continued from page 88) 











profitable basis may depend. All jewelers 
and jewelry organizations, therefore, should 
give this subject most careful consideration 
and co-operate in every way for better pro- 
tection and in any way where they may 
bring the risk of the insurance companies 
down to a minimum; for the insurance must 
be profitable to the companies or it will be 
discontinued, and increased losses in our in- 
dustry must mean either higher premiums 
or no insurance. Either of these conditions 
would mean curtailment of business to an 
extent that would seriously cripple both our 
dealers and manufacturers at the present 
time, 











manufacturmg 


The Shiman-Miller Co., 
jeweler, has moved into its new building at 


113 Astor St. The structure, which is fire- 
proof throughout, is three stories in height, 
and has fine architectural lines. The firm 
was formerly located at 45 Austin St. 

All of the members of the New Jersey 
Retail Jewelers’ Association have returned: 
from Asbury Park, where the annual con- 
vention was held last week. Several of the 
members and their guests prolonged their 
stay at the shore following the concluding 
session of the convention. 

Detectives from Captain Frank Brex’s of- 
fice at police headquarters have completed 
presentation of evidence to the grand jury 
against three men charged with burglary in 
connection with the recent robbery of the 
Diamond jewelry store at 863 Broad St. 
Jewelry valued at $1,000 has been recovered 
by the detectives, who are hopeful of arrest- 
ing other men suspected of having a part 
in the robbery. The three under arrest, and 
who are being held in $5,000 bail each, are 
James O’Broen, 1142 South Orange Ave., 
Newark; Charles Morrow, 624 6th St., 
Lyndhurst, and Robert Gordon, 245 5th St., 
Jersey City. 

Simeon H. Rollinson, solicitor for the 
Andrew O. Kiefer Co., jewelry novelty 
manufacturers, has filed an application for 
appointment of a receiver for the company 
in the Court of Chancery. The application 
was made in the name of William H. Win- 
ter, Jr., secretary and treasurer of the com- 
pany, and an order issued by Vice Chancellor 
Alonzo N. Church calls on the com- 
pany to make answer July 6. The papers 
filed state that the company has done prac- 
tically no business since its former quarters 
at 61 Arlington St. were burned out on Jan. 
29 last. The concern is owned by Herbert 
G. Whitehouse, Norman R. Shronk and the 
complainant. They bought it from the for- 
mer owners in:August, 1924. The concerm 
is solvent as the assets are scheduled at 
approximately $13,700 and liabilities at $700. 








After July 10, the business of L. E. Seely 
will be located at 128 Fall St., Seneca Falls,. 
N. Y., instead of Lyons, N. Y., as heretor 
fore. 
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r Chicago Notes 


Oliver Artes, of the Keystone Watch Case 
Co., left this week on a short trip to Detroit 
and Ohio cities. 

N. T. Sherwood, southern representative 
for the Frank Krementz Co., left Sunday 
for a six weeks’ trip through his territory. 

E. R. Tyler and Herman Nathan, auc- 
tioneers, returned recently from the south, 
where they have been conducting several 
sales. 

A. M. Mann, engraver, 1215 Kesner build- 
ing, left last week with a party of friends 
to motor to Iowa City, to spend a week 
there. 

T. Haug, of Spaulding & Co., returned re- 
cently from Europe, where he spent two 
months visiting friends in Switzerland and 
Germany. 

Frank Whiting, of the Whiting & Davis 
Co., Columbus Memorial building, returned 
last week from a short trip to the larger 
cities in the east. 

Victor Piccard, manufacturer of New 
York, spent a few days in Chicago last week 
visiting the various factories in Chicago and 
calling on the trade. 

Al Cluthe, of the Meyer Jewelry Co., 
Kansas City, Mo., spent a day in Chicago 
last week visiting friends on his way to the 
eastern material markets. 

k Hamburger, jewelry buyer for N. 
Shure & Co., returned last week from a two, 
weeks’ stay at St. Joe, Mich., where he en- 
joyed a much-needed rest. 

Clarence Thompson, of Joseph Fahys & 
Co., is making a business trip to Kansas 
City and wther points west, and will return 
to Chicago some time this week. 

H. A. Schulze, of the A. Wittnauer Co., 
returned last week from a five weeks’ busi- 
ness trip through the Mississippi Valley sec- 
tion and reports business as fair. 

Charles Hubbard, auctioneer, returned last 
week from Wisconsin, where he had con- 
ducted a sale. He is now selling for A. L. 
Bloomquist, of 7934 Halsted St., of this city. 

Albert S. Samuels, of the Albert S. Sam- 
uels Co., San Francisco, Cal., visited the 
Chicago markets and friends one day last 
week while on his way home from New 
York. 

George Rappich, retailer of Marengo, III., 
stopped of in Chicago last week to visit 
friends on his way to the Wisconsin Dells, 
where he went to spend a week with his 
family. 

Steve Leubusher, of the Leubusher-Schu- 
mann Co., Kesner building, returned this 
week from a short business trip through II- 
linois. Will Schumann, of the same firm, 








is making an extended trip through the 
southwest. 

H. M. Abraham, of the Hyman Abraham 
Jewelry Mfg. Co., St. Louis, Mo., spent a 
few days in Chicago last week in the inter- 
est of a new patent safety device for 
brooches. 

S. Buchsbaum, of S. Buchsbaum & Co., 
Capitol building, left last week with Mrs. 
Buchsbaum for Detroit, and a two weeks’ 
stay at Mount Clemens, where he will take 
the baths. 

red C. Emerson, Chicago manager for 
the Eisenstadt Mfg. Co., returned last week 
with his family from Picton, Can., where 
he spent a month resting at his hunting and 
fishing lodge. 

J. A. Connor, manager of the Chicago 
office of the Wadsworth Watch Case Co., 
accompanied by Mrs. Connor, returned this 
week from a week’s rest in the northern 
woods of Wisconsin. 

C. I. Billings, of L. H. Schafer & Co., is 
spending three weeks in northern Wisconsin 
fishing and resting. Fred C. Strang, also of 
this firm, is spending two weeks at his home 
in Cleveland, enjoying golfing. 

George T. Hanlon, Illinois and Wisconsin 
representative of the Eisenstadt Mfg. Co., 
traveling out of the Chicago office, left last 
Sunday for St. Louis to spend a couple of 
weeks there preparing his Fall line. 

Cari Hunnius, retail jeweler of Leaven- 
worth, Kans., attended the convention of the 
Modern Woodmen of America as a delegate 
last week. Mr. Hunnius took the time while 
in Chicago to visit with friends here. 

George J. Schmoll, of Fruer & Schmoll, 
Goddard building, returned last week with 
Mrs. Schmoll from a two weeks’ rest in the 
northern woods of Michigan and a visit with 
Allen Pinero and his wife at Caspian, Mich. 

John Jacobson, representative for Benj. 
Allen & Co., returned recently from a four 
weeks’ business trip through his Illinois ter- 
ritory. Mr. Jacobson will remain in Chi- 
cago for a few weeks before starting out for 
Fall business. 

H. Kurzon, of the Kurzon-Saikin Co., is 
spending a few days this week in Milwaukee 
calling on the trade. J. Saikin, of the same 
firm, returned to his desk last week, after 
spending a month at Mount Clemens re- 
cuperating from a recent illness. 

J. H. Ruttan, Heyworth building, left this 
week, accompanied by Mrs. Ruttan for 
Three Lakes, Wis., to join their two daugh- 
ters who have been spending several weeks 
with their uncle. En route to Three Lakes, 
Mr. Ruttan will call on his trade. 

M. S. Lee, of Casey & Lee, Chamberlin, 
S. Dak., spent the past week in Chicago as 








a delegate to the convention of the Modern 
Woodmen of America. While in Chicago 
Mr. Lee visited his many friends in the 
trade here and looked over the focal 
markets. 

' QO. ‘K. Klebsattel, Chicago representative 

or Binder Bros., is spending a couple of 
weeks in New York, visiting at the home 
office. Mr. Klebsattel is getting his new 

Fall sample line in readiness before starting 
out on an extended trip over his territory, 

H. Hirsch, of A. Hirsch & Co, recently 
left for New York to spend 10 days there 
looking over the markets. When in Chi- 
cago, Mr. Hirsch spends his week-ends at 
his Summer home at Sheridan Beach, 
Mich., where his family spend the Summer 
months. 

C. W. Thomas, Chicago manager for All- 
sopp bros., returned recently from a busi- 
ness trip west as far as Butte, Mont. Mr. 
Thomas states that the crop conditions in 
the western part of North Dakota and 
Montana are very encouraging and with all 
indications of a banner year. 

Hugh E. King, of the Hugh E. King 
Sales Co., left last week for Jackson, Mich., 
to spend a few days there with his son, Don, 
before going to Detroit to visit the trade. 
Mr. King will return to Chicago this week, 
and will prepare to leave on an extended 
Coast trip the night of July 5. 

Phil Kellner, of Phil Kellner & Co., Rock- 
ford, Ill, spent a few days in Chicago last 
week with his wife and family, before plac- 
ing them on a train for Waltham, Mass. 
where they will visit their old home for a 
few weeks. Mr. Kellner returned to his 
home, after visiting the trade. 

C. J. McCartney, B. S. Felvey and E. M. 
Shaw, all of the Chicago office of the Inter- 
national Silver Co., are spending 10 days at 
Meriden, Conn., attending a sales conference. 
K. G. Merrill, assistant manager, and J. ©. 
Petersen, credit manager of the same con- 
cern, returned last week from the home of- 
fice, after spending a week there. 

The Jones & Baumrucker Co., 31 N. State 
St., has just completed arrangements 10 
open a new branch store on the northwest 
corner of 26th St. and Crawford Ave. The 
new store will be completed and ready for 
business some time the latter part of July 
or the first of August. Solid walnut wal 
and counter cases are being made up special 
and beautiful glass prism chandeliers wil 
be used in the lighting system. An entire 
new store front will be put in to allow them 
two large display windows. James Kuba, 
who has been connected with the Jones 
Baumrucker Co. for the past two years 4 
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West Side representative, will be in charge 
of the store. ; 7 

E, L. Bagley, of Harvey & Otis, returned 
last week with his wife from a short motor 
trip through Wisconsin, 

Samuel Marks, of Marks & Levy, auc- 

tioneers, returned last week from New York, 
where he went on business, and while there 
attended the outing of the 24-K. Club. 
Fred Webber, of Webber & Turnell, Dan- 
ville, Il, accompanied by his wife, spent the 
past week in Chicago, looking over the mar- 
kets and visiting with his daughter at 
Evanston. 

Axel Paulson, manager of the Chicago of- 
fice of the Waite-Thresher Co., left last 
Sunday to motor to New York and Provi- 
dence to visit at the home office. He is ac- 
companied on this trip by his wife. 

Early one morning last week window 
smashers broke the large display window of 
the Calo Jewelry Co., 5405 N. Clark St., and 
escaped with merchandise amounting to $130, 
The store is owned by Otto R. Engelmann. 

The $1,000 diamond and platinum ring of- 
fered by Loftis Bros. & Co., of this city, to 
the prettiest bobbed-haired girl in the State 
of Illinois. was awarded last week to Miss 
Mildred Bragdon, who a few days previous- 
ly was declared the prettiest bobbed-haired 
girl in Chicago. 

Thomas Hoefer, for many years connected 
with M. A. Mead & Co., of this city, and 
now making his home at Miami, Fla., spent 
several days in Chicago last week on his 
way to Wisconsin, where he will join his 
brother, Charles Hoefer, of Kansas City, at 
their Summer home. 

Retail jewelers in Chicago last week visit- 
ing the markets included: Frank McKee, 
of Fisher & McKee, Danville, Ill.; A. J. 
Thelen, Milwaukee, Wis.; T. J. Ellis, Jones- 
‘oro, Ark.; J. Gottlieb, Pine Bluff, Ark.; 
C.C. Brugmann, Rock Rapids, Ia., and N. 
S. Larsen, La Junta, Colo. 

The wedding of Miss Rosalie Plax to Mr. 
Charles Edelson took place last Sunday, 
June 28, at Temple Judea, at 3 o’clock. Re- 
ception and dinner was held at Gold’s on 
Roosevelt Road. Mrs. Edelson is the daugh- 
ter of Mr. and Mrs. Israel Plax, 1225 In- 
dependence Blvd., of this city. Mr. Plax is 
in the wholesale jewelry business at 29 E. 
Madison St. 

The Rhode-Spencer Co. removed its of- 

fices and display rooms last Saturday from 
215 W. Madison to 223-5 W. Madison St., a 
few doors west. This firm has leased the 
entire second floor of this building and have 
acquired 10,000 square feet. The new loca- 
tion is five times larger than that formerly 
cccupied. Five new safes, several wall and 
counter cases have been installed to take 
care of its increased stock. 
On June 24, W. J. Meister & Co., manu- 
‘acturers and repairers to the trade, located 
tt) N. Wabash Ave., executed a deed of 
se tor the benefit of creditors to Louis 
rpm In a letter sent out by the trustee 
be assets are given as $5,583.07, and the lia- 
ilities as $7,220.30. Mr. Goldman states 
that the assets will be offered for sale and 
an effort will be made to dispose of the 
business as a going concern. 

On Thursday afternoon of last week F. A. 
— city representative for Emil 
rep be Sons, 29 E. Madison St., left his 
md ront of the retail jewelry store of 
%. Bouzek, 2115 S. Crawford St., while 
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he went into the store to show part of his 
line of samples. When he came out of the 
store he noticed the car was missing; also, 
the grip of merchandise, amounting to $4,- 
900, which was in the car. The police in 
that district got busy as soon as notified 
and found the car in the alley between Ham- 
lin and Springfield Aves. and between 18th 
and 19th Sts. An iceman in the alley told 
the police that the car was filled with young 
men and was followed into the alley by a 
Ford truck with a green top. The men 
smashed the side door of the sedan open and 
removed the grip from the truck. Then 
they all got into the truck and fled. 











TRADE CONDITIONS 


June was a very good month for the retail 
jewelers of Evansville and other towns in southern 
Indiana. Many weddings occurred and the high 
school and college commencements added a great 
deal to the volume of the local dealers. In many 
instances dealers reported that their trade showed 
an improvement over the corresponding month of 
last year. In the opinion of many of the dealers 
trade during the month of July will hold up fairly 
well and will probably compare favorably to July 
of Jast year. General business conditions in Evans- 
ville have shown some improvement during the 
past month and collections are some better. The 
local wholesale jewelers say that their trade has 
held its own very well and that they in fact have 
no room for complaint. 





FE. A. Rhoades, retail jeweler at Chrisney, 
Ind., was at Rockport, Ind., a few days ago 
on business. 

Fred Heinzle, retail jeweler at Tell City, 
Ind., was in Boonville, Ind., a few days ago 
calling on friends and relatives. 

J. Harry Poole, who for many years 
owned and operated a pearl button factory 
at Rockport, Ind., was in Evansville a few 
days ago on business. 

P. Hebner, of the Hebner Jewelry Co., 
Boonville, Ind., ran down to Evansville a 
few days ago on business. He reports that 
trade conditions in his town are improving 
some now. 

Reports from many of the towns in south- 
ern Indiana are to the effect that as soon as 
the farmers start selling their wheat that it 
is believed there will be a brisk picking up 
in the retail trade of those towns. 

William B. Carleton, for many years local 
correspondent of THE JEWELERS’ CIRCULAR, 
will make the Fourth of July speech at New 
Harmony, Ind., under the auspices of the 
Women’s Library Board of that town. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., of Main St., is back from a busi- 
ness trip to Indianapolis. Mr. Artes is of 
the opinion that trade will hold up fairly 
well during the months of July and August. 

Mose Gans, formerly vice-president and 
general manager of I. Gans & Co., wholesale 
and retail jewelers here, whose business was 
sold some years ago to Raphael Bros., has 
returned from a business trip to Cincinnati. 

The retail merchants of Evansville are at 
work on a plan to give a big Fall pageant 
in which the various retail jewelers of the 
city will participate. It is hoped to bring a 
great deal of out-of-town trade to the city 
during the week of the pageant. 

Hovey H. Tislow, retail jeweler at Peters- 
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burg, Ind., is being boosted by many of his 
friends as the next postmaster of that town. 
Mr. Tislow has been interested in Republi- 
can politics in the first Indiana congressional 
district for a number of years past. 

Former Mayor John F. Heinzle, of the 
retail jewelry firm of Heinzle & Nester, 
Boonville, Ind., who has been seriously ill 
at his home in that city for the past several 
weeks, continues to improve slowly, and his 
many friends are wishing for his complete 
recovery. 

Ed Welp, well known retail jeweler at 
Huntingburg, Ind., who is a member of the 
Kiwanis Club of that city, is on a committee 
to work out a plan for the Kiwanis Club of 
that city to entertain the Boonville, Ind., 
Kiwanis Club in a short time. An interest- 
ing program will be given for the benefit of 
the visitors. 

Many of the wholesale jewelers and job- 
bers are arranging to take in the next “Good 
Will” Booster trip in southern Indiana, that 
will be held on July 8, according to an an- 
nouncement of J. S. Johnson, secretary of 
the Chamber of Commerce. During the days 
the local business men will make stops at 
Haubstadt, Princeton, Fort Branch, Peters- 
burg, Oakland City, Francisco and Winslow, 
Ind. Other towns may be added to the list. 
A band will accompany the local delegation. 














Pacific Northwest 





R. G. Eichelberger, jeweler of Waits- 
burg, Wash., has advertised that he is clos- 
ing out his business. 

E. J. Milberg, of Colville, Wash., has sold 
his business to C. W. Young, who will con- 
tinue under the name of the Pioneer Jewelry 
Co. 

Emil Pfund, a jeweler at 318 E. Heron 
St., Aberdeen, Wash., has recently put on 
the market a device to aid jewelers in laying 
out beads or pearls in the form of what he 
calls a “string a bead” board. This is of 
wood, 40 inches long with two grooves for 
receiving the bead and with measurement 
from either side of the center. The device 
which has been copyrighted by Mr. Pfund 
weighs about one pound. 








Notes from Here and There 





Teelham Bros. are opening a jewelry store 
in Muskegon, Mich. 

George P. Marlowe has opened a jewelry 
store at Kilbourn, Wis. 

Dan Kinsman has engaged in the jewelry 
business at Clintonville, Wis. 

Peter H. Meng has sold his jewelry store 
at Prairie du Sac, Wis., to Fred Chapman. 

Ray A. Collins has moved his jewelry 
business at Oscaloosa, Ia. to 123 High 
Ave., W. 

D. D. Kinaman is opening a jewelry store 
in the Grand Theatre building at Clinton- 
ville, Wis. 

E. D. Swinney has sold a half interest in 
his jewelry business at Newton, Ia., to 
Nathan W. Keith. 

A jewelry store will be opened by John H. 
Dahel in the O’Connor building, 725 Fifth 
Ave., Antigo, Wis. 

H. D. Johns will move from 113 4th St. 
N. to the store next to the Rivali entrance 
at La Crosse, Wis. 
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Ed Bowen, who has been operating a 
jewelry store at Gillett, Wis., has moved to 
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Rhinelander, Wis., where he will open a 
store. 
The 19-year-old daughter of Morris 


Schneider, Burlington, Wis., died Tuesday, 
June 16. She had been ill for about nine 
months. 

Fred J. Theleman, manufacturing jeweler 
here, was a delegate to the State convention 
of the Eagles’, which was held at Marsh- 

field, Wis. 

Edward A. Hirsch, of the firm of Ostrow, 
Samit & Hirsch, New York city, called on 
wholesale jewelers here last week with a line 
of diamond mountings. 

L. A. Kuesel, of Kuesel Bros. Co., whole- 
sale jewelers, wired that he has arrived at 
Los Angeles safely. He will make an ex 
tended stay in California. 

H. W. Umbs, South Milwaukee jeweler, 
spent the week-end at Puckaway Lake, Wis., 
fishing. THis watchmaker, Harry Beck. 1s 
spending his vacation there. 

J. R. Montgomery and Jack Montgomery, 
of the Reliance Silver Co., have started on 
their Fall trip through the territory with 
the new samples of silverware. 

The Badger Metal Plating Co. has been 
organized here by Emil M. Goulski, John 
Vogl and Edwin Schneck with a capital of 
$5,000 to manufacture and deal in goods, 
wares and merchandise. 

John Weggell, window trimmer at Rank 
& Motteram Co.’s jewelry store, Milwaukee, 
and Miss Luella Cain, stenographer at Rank 
& Motteram, were married Saturday, June 
27. They are taking a trip and will be at 
home in Milwaukee after July 15. 

O. C. Boelte, Columbus, Wis.; F. I:. Kiehl, 
Waukesha, Wis.: A. G. Haines, Portage; 
FE. F. Waldhier, Beaver Dam; Carl Reh- 
bein, North Fond du Lac, and “Patsy” Van 
Dyke, of the Albert Weber jewelry store, 
Fennimore, Wis., were Milwaukee visitors 
last week. 

Ivory, deer horn, and stone heads, used as 
ornaments by the cave-men of pre-historic 
Europe, recently were brought to Beloit Col- 
lege, Beloit, Wis., by Alonzo W. Pound. 
Mr. Pound states that the collection com- 
prises the oldest manufactured jewelry in the 
world. 

The Tegtmeyer Jewelers, the baseball team 
representing the jewelry store of Archie 
Tegtmever, Milwaukee, in the Milwaukee 
\mateur Baseball Association, defeated the 
Nash motors by a score of 2 to 1 in the 
game last Sunday, thereby going into first 
place in their league. 

D. D. Kinsman has opened a jewelry store 
at Clintonville, Wis., in the Grand Theater 
building. Ladies who visited the store on 
opening day received carnations while men 
were given cigars. This gives Clintonville 
two retail jewelry stores again. O. E. Lentz 
has been in the jewelry business there for 
several years. 

Edward Wals, of the Reliance Silver Co., 
wholesale Milwaukee jewelers, will go to 
Dowagiac, Mich.. for a week’s vacation, 
starting July 5. He will snend the rest of 
his vacation at home and will also attend the 
State convention of Wisconsin jewelers at 
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Eau Claire, from where he will go to Minne- 

apolis for a few days. 

Arthur E. Hall, Minneapolis, representa- 
tive of the Holmes & Edwards Silver Co., 
stopped off at Milwaukee last week while 
en route to the annual sales convention of 
that firm at Bridgeport, Conn., June 30 and 
July 1. Mr. Hall said that business has been 
very good this year, and that his total sales 
are much ahead of last year. 

Word has been received from Milwaukee 
that Mr. and Mrs. Archie Tegtmeyer have 
sailed from New York for an extended tour 
of Europe. They will be joined in England 
by their son Gamber, a Rhodes scholar at 
Oxford. Mr. Tegtmeyer is one of Mil- 
waukee’s prominent jewelers, and is presi- 
dent of the Downtown Merchants Associa- 
tion. 

A. C. Hentschel was re-elected president 
of the Milwaukee Jewelers’ Club for the 
third time at the last meeting of that or- 
ganization. Alfred Fuchs was_ re-elected 
vice-president, Rudolph Steller was chosen 
secretary, and Albert Gasch, treasurer. The 
annual picnic will be held about the second 
week in July at Keiper’s Park, near Brown 
Deer, Wis. Fred Buege is general chair- 
man for the picnic. 

George Armbruster, who conducts a retail 
jewelry house at Cedarburg, Wis., was 
elected corresponding secretary of the Wis- 
consin State Firemen’s Association at the 
recent convention tournament held at Water- 
town, Wis. Mr. Armbruster is the present 
secretary of the Cedarburg Fire Department. 
Other jewelers who attended the tourna- 
ment were E. F. Waldier, Beaver Dam, and 
Henry Fisher, Jefferson, Wis. 

Robbers recently jimmied the rear window 
in the jewelry store of Kohls & Leschke 
Jewelry Co., Manitowoc, Wis., and took 
watches, rings and jewelry valued at nearly 
$1,000. No trace of them has been discov- 
ered by the police. The jewelry was taken 
from the show cases and windows. No at- 
tempt was made to enter the safe which con- 
tained more valuable jewelry. It is believed 
that the thieves are the same ones who have 
been operating in this section during the past 
week. Police in all of the cities near here 
are co-operating in an endeavor to appre 
hend the criminals. 

Milwaukee merchants will benefit by the 
new schedule of New York to Chicago night 
air mail flights which will go into force 
July 1. The jobbers and wholesalers here 
will be brought into closer connection with 
their eastern contacts which will result in 
better service to the Milwaukee houses. Mail 
will be collected at Milwaukee up to 4:20 
Pp. M. except Saturdays and Sundays con- 
necting with the Chicago planes leaving the 
field at 8:30 p. mM. the same evening. The 
eastern planes will arrive in Chicago at 5:45 
A. M., making it possible for the Milwaukee 
mail to be delivered here at noon. 

Marriages and births were the vogue in 
Milwaukee jewelry circles last week. There 
were two births recorded and three mar- 
riages. Bunde & Upmeyer’s had more than 
their share of weddings when three of their 
employes were tied in the nuptial knot. 
Chester Erffmeyer, head of the emblem de- 
partment, who has been with the firm for 
the past 14 years, married Miss Lillian Col- 
lenburg, who has been the bookkeeper for 
the store for the past 12 years. They will 
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take a trip through the east for several 
weeks. Miss Helen Poznanski, addresgo. 
graph operator at Bunde & Upmeyer Was 
married to Stanley Zitkowski Saturday at 
St. Mary’s Church, Milwaukee. Miss Por. 
nanski has been with the store for three and 
one-half years. They are taking a trip 
through northern Wisconsin. 











George Detmering, vice-president of 
Joseph Noterman & Co., is making trip 
through Illinois. 

George E, Brown, of Frohman & Co, js 
on the road making a circuit of Ohio and 
contiguous States. 

Mrs, Anna L. Cary, Lebanon, and G. 
Rome Thomas and H. H. Smith, of the 
Thomas Co., Dayton, O., were visitors in 
Cincinnati last week. 

Ray Murphy, Maysville, Ky., and Joseph 
Embry, Richwood, O., were in Cincinnati 
last week. The latter stopped off here while 
on the way to Florida as he made train 
connections in the “Queen City.” 

W. C. Madden and T. E. Spragens, both 
of R. L. Russell & Co., Lebanon, Ky., and 
Arnold A. Schiffman, of the Schiffman 
Jewelry Co., Greensboro, N. C., were visi- 
tors at Time Hill, the home of the Gruen 
Watch Co., during the past week. 

C. E. Tresch, Marietta, O., is a firm 
buckeye as he visited Cincinnati Sunday to 
see the Reds play against the Giants and 
also saw them lose a well played game 4 
to 3. He also visited several wholesale 
jewelry houses while in Cincinnati. 

Adolph Ottensoesser, traveling salesman 
of A. G. Schwab & Sons, is on the road 
making his first trip for the Fall. Mr. 
Ottensoesser and his wife recently returned 
from a sojourn in Europe, the major part 
of which was devoted to visiting his o! 
home in Germany. 

Two of the most interesting games of 
the Gruen Twi-Lite base ball league were 
those in which Schwaegerle’s Tanks were 
defeated by Himsels Cartouches, 3 to 2, and 
Schwettmans Pentagons, 1 to 0. The Tanks 
sprang a surprise on both teams as they 
had been trailing the league. 

All of the road representatives of the 
D. Jacobs Sons’ Co. are en tour with J. D. 
Jacobs in Ohio, A. C. Jacobs in Florida, 
E. B. Jacobs in Tennessee and Alabama, 
Aaron Strauss in the Carolinas and Gus 
Spiegel in Texas. They are making their 
long trips for the first Fall business. 

Employes of A. G. Schwab & Sons for- 
got all about the establishment in the 
Duttenhofer building one day last week and 
closed it up for the day because they held 
their annual outing at Coney Island, an up- 
the-river resort near Cincinnati. The em- 
ployes are now taking their annual vaca- 
tions. 

Melvin Hesse, of the Wallenstein-Mayer 
Co., found a lot of improved business con 

ditions during a four weeks’ trip through 
Ohio and the Virginias. Just after he re 
turned other representatives of the company 
including Albert, Stanley and Elmer Wallen- 
stein and Julian Hesse started out over 
their respective territories. 


G. C. Wellman, Logan, W. Va., has built 
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ne at Logan which has since 
“Shady Rest.” One of the 

s to stop at the new home was 
Pony Phillips, vice-president of the 
Ste & Phillips Co, 114 W. 6th St, 
this city. Phillips happened to be stopping 
in Logan when Wellman moved into the 


a cozy new hor 
been christened 


Ps, J. Gruen, of the Gruen Watch 
Co, was elected a member of the board of 
directors of the Citizens Bank and Trust 
Co., 4th and Main Sts. He was also elected 
vice-president of the National Association 
of Credit Men at the recent meeting held 
at Washington, D. C. Mr. Gruen has taken 
an active interest in the credit association 
both local and national for quite a number 
of years. 

Arno Dorst, prominent Cincinnati jewelry 
manufacturer, and identified with local or- 
ganizations, has been made chairman of the 
Cincinnati branch of the Credit Justice De- 
partment, National Association of Credit 
Men, Cincinnati is a part of the Chicago 
district and it went over the top in securing 
more than its quota of the million dollar 
fund that is being raised to prosecute fraudu- 
lent cases of credit. Cincinnati headquarters 
are located in the Citizens Bank and Trust 
Co, building at 4th and Main Sts. 

Louis Lang has a_ pleasant surprise 
awaiting him when he returns with his 
family from a trip to Atlantic City. He 
is to become a member of the firm of A. 
G. Schwab & Sons in the Duttenhofer 
building, at 6th and Sycamore Sts. Lang 
has been identified with the firm for a num- 
ber of years and he and Mrs. Lang recently 
left Cincinnati to attend the graduation ex- 
ercises of their son, Robert S. Lang, at 
the University of Pennsylvania. After the 
exercises the Langs celebrated the young 
man’s achicvement by visiting Atlantic City. 

A gold medal that was designed and made 
by Joseph H. Huschle, in charge of the 
watch repair department of the Oscamp 
Jewelry Co. for St. Clare Council of the 
National Council of Catholic Men, was 
awarded to Miss Florence Efkeman, of 
College Hill. The girl in her studies in 
the eighth grade had a mark of 100 and 
in a further examination conducted by 
teacher of the Mother House at Oldenburg, 
Ind, her papers were so good in their 
grade that she was awarded a scholarship. 
Huschle designed the medal for the National 
Council. 


Miss Myrtle Rothert is the second young 
woman to leave the employ of Frohman & 
Co. in the Harrison building, to be married. 
She and Robert 3raun, a_ certified ac- 
countant, will be married within a few 
days. They already have built a cozy little 
bungalow on Schafer Ave., in Westwood. 
Miss Margaret Reeves left the company in 
April to become Mrs. John Bessler and 
both the bride and the bride-to-be were 
guests of honor at a party tendered by Miss 
Laura A, Metz, chief accountant of the 
irm, at her home in Hyde Park, Saturday. 
There were 12 young women at the party. 
cage WV or kum, diamond cutter of Cin- 
a ad the principal owner of the new 
: known as the A. SF Workum Co., now 
ated at 204 Schmidt building, Government 
om and Main St. The new firm was 

rporated for Mr. Workum by the legal 
tm of Burch and Peters in whose offices 
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are located the headquarters of the 
Jewelers Board of Trade for the Cincinnati 
district. Mr. Workum formerly was a 
member of what was then known as 
Workum-Schumer, Inc., but this has since 
been dissolved. Workum has installed an 
entirely new set of diamond cutting benches 
which were brought here from New York 
and he has his former diamond cutters asso- 
ciated with him in the new place. 

One of the largest repair shops in the 
Ohio Valley will be established by Albert 
Sauer and A. Sauer & Co., on the seventh 
floor of the Glenn building, southwest cor- 
ner of 5th and Race sts. Mr. Sauer will 
put on a force of 41 men when a new set 
of benches reaches his place from New 
York city where he placed an order some 
time ago. He recently bought out the firm 
of Wagenlander Bros. in the Cambridge 
building at 6th and Race Sts., which had 
been in business for more than 60 years 
and is now enlarging his space in the Glenn 
building by taking over suite number 707 
which is to be converted into offices for the 
expanding firm. Mr. Sauer started several 
years ago in suite 706 and then added 705 
only to find that two more were necessary 
and took over suites 704 and 3. Since 
then he has continued to enlarge and will 
add more space by knocking out two walls 
between the suites. His progress has been 
steady and all of his force has been kept 
continuously at the benches. 











Markowitz & Friedman will start a new 
man out to call on the trade. He is Mr. 
Rose, and is well known to many jewelers. 

W. Van Horne, of the Cowell & Hub- 
bard Co., expects to leave the coming week 
for several weeks vacation along the eastern 
coast. 

Walter E. Rolf, watchmaker, has just re- 
turned from a trip through the east which 
included New York, Washington and 
Waltham, Mass. 

Edward Leidner, of the Wagner-Gilzer- 
Cohn Co., is putting aside business cares for 
the next couple of weeks and will spend the 
time hunting and fishing. 

A number of jeweler-optometrists attended 
the State convention of optometrists that 
was held at Lima this past week. The 
majority motored down and back. 

S. Lydecker, of the Cowell & Hubbard 
Co., well known golfing enthusiast com- 
peted in the Ohio State championship held 
at the Portage Golf Club last week. 

Walter Brown, representing the Du Pont 
Nemours Co., was a visitor this week. F. 
E. Good, of the Keystone Watch Co., was 
also here and R. C. Jackson, of the Sessions 
Clock Co. 

Strawn Bros., Superior Arcade, have a 
window display that is attracting quite a 
lot of attention, especially from women. 
A well known brand of pearl necklaces ave 
shown and among them a string of genuine 
pearls valued at $5,000. 

A very notable visitor to Cleveland dur- 
ing the Rotary convention was Mr. Proud, 
managing director of Proud & Co., Ltd., 
Sydney, Australia. He came over with a 
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delegation from the Antipodes, and ‘was 
very much impressed with this city. Proud 
& Co. are the largest jewelers in Sydney. 

Among out of town jewelers in on busi- 
ness trips last week were A. W. Atwood, 
Willoughby; E. L. Aukerman, Norwalk; A. 
R. Kimpton, Oberlin; Charles H. Savage, 
Elyria; Sam Brainerd, Medina, and L. W. 
Wyckoff, Chagrin Falls. 

Pawn shops and fences are being closely 
watched by police in the hopes of finding 
trace of the jewels stolen from Mrs. Samuel 
Scovil, of 2717 Edgehill’ Road, several days 
ago. The jewels are valued at $10,000 and 
were taken by a negro while the family 
were at lunch.. So far no arrests have been 
made. 

The Cleveland Better Business Commis- 
sion has started a series of advertisements 
in both Cleveland’s morning and evening 
newspapers with reference to jewelry ad- 
vertising. It is aimed to assist the public 
to detect misleading descriptions of jewelry. 
The first advertisement takes up the matter 
of describing diamonds. 

The Ohio Retail Jewelers’ Association is 
keeping the coming convention constantly 
before the trade. Jewelers of Cleveland re- 
ceived an attractive mailing card from Jack 
Moore, the energetic secretary, last week. 
It called their attention to the fact that it 
would be a real convention and again urged 
jewelers to forget their cares and, with 
their wives, attend. From all indications 
there will be a record breaking crowd at 
the convention. 

Carlton Burdick, Rotarian jeweler, on be- 
half of the firm of Bowler & Burdick, gave 
a beautiful and useful souvenir to the 
many visiting Rotarians at the convention 
held here last week. It consisted of a 
metal book mark and letter opener, with 
the Rotarian seal upon it. This store. which 
is the official Rotarian jewelry store in 
Cleveland, was thronged all during the 
progress of the convention, and the crowds 
were so thick at times that it resembled a 
Christmas rush. 

Wholesale jewelers of Cleveland will 
make more use of the air mail now that 
new rates go into effect July 1. The safety 
and speed are the main incentives. Repre- 
sentatives of the trade are expected to at- 
tend the banquet to be given in Public Hall. 
George H. Beattie well known diamond 
specialist is one of the committee appointed 
by the mayor to aid in the celebration of 
Cleveland’s airport day. Henry Ford and 
Edsel Ford, Harvey S. Firestone, high 
army officials and many other notables are 
to be present at the banquet at which 2,000 
will sit down to a table half a mile long. 
A ton of turkey, scores of Virginia hams, 
a carload of cantaloupes are a few of the 
items that will form the bill of fare. 








The will of Frank H. Niehaus, a jeweler 
at 1302 Franklin Ave., St. Louis, Mo., who 
died June 5, has been filed in the Probate 
Court. It leaves the greater part of the 
estate to his widow, Mrs. Lulu J. Niehaus. 
The funeral was held on June 7 from the 
late residence of the deceased above his 
jewelry store and interment was at Valhalla 
Cemetery. Mr. Niehaus was born and 
reared at the Franklin Ave. address and 
succeeded his father as a jeweler there, 





















































































































































James A. Cadori recently closed a suc- 
cessful auction sale for Charles E. Roberts, 
Monterey. 

The Colonial Shops, wholesalers of art 
goods, have moved from 351 S. Los Angeles 
St. to 4136 Beverly Blvd. 


J. F. Bitterly & Co., Santa Barbara, have 
moved into their new store, a very attract- 
ive one in a new building. 

Word has been received that R. C. An- 
stead, recently in Brock & Co.’s diamond de- 
partment, has arrived in Paris. 

Samuel S. Salve, wholesaler, #09 Title 
Guarantee building, will leave July 1 for the 
eastern markets, intending to be gone four 
weeks. 

I. H. Gross, of the Armer & Brown Co., 
who is taking a vacation, has gone to St. 
Louis, his old home, to visit his father and 
mother. 

C. F. Scherer, a watchmaker well known 
in Los Angeles, has accepted a position with 
L. J. Jacobson in the Title Guarantee 
building. 

Mrs. H. C. Corey, Santa Maria, has 
started for a visit with friends at her old 
home, Rockford, Ill., expecting to be gone 
all Summer. 

William Moore, representing William 
Dixon, New York, and Harry Deutsch, rep- 
resenting Hammel, Riglander & Co., have 
been calling on the trade here. 

The G. G. Voege Co. has received word 
from Mr. Voege, who was recently called 
east by the serious illness of his mother, to 
the effect that his mother is recovering. He 
is now on his way back to Los Angeles. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., and Chester A. Montgomery, of 
Montgomery Bros., have heen called to serv- 
ice on the Federal Grand Jury and will have 
to report daily until about the middle of 
July. 

Charles Schwenck, of the Armer & Brown 
Co., and A. S. Varian, of Brock & Co., sang 
in a concert recently given by the Orpheus 
Club, of which they are members. The 
local press gave very complimentary no- 
tices of the event. 

S. A. Pope, superintendent of time service 
of the Southern Pacific System, with head- 
quarters in San Francisco, has again been 
spending a few days here visiting the local 
inspectors, Newton Moore, the J. D. David- 
son Co. and B. A. Corrigan. 

Hubert A. Wood, of Koke, Slaudt & Co., 
is back in the harness, after a delightful 
vacation spent, in company with his wife, 
in the mountains of San Diego county. He 
traveled about 600 miles and obtained a large 
number of interesting photographs. 

George A. Brock and George C. Brock, 
his son, have left for New York and the 
eastern markets. On their return G. R. 
Kronmiller, of the diamond department of 
Brock & Co., will leave by motor car for 
a vacation trip, intending to go as far north 
as Vancouver, B. C. 

Miss Lawler, head of the jewelry depart- 
ment of the May Co., arrived home from 
her European buying trip a few days ago, 
after spending a few days in New York and 
Chicago en route. Her trip, from a business 
point of view. was a very successful one. 
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Considerable quantities of the goods she pur- 
chased are already arriving. 

Friends of Frank J. Maguire, formerly 
with Wright, Campbell & Ginder, who is 
now in Colombia, South America, have re- 
ceived information that he had a narrow 
escape from death when he plunged into the 
water to rescue two native boys from drown- 
ing. He rescued the boys, but in doing so 
he came near drowning himself. 

W. C. Guerth, Redlands; Mrs. Gould, San 
3ernardino; C. L. Robertson, El Monte; 
Mr. Huck, of Huck Bros., Wilmington; C. 
Johnston, Eagle Rock; E. T. Stoddard, 
Whittier; E. A. Gareau, Glendale; Mrs. 
Hunter, San Fernando; J. Posner, Ocean 
Park; Harold Zimmer, Redondo, and James 
Funfar, santa Monica, are among the out-of- 
town jewelers who have been in Los An- 
geles recently. 

Most of the retail jewelers will close either 
half or all day Saturdays during July and 
August. Montgomery Bros., Brook & Co. 
and the Donaman & Seamans Co. will be 
closed all day, while Feagans & Co. and 
some others will be open until 1 Pp. mM. 
The large department stores and dry-goods 
houses, most of which have jewelry depart- 
ments, will be closed all day Saturday dur- 
ing those two months. 

A. B. Ebner, vice-president of the E. W. 
Reynolds Co., who recently returned from 
a trip around the world, has been called upon 
several times since his return to relate in 
public his observations abroad and has ad- 
dressed several audiences who have listened 
with much interest to what he said. He has 
also been interviewed by the press. The 
gist of his remarks is: “Thank God that 
you live in the United States, and above all 
thank Him that you live in Southern Cali- 
fornia.” 

A. Rack, diamond merchant, 814 Title 
Guarantee building, was instrumental in se- 
curing the arrest of two men and a young 
woman recently on charges of robbery. 
They had visited his office and he had 
become suspicious of them after hearing of 
thefts committed by persons described as 
similar in appearance to them. Accordingly 
he set out to warn others to beware of them 
and called at Wm. Stromberg’s store, 1092 
Western Ave. To his surprise, the men 
came in while he was there. Quietly telling 
Stromberg to entertain them, he left and 
summoned officers, who arrested the sus- 

pected crooks and locked them up. Both 
men and the woman were later identified 
by a number of their victims and at last 
confessed. The woman gave her name as 
Dorothy Madison, 21 years of age. The men 
gave the names Lon Brown and Harry Ray 
to the officers, but had previously given dif- 
ferent names, among them Schwartz, Black, 
Grey, etc., apparently choosing colors. Some 
of the stolen goods were found at their 
home, 1805 Highland Ave. Another man 
who worked with them has not been appre- 
hended. The girl maintained her innocence 
and was released. Since then, however, an 
officer reported that he had found a small 
amount of yen shee, a Chinese narcotic, in 
her possession, and that she had confessed 
that she had been addicted to the drug. She 
is being held on a charge of violation of the 
State poison act. It is expected that Mr. 


Rack will receive a reward of $100 for his 
detective work. 
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W. T. Price, Harrisonville, Mo.,, 
Kansas City for a day or two last week 
and, while here, purchased some articles 
with which to replenish his stock. 


Was in 


The following jewelers were recent 
visitors in the Kansas City wholesale dis. 
trict: C. L. Frost, Odessa, Mo,; W. S 
Noble, Drexel, Mo., and A. A. Zimmerman, 
Warrensburg Mo. 

Gene Webber, Lexington, Mo., was ip 
the city last week while visiting seyeraj 
members of the local trade. J. H. Fuss 
Brookfield, Mo., was another visitor in the 
Kansas City wholesale houses last week. 

George Baer, Lees Summit, Mo., died 
very suddenly at his home on June 13, Mr. 

saer has been in charge of the jewelry de. 
partment of the Spencer Dryden Drug Co, 
in Lees Summit and was well known among 
the jewelry wholesalers in this city, 

J. H. Mace, jeweler, a member of the 
executive committee of the Retail Jewelers 
Association of Missouri, has been at Lin- 
wood, Minn., for the past month, while 
looking after his “Minnewaska Lodge” at 
that place. The lodge was established by 
Mr. Mace. 

All of the road salesmen of the Wood- 
stock-Hoefer Watch & Jewelry Co. are 
now in from their territories and are spend- 
ing this month on vacations in various sec- 
tions of the ccuntry. In the meantime a 
full new Autumn line is being arranged for 
them. They will return to their territories 
about July 1. 

B. Ed. Garrison, who was for a great 
many years in the jewelry business in Over- 
brook, Kans., and who opened a new 
jewelry store on W. 39th St., this city, a 
few months ago, has closed the local store 
and is now employed by Elmer Fry & Son, 
jeweler at Belleville, Kans. After selling 
his store in Overbrook, Mr. Garrison had 
moved to Long Beach, Cal., where he re- 
married. Later he returned to Kansas City. 

Mr. and Mrs. Charles E, Thistle and 
their two small children have just returned 
from a trip in the eastern section of the 
country, where they spent 16 days in the 
quest of pleasure in several of our Atlantic 
Coast watering places, and on boat trips up 
the Hudson river and the Great Lakes. Mr. 
Thistle is head of the Woodstock-Hoefer 
Watch & Jewelry Co. This is the first 
vacation he has had in a great many years 
and he is reported to have enjoyed it im- 
mensely. 








Winston-Salem, N. C. 


James W. Manuel, formerly of this city 
but late of Walnut Cove, N. C., has re 
turned to the twin city and has opened 4 
store and repair shop at 208 N. Main St. 

In a fire of undetermined origin which 
broke out in the kitchen of the Manhattan 
Cafe on W. 4th St. at 11:45 o’clock recently, 
the Jewelry Box was a slight loser, est 
mated unofficially at about $500. The fire 
raged for about an hour and for some time 
threatened to take the better half of the 
block. The Jewelry Box is, however, ope? 
for business as usual. 
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Jacob Attell, of the Attell Jewelry Co., 17 
3rd St, publishes deed and bill of sale 
of jewelry and pawnbroking business at this 
address to Sophie Attell. 

Bringing back a satisfactory account of 
his trip, in the shape of orders, Stanley Beard, 
of Kielty & Beard, is now back at the firm’s 
headquarters, in the Howard building, after 
an Oregon trip. 

Miss Winifred Bushnell and Miss Lisette 
McDonald have turned out a snappy edition 
of Ye Hallson Herald, the second since the 
editor, Miss Harriett Brown, started on her 
foreign travels. 

William A. Kissan has joined the sales or- 
ganization of the San Francisco district of- 
fce of the Gorham Co. Paul C. Paulsen, 
who travels for the company out of this 
office, has gone to attend the travelers’ con- 
ference of the Gorham Co. at Providence, 
R. I. 

Louis Burnett, president of Burnett Bros., 
who operate a chain of jewelry stores on the 
Coast, has just returned to San Francisco 
from Hollywood, where he opened up an- 
other branch store on June 5. They also 
opened a store in Stockton, Cal., on the same 
date. 

surr W. Freer, president of the Burr W. 
Freer Co., is in the Hawaiian Islands. Va- 
cations are in full swing with this company. 
William F. Marshall, who meets the trade 
here, has returned from his annual outing 
at Ben Lomond; Park V. Bovyer is leaving 
for an automobile camping trip, and Charles 
C. Hoey, cashier, departed for Sugar Pine. 

The many friends of Dan Child, represent- 
ing the Payton & Kelley Co., will be glad 
to know that he is getting along nicely, after 
undergoing a major operation on June 9. He 
was taken sick in Salt Lake City, came on to 
San Francisco, and was for several days in 
an hotel, under the doctor’s care, after which 
he was able to finish his trip, and returned 
home to Providence, R. I., where the opera- 
tion took place. 


M. Imhoff, representing H. C. Lindol Co., 
Inc., is calling on the local trade. Walter 
Marble, of the Bugbee & Niles Co., and 
various other eastern factories, is being wel- 
comed by his many friends, who want to 
know what mountains he plans to ascend this 
year. Other manufacturers’ representatives 
here include Herbert Brod, of Brod & Co., 
Newark, N. J., and G. Berglund (De Molay 
goods), St. Louis, Mo. 


_Raymond, Haas, of Charles Haas & Sons, 
Stockton, Cal., is visiting the trade. Speak- 
ing of Mr. Haas, in connection with what is 
believed to be the oldest jewelry firm in 
California, Walter L. Glenn, of the W. B. 
lidden Co., stated that Charles Haas & 
Sons comes within a few years of being able 
to celebrate their Diamond Jubilee, with the 
State of California, next September. The 
itm was founded by Charles Haas in San 
Francisco in 1852, and he moved to Stockton 
’ 1859. In the opinion of Mr. Glenn, it 
th to be very careful and to build on a 
ao of solid business methods. Ray- 

Me “0 1s the grandson of the founder. 
i 2 ers of the trade here have a friendly 

ection of William H. Stewart, high 
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school boy, who passed his last vacation 
working for Ted Huggins, manager for J. R. 
Wood & Sons. He worked, not from neces- 
sity, but because of his keen interest in learn- 
ing the jewelry trade with which his father 
is connected. Young Stewart attended the 
commencement exercises of the Polytechnic 
High School, at the Fairmont Hotel on June 
19, and later drove home Miss Woodward, 
a fellow student of the Polytechnic. The fog 
was very heavy, and when a municipal street 
car loomed up, the automobile careened 
wildly, as if the driver were trying to free 
the machine’s wheels from the wrong tracks, 
but it was too late. The machine was split 
to kindling, Miss Woodward was instantly 
killed and young Stewart is in St. Luke’s 
Hospital in a serious condition. 














Jacob Segal has gone to New York city 
on a joint business and pleasure trip. 

R. A. Smith, Metamora, O., came to De- 
troit this week, where he replenished his 
stock for the Summer. 

Morris Geller, of the Jacob Segal Co., 
has returned from a trip to Boston and is 
now at the company’s home office in the 
Jewelers’ Court for a time. 

W. F. Broer, of the W. F. Broer Co., 
wholesale jewelers of Toledo and Detroit, 
with Herbert Perry, an executive of the 
Toledo office, are away, fishing somewhere 
up in Michigan, 

W. H. Horton, a prominent retail jeweler 
in Flint, with his family, drove to Detroit 
this week for a short pleasure trip. At the 
same time he called on a number of his 
wholesale friends. 

Representative merchants along Jefferson 
Ave. staged their “window shoppers’ night” 
on Thursday of last week. It proved so 
successful that it has been decided to make 
it an annual event. 

Carl Bay, Ann Arbor; W. T. Blashill, 
Oxford, and Stuart Green, Mt. Clemens, 
were in Detroit last week calling on the 
wholesale and manufacturing jewelers and 
buying new merchandise. 

A. F. Crongeyer, a well-known retail 
jeweler at Wyandotte, has the sympathy of 
his many friends in Detroit as the result of 
the death this week of Mrs. Crongeyer, who 
had been ill for a considerable time. 

Miss Margaret Lefton, of Wachler & 
Horwitz, wholesale jewelers in the Jewelers’ 
Court, has been in Windsor, Ont., for a 
short stay, where she had the pleasure of 
visiting with a cousin who has recently ar- 
rived from England. 

H. B. McNally, who was engaged in the 
jewelry business for a number of years at 
Brown City, plans to leave for Fort Lauder, 
Fla., about Aug. 1, where he will engage in 
the real estate business. He disposed of his 
jewelry business in Brown City several 
months ago. 

Eugene Parker, who some time ago dis- 
posed of his jewelry stock at Lansing, has 
gone to Seattle, Wash., and expects to be 
absent about two months. He has sold his 
lease to Sol Sallan, who will move his 
Lansing store into the place formerly occu- 
pied by Mr. Parker. This will give Sallan 
a much better location. Mr. Parker, it is 
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said, is undetermined at present as to just 
what he will do in the future. 

E. H. Pudrith & Co., this week, installed 
a complete new set of walnut fixtures in 
their quarters in the Jewelers’ Court. Stock 
has been rearranged and other attractive 
improvements made. This company is also 
taking every precaution to guard against 
holdups and other kinds of thievery. It has 
just completed installing an elaborate bur- 
glar alarm system that puts every one con- 
nected with the store in almost instant com- 
munication with the police department. 


A warrant for the arrest and return to 
Detroit of a young man held in Los An- 
geles, Cal., was recommended Tuesday upon 
complaint of the Pinkerton Detective Agency 
in connection with the alleged theft of some 
uncut stones from the jewelry store of 
William M. La Clair, 13747 Woodward 
Ave., Detroit, on April 6. According to the 
police, the man to be brought back, accom- 
panied by another, entered the store and 
asked to be shown some uncut stones. The 
second man, it is claimed, diverted La 
Clair’s attention to something else, and after 
the men left, some of the stones were missed. 


A young man who told the court he was 
driven to banditry by hunger and held up 
the jewelry store of Harold Van Baalen, 
253 Michigan Ave., on June 10, was sen- 
tenced this week by Judge Thomas M. Cot- 
ter to from 12!4 to 25 years. The prisoner, 
who said he came here from a small town 
in Kansas and claimed to be only 18 years 
old, went into the Van Baalen store in the 
daytime and told the proprietor he wanted 
to buy a diamond ring. He selected one 
worth about $300, it is claimed, and then, 
pointing a revolver at Van Baalen, ran out 
into the street. A chase followed and he 
was captured. 

Ted Kinney, of the W. F. Broer Co., 
wholesale jewelers, recently returned from 
a trip through a number of the smaller 
towns in the lower Michigan Peninsula. He 
says many of the retail jewelers visited re- 
port a gradual revival of buying. A. E. 
Schunke, Mt. Clemens, in the center of the 
Summer resort territory, is encouraged by 
the way trade is showing up in that section. 
Favorable reports also come from W. W. 
Bridges at Marine City and other jewelers 
in that section. While business has not been 
all that could be desired, it looks now as if 
the majority of retail jewelers would ex- 
perience a fairly good run of trade during 
the Summer. 

A Canadian jeweler, who, it is alleged, is 
sending circular letters to Detroit residents 
offering to sell jewelry at exceptionally low 
prices, is likely to have some experience 
with the American postal authorities, Judge 
Simons having instructed the latter recently 
to see if proceedings could not be started 
against the man. A Detroit woman, it is 
claimed, crossed the river to the Canadian 
side and made some jewelry purchases. She 
was accompanied by a friend, who aided her, 
it 1s claimed, to bring the goods over the 
border. They were stopped by custom of- 
ficers here and charged with smuggling. 
S0th pleaded guilty and said they were ig- 
norant of the customs law. No attempt had 
heen made by either to hide the jewelry. 
The woman was fined $50 and her friend 
$100, and, added to this, each was sentenced 
to one day in jail. 
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6598 to Retail 
$15.00 
Full cut Diamond. 
Any Raised Gold 
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BUFFALO JEWELRY MFG. CO. 
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Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 


ALL EMBLEMS and INITIALS 
6132 on hand at all times $25.00 
Also in White Gold Incrusting 


dow in original colors free upon request. 
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ITALIAN SiLVER FILIGREE 


Chokers, Necklaces, Bracelets, 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. 
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125 Canal St., New York 
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Every Month— 


l.et us send you VALUE 
BELLS the first of every 
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money on your purchases. 
Ask us to put your name 
on our mailing list. 
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ELK TEETH 


of every description at lowest wholesale prices. 


Sent on selection to well rated manufacturing 
jewelers. 
Also teeth of the small species of European 


Elk called Fallow Deer, for small work. 


PRECIOUS STONES 


Fine quality, well cut, Amethyst, Aquamarine, 
Garnet, Topaz, Tourmaline, Sapphire, Morganite, 
etc. Leadi ng Synthetics in first class Rubies, all 
colors of Sapphires, Alexandrite, Hyacinth, etc. 
A large line of dimension Cabochon, Semi-Precious 
Stones for the jeweler, such as Scenic Moss Agate, 
Carnelian, Bloodstone, Amethyst quartz, Moon- 
stone, Malachite, Lapis, Thompsonite, Turquoise 
of Matrix, Clean and Scarabs, Opal, Chrysoprase, 
Jade, Cameos, etc. 

Material, in rough and sliced, for cutters, in 
precious and semi-precious stones. 


Send for price cea eas sent on memo, on customary terms, to Jewelers and lapidaries. 


L. W. STILWELL, Importer, Deadwood, So. Dak. 
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St. Louis Wetchmaking Schoo | 


Established Thirty Years 

If you really knew bow thoroughly we soared 
you to fill a good position in a first class Jew a 
Store, you would come to see us at once, a 4 
learn the practical work as must be done in 
first class Jewelry Store. 

Write for our Catalog at once. we. 

St. Louis Watchmaking School, St. Louis, 


THE BUYERS’ DIRECTORY 


Price $1.00 
Circular, 11 John St. New Yor‘ 
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Lineaman & Co. have opened up a new 


store on Penn Ave., the uptown or East End 
section of Pitts burgh, and are carrying a 
line of jewelry and other articles. 

Francis A. Keating was last week elected 
a director of the Peoples Savings & Trust 
(., which is one of the city’s best banks 


and is affiliated with the First National 


Bank. 


The house of John M. Roberts & Son Co. 
continue to receive letters from all over the 
country regarding the auspicious opening 
which this concern made after entering their 
new building. 

The house of Sam F. Sipe expect to move 
this week into the new location at Wood and 
Diamond Sts., but it will be some time be- 
fore the firm has the formal opening. An 
event of considerable importance is being 
planned for the Fall. 

J. Clare Crawford met with an automobile 
accident recently in which his car was but 
slightly damaged and he escaped injury. He 
followed this up the other day, however, by 
slipping on the pavement and is now walk- 
ing with the aid of a cane. 

The Grogan Co. last week started exten- 
sive alterations to the firm’s place of busi- 
ness at Wood St. and Sixth Ave. The firm 
has leased a room on the second floor of the 
building and will move some of its depart- 
ments to this room, thereby giving more 
space to the main business room, The im- 
provements will enable a more extensive dis- 
play of merchandise. 

Mrs. Elizabeth Ladinsky, widow of Abra- 
ham Ladinsky, who at the time of his death 
was head of the Providence Jewelry Co. and 
who was acquitted of the charge of murder- 
ing her husband, will receive $958 as her 
share of her husband’s estate. The total 
amount to be distributed is $91,772, there 
heing nearly 200 creditors, the estate paying 
%Y, per cent. on the dollar of the claims 
of creditors. A decree has been made in 
orphans’ court authorizing a distribution of 
the estate and the payment of the amount 
stated to Mrs. Ladinsky. The latter re- 
ceives $500 as her widow’s exemption and 
$458 as her share of the estate for money 
she advanced her husband. The Ladinskys 
lived in Beechwood Blvd. at the time of Mr. 
Ladinsky’s death, this being one of the most 
fashionable thoroughfares in Pittsburgh. 

The formal opening of the Jos. De Roy & 
Sons Diamond Loan and Finance Associa- 
tion, 311-15 Smithfield St., took place Mon- 
day. It was announced that nine important 
loan societies and companies are now in- 
cluded in the new venture, three of which 
had a combined capital of $3,500,000. The 
loan business of the Jos. De Roy & Sons 
has heen taken off the first floor and trans- 
ferred to the second floor. Once in the de- 
Partment, it is like being in a bank, because 
there are 17 windows, with white marble 
partitions, traversing the room, which gives 
it a banking appearance. This firm now 
handles on an average of from 300 to 350 
loans a day, so the number of windows, it 
is stated, reveals the need for them, meas- 
ured in accordance with the transactions 
handled. The Diamond. Loan and Finance 
Association is a subsidiary of Jos. De Roy 
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& Sons, and the idea of moving the loan 
department to the second floor was to take 
the business from the first floor so that the 
store might be devoted exclusively to the 
sale of diamonds and jewelry. The firm has 
three buildings and occupies the three upper 
floors, one branch of the business being a 
mail-order department. All told, the house 
employs 58 persons, which gives an idea of 
the extensiveness of the business being done. 
The house was established about 75 years 
ago, and there has been a father to son suc- 
cession into the fourth generation in the op- 
eration of the business. Mr. De Roy feels 
confident that the new plan of loaning money 
will work out to advantage of the house and 
their customers, as service is to be conducted 
on the same plane as regular banking. All 
goods offered for loans will be appraised by 
an appraiser, and then the system of loans 
will! go through the same formula as in a 
regular bank. Private booths have been 
erected, also, where persons may retire in 
ceclusion while goods are being inspected. 
The floors are covered with rubber of an 
imitation marble pattern. 
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Miss Bertha Oldstein, sister of J. Oldstein, 
local jeweler, was married to R. Regenboger 
last week. 

P. M. Kreutz, jeweler of Ocean Springs, 
Miss., recently spent some time in New Or- 
leans on a business trip. 

L. E. Fleck, of the Meyers jewelry store, 
this city, has returned from an extended 
business and pleasure trip to the eastern 
markets. 

L. L. Lazarus, formerly of Antin & Rich- 
ard, has gone into the watchmaking business 


for the trade, and has located in the Beer 
building, this city. 
Mrs. L. R. Straus and Mrs. Myron W. 


Exstein, of New York city, daughters of 
Louis Hausmann, president of Hausmann, 
Inc., are in New Orleans on a visit to Mr. 
and Mrs. Hausmann. 

J. C. Richard, formerly of the firm of 
Antin & Richard, has leased a store in the 
Union Indemnity building on Baronne St., 
which is nearly completed and will be ready 
for occupancy Oct. 1. 

J. T. Kirkland, traveling salesman for the 
firm of Leonard Krower & Sons, is on a 
business trip through the south and reports 
conditions very much improved. A. L. 
Judis, of the same firm, is now visiting re- 
sorts along the Gulf Coast and reports a 
satisfactory volume of business. 

All jewelers, opticians and others of our 


trade at present located in the Macheca 
building this city, have received notice to 
vacate by Oct. 1, as the building was sold 


some time ago to the Godchaux Clothing 
Co., and the latter are going to renovate the 
entire structure and occupy it exclusively. 
The attractive mahogany 55-foot express 
cruiser, one of the speediest boats on the 
Lake, property of A. J. Krower, wholesale 
jeweler, this city, was destroyed recently by 
an explosion while the boat was in the boat- 
house. The entire boat was completely de- 
molished, and the engineer, a white man on 
the boat at the time, lost his life, and his 
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assistant, a negro, was badly burned. The 
crew had just oiled the vessel and were get- 
ting it in shape for a pleasure cruise to be 
made Sunday. Mr. Krower is an enthu- 
siastic yachtman, and at present plans to 
build a duplicate of the destroyed Kismet, 
which was valued at $35,000. The loss was 
partly covered by insurance. 

The following were among the traveling 
men in town the past week: J. T. Agate, 
Bonner Mfg. Co.; V. Green, Berge Bros.; 
W. H. Lowe, Bliss Bros. Co.; E. Richards, 
Smith & Crosby; Nathan Klein, Herman 
Scheuer & Sons; James A. Downs, Heidell 
& Trow Co., and V. W. Anderson, J. B. 
Bowden & Co. 

The third annual banquet of the Asso- 
ciated Credit Men of New Orleans was held 
at Holmes’ Restaurant last Wednesday 
night. It was a very enthusiastic meeting 
and. well attended. Gabe Hausmann, vice- 
president of Hausmann, Inc., gave a very 
interesting talk on local credit conditions 
and scored slow-paying customers, urging 
prompt collections. He said that New Or- 
leans credit men are making a mistake in 
going after large volume of business with- 
out first investigating the accounts through 
the local retail credit bureau. A large vol- 
ume of business, said Mr. Hausmann, with 
a corresponding large number of delinquent 
payments, is certain to eat up all the profits. 
The bureau, Mr.. Hausmann explained, is 
there for the purpose of helping credit men; 
when an account is doubtful, the bureau is 
certain to know it. If individual credit men 
would keep after their own ‘accounts, and 
notify the bureau of all delinquents, he said, 
the entire membership of the association 
would be aided. Max Frankel, credit man- 
ager of Coleman E. Adler, predicted that 
within a year that the association will be 
doubled in membership. James H. Smith, 
president of the association, who was toast- 
master, told of some of the difficulties ex- 
perienced by the organization before it final- 
ly reached its present membership of 340. 
On behalf of the association, the toastmaster 
presented Leon Litchenstein, past president, 
with a silver desk set. Mr. Litchenstein 
made an appropriate reply. 








Business Troubles 





Harry G. Dinsmore, Hamburg, Ia., is re- 


ported to have assigned. 

Narcisse Lauzire, Sanford, Me., 
a voluntary petition in bankruptcy. 

Louis Robin, Jr., Abilene, Tex., 
a voluntary petition in bankruptcy. 

A voluntary petition in bankruptcy has 
been filed by I. Behr, Chicago, Ill. The 
assets approximate $103 and the liabilities 
$855.09. 

An assignment for the benefit of creditors 
has been made by Richard Mahncke, Ken- 
osha, Wis. The assets are given as $5,403 
and the liabilities $9,411. 

Cuperman Bros., Meriden and Rockville, 
Conn., are offering creditors 50 per cent., of 
which 20 per cent. is in cash and the balance 
in notes payable as follows: 3 per cent. of 
the balance on Aug. 1, 3 per cent. on Sept. 
1, 3 per cent. on Oct. 1, 5 per cent. on 
Nov. 1, 5 per cent. on Dec. 1, and 11 per 
cent. on Jan. 1 


has filed 


has filed 
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That this department shall prove mutually bene- AL 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 


JEWELERS’ CrircuLAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 




















Linking Up with an Interest-Arousing 
Coast-to-Coast Movie Campaign 





Advantages Galore for the Enterprising Jeweler 


Written Expressly for The Jewelers’ Circular by Gayne Dexter 

















BY any one of several common-sense and 

profitable methods the retail jeweler 
may cash in on the national motion-picture 
campaign, officially called Great Movie Sea- 
son, that begins Aug. 3, under the auspices 
of the Motion Picture Producers and Dis- 
tributors of America, Inc., of which Will H. 
Hays is president. 

Representing the 22 principal motion-pic- 
ture companies, the Hays organization has 
inaugurated the first coast-to-coast demon- 
stration in film history—a_ non-partisan 
move to bring home to the public the huge 
proportions that movies have achieved in 
their 29 years as a form of popular enter- 
tainment. Movies on dress-parade, you 
might call the affair. To this end, produc- 
ing and distributing concerns have advanced 
their general release ‘lates. By speeding up 
studio work, schedules have been arranged 
whereby August instead of September or 
October, as has been the rule hitherto, opens 
the motion-picture season. August, a poor 
month for most industries, has been chosen 
for the business stimulant any great national 
drive coming at a more or less dead and un- 
expected time must entail. 

Briefly, the plan now operative is this: 
In the main centers strong committees of 
theater owners have been formed to work 
in conjunction with newspapers and public 
organizations to focus attention upon the 
screen. Every channel of national and local 
publicity which films command will be turned 
in that direction. An unceasing barrage 
from the central bureau in New York will 
support exhibitors. Over and above their 
regular advertising outlays. theaters will 
back the drive with about $500,000, to be 
expended during July and August, the cam- 
paign reaching its peak between July 26 and 
Aug. 8. 


HAT is estimated to be a gift of more 

* than $100,000 in billboard space was 
presented by the Poster Advertising Asso- 
ciation in convention at Atlantic City. The 
United States Navy is co-operating to the 


extent of issuing 6,500 special Greater Movie 
Season posters for use at recruiting offices. 
Grossett & Dunlap, publishers, are arrang- 
ing upwards of 2,000 window displays, all 
keyed to Greater Movie Season. A nationa} 
newspaper contest will have as capital prizes 
a trip for two around the world on the Red 
Star liner Belgenland, a trip for two to 
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An Opportunity 
for the Jeweler 


T° glorify the movies, one vi the 

greatest campaigns that ever 
swept the country will be inaugurated 
in August. Half a million dollars will 
be expended in two months. This 
campaign is interesting because of the 
comprehensive manner in which it is 
organized and the wide scope of in- 
terest it is calculated to arouse. The 
enterprising jeweler can link up ef- 
fectively with this campaign. To 
show how to do this is the purpose 
of this article. For several years, in 
fact, jewelers in many sections of the 
country have linked up advantageously 
with the movies. There is a thought 
here for you, too.—Editor, Storekeep- 
ing Department. 
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Miami and a trip for two to Los Angeles, 
where the winners will be the guests of the 
respective Chambers of Commerce. Through 
the Hays office, endorsement has been given 
the season by James J. Davis, Secretary of 
Labor; almost a score of State governors, 
and heads of civic, industrial and social or- 
ganizations whose membership totals mil- 
lions. George Ade, Wallace Irwin, Rita 
Weiman, Temple Bailey, John Emerson and 
Anita Loos, Meredith Nicholson, Richard 
Connell and Elmer Davis, all famous writers, 


are contributing special syndicate stories 
that will command attention for the screen, 
not only from regular picture patrons—and 
these are estimated to number 50,000,000 a 
week—but also from those who do not cus- 
tomarily attend but who will react to the 
general urge. Eliminating the loan drives 
of war days, every indication is that the 
machinery behind Greater Movie Season will 
generate the largest public response any 
movement in America has yet won. 


ELCOME to the retail jeweler as a co- 
operative factor! 

From time to time considerable profit has 
been taken by jewelers through tying-up 
with picture publicity, particularly in Los 
Angeles, the screen stars’ headquarters, 
where bracelets, meshbags, vanity cases, 
toilet sets, etc., have been named for well- 
known actresses and window displays have 
featured photographs of them wearing the 
articles in question. Frequently, too, those 
tie-ups have spread nationally, so that the 
product and the accruing publicity are avail- 
able to all stores. Catalogues will reveal 
several of these. Jewelers know them and 
are familiar with the selling campaigns 
mapped out by the manufacturing firms. If 
any of these lines are stocked, Greater 
Movie Season—when the popular mind 
turns about the screen and its people—will 
be an excellent time to push them agai. 

The portrait of a beautiful woman aute- 
matically attracts attention to a window. 
Theaters and film exchanges everywhere 
have excellent photographs of their stars 
and will readily lend them to jewelers. 
Suppose the picture shows the woman wear 
ing pearls, strings somewhat similar to = 
might be dressed into the display. A bar- 
pin resembling one worn by the actress of 
fers similar opportunities, as do bracelets. 
handbags. wrist watches, compacts, etc. ; 

Masculine players add_ sales’ aopeal M1 
cigarette cases, stickpins, belt buckles, ct 
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links—most of which will be found illus- 
trated in photographs obtainable at the ex- 
changes. A jeweler who goes through these 
carefully, selecting always the best-known 
players, and, of course, suiting the photo- 
graph to his stock, will find sufficient ma- 
terial for a daily change of window, counter 
and showcase trim if he wishes. 

Naturally, timeliness influences the selec- 
tions. If Norma Talmadge is featured at 
the leading theater, then Norma Talmadge 
should be the current window attraction. 

Many other articles can be treated simi- 
larly. " Quoting a recent newspaper edi- 
torial, American tourists returning from 
abroad and foreign visitors to the United 
States are unanimous in the belief that 
American women are the most beautiful, 
yhile authorities on pulchritude agree that 
the women of 1925 are more beautiful than 
the women of 1920. Motion pictures are 
ziven credit for this cultivation of feminine 
charm. It is explained that the beautiful 
clothes, teeth, complexions and coiffure seen 
n the screen have inspired every woman to 
emulation. The taste for appropriate adorn- 
ment unquestionably is acquired by observ- 
ing what screen artists wear. Nor is this 
confined to personal beautification ; it extends 
to the artistic arrangement of homes as 
movies show them. 








prok every photoplay the exchanges have 
sets of photographic scenes from the 
picture. These must not be confused with 
the colored material printed for lobby dis- 
play, but are actual photographs, such as 
ure used for newspaper reproduction, having 
the general classification “press _ stills.” 

\gain examining these, a well-staged dining 
room may include silver candlesticks of stand- 
ard designs; table silverware may be illus- 
trated; a photo-frame, a rose-bowl, a vase, 
4 mirror—all approximating something the 
eweler stocks. To combine the article it- 
self and the photoplay scene that shows it, 
5 sound sales psychology. 

The furniture business presents a parallel 
that S. E. Kohn, president of the American 
furniture Co., Denver, expressed. “Couples 
ome into my store, remark about some piece 
f furniture that was similar to one they 
saw in a picture—and buy it!” What is 
true of one phase of home furnishing must 
also be true of another. 

These particular displays should be kept 
up to date, synchronizing with the picture 
at the principal theater or the theater most 
likely to influence business in the jeweler’s 
lavor, 

Further opportunity for co-operation—at 
“ome cost, admittedly, yet entailing a more 
than commensurate publicity return—is af- 
‘orded by the contest already mentioned, to 
%€ conducted by important newspapers 
‘roughout the United States. The national 
‘wards—a world tour and vacations in Mi- 
‘mi and Los Angeles—are for the three best 
three-hundred word essays on “What the 
Motion Picture Means to Me,” or “What 
as, aa Means to. My Com- 
lies addition to the national prizes, 
» each newspaper working jointly 
we merchants and exhibitors, will arrange 
tal awards to be won actually by its read- 
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ers, regardless of the national decision. 


Opening announcements are expected around 
the middle of July and the affair will con- 
clude Aug. 29. Whether a jeweler cares to 
donate one of the local prizes is entirely a 
matter for himself to decide, but unless he 
has some trade agreement that prohibits it, 
the contest would seem worthy of favorable 
action in view of its publicity value—a re- 
turn far higher than the outlay. 


GINCE Greater Movie Season will reach 
the public as an advance display of the 
new season’s product, there also occurs the 
thought that a jeweler may present in his 
w:ndow such new lines as he has, with a 
card to announce that these articles, fore- 
casting the coming vogue, are displayed to 
synchronize with the advance season of mo- 
tion pictures. Again timeliness justifies the 
display. But apart altogether from direct 
selling, some publicity stories emanating 
from the campaign committees will deal 
with motion pictures historically in relation 
to other enterprises. Films are 29 years old. 
Call the jeweler Smith. Now, how old was 
Smith’s jewelry business when the first pic- 
ture was shown locally? Did Smith him- 
self witness that picture? What does he re- 
member of it? How far was the original 
theater from his present business site—or 
how close were the two in the old days? 
Personal publicity makes movie stars. By 
the same token, personal publicity of the 
right kind yields a direct return commer- 
cially, establishing good-will, and in this 
instance, where it is quite legitimately tied 
into film history, it will emphasize the solid- 
ity and permanence of Smith’s business. 
Somewhere a quick-thinking, long-memoried 
jeweler will accept this writer’s advice— 
with years of steering the stars behind that 
advice—and slip very profitably into the 
news columns by a few interesting remi- 
niscences of the movies’ early days. 


EY cities where campaign committees 
are already operating are: Albany, 
Atlanta, Atlantic City, Boston, Buffalo, 
Butte, Chicago, Cleveland, Dallas, Denver, 
Des Moines, Detroit, Indianapolis, Kansas 
City, Little Rock, Los Angeles, Memphis, 
Milwaukee, Montgomery, Ala.; New Haven, 
Omaha, Philadelphia, Portland, Me.; Salt 
Lake City, San Francisco, St. Louis, Tulsa, 
Washington, D. C., and Wichita. From 
these centers and from others now being 
organized, territorial campaigns will embrace 
all towns in a Statewide radius until the 
celebration links the great majority of the 
15,000 picture theaters throughout America. 
Application to local committees will bring 
the retail jeweler every possible aid in ob- 
taining his share of the all-around increased 
business that confidently can be expected to 


result. 





Individualizing the Merchandise 





on \ 4 E stimulate our business in our watch 
repairing department,” said a Mas- 
sachusetts jeweler, “by good will, prompt 
service, unlimited patience with very un- 
reasonable customers. 

“We do business in rather an original 
way. We have a pattern of silverware 
which we named ourselves. We named it, 
in fact, after the local chapter of the Daugh- 
ters of the Revolution. The pattern is 
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made expressly for us. We are students of 
our business and read books on modern 
methods. We believe that every retail 
jeweler should study the theory and prac- 
tice of business just the same as every 
watchmaker should study and know the 
theory and practice of watch repairing. 
Most jewelers fail because they do not know 
anything about the science of business. They 
open a store unprepared.” 

Preparation for business today is as im- 
portant as any other profession. It requires 
greater versatility and greater ingenuity 
than many other professions. A man who 
runs a store himself must be a constant 
student of his business as well as of the 
motives which prompt others to buy and of 
the increasing competitive factors. 

The “sleeper” in business is about to pass 


out. The successful man must advertise 
and must merchandise more _ intelligently 
than ever. The large stores, like depart- 


ment stores and chain stores, according to 
all investigations, are doing a better busi- 
ness than ever, but there is no reason why 
the independent dealer should be submerged, 
if he will only attune his methods to the 
times by studying the trend of the times, 
the trend of fashion, and in fact everything 
that affects business generally, and realize 
that he is giving the individual service which 
the large stores cannot give. If he realizes 
this and sells the idea to the public intelli- 
gently, he will thrive. One of the most 
successful department store heads in the 
world made this very statement not so long 
ago. He said that the average, independent 
dealer does not take advantage of the strat- 
egic opportunity which he has. “We cannot 
give the service,” he said, “that the small 
dealer gives. If the small dealer merchan- 
dises wisely and features the merchandise by 
judicious methods, after he buys it, he cer- 
tainly has a big opportunity.” 

The writer remembers some time ago en- 
tering a large department store shortly after 
the holiday season. He stood at the watch 
counter when a woman entered, handed a 
watch to the clerk and said, “I bought this 
watch for my boy but it will not run.” 
The clerk hastily referred her to the repair 
department, upstairs. A moment later a 
man approached, handed over a watch and 
said he bought it before the holiday season 
but it would not keep time. He was re- 
ferred to the same department. An elderly 
woman was the next. She offered a wrist 
watch, saying that she had bought it for 
her daughter but it stopped every little 
while. 

Is not all this, which is fact and not fic- 
tion, a great argument in favor of buying 
from the individual dealer who is on the 
job continually, always responsible, and who 
offers not only merchandise but responsi- 
bility as. well? 

This linking up of responsibility with the 
merchandise that passes over the counter is 
worth something. The public should be 
made to realize this, and when they do realize 
it, the jeweler’s mark-up can be adequate and 
the public, when properly shown, will be 
willing to pay a little better price for genuine 
satisfaction. 








The business of Mrs. A. H. Beer, Ver- 
sailles, Ind., has been succeeded by J. C. 
Jordan. 
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Id feel almost as lost without my right leg 


| wm. WRIGLEY Jr. | 2 

















as without my trusty watch 
One of a series of little biographies of Elgin Watches 


WRITTEN BY EMINENT ELGINEERS 


I FIND that a great deal can be 
accomplished in a busy man’s life 
by using up the corners of time that 
very often are wasted. Punctuality 
has gotten many a man a good job 
and kept it for him after he once 
had it. 

Everything in a business way 
during the last ten years has been 
run under a very high pressure. 
Men who used to do one thing are 
now doing many. And to accom- 
plish many things in a day’s work, 
a watch that keeps time and men 
who keep time are very necessary 


Many figures have been compiled 
about many things, some of them 
astonishing figures. But nobody has 


ever figured up the amount of time 
wasted by the average business man 
in waiting for tardy people to keep 
an appointment. 

Personally, I would be about as 











THE PRESENTATION 
The pinnacle of achievement in fine watch- 
making. Cased in platinum—$750.00 





well off without my leg as without 
my watch— which, by the way, is 
an Elgin. 


My father gave me my first Elgin 
on my twenty-first birthday. I car- 
ried this watch for many years and 
it always kept time, otherwise, I 
would not have kept it. In later 
years, I have carried an Elgin strap- 
watch in place of my Elgin pocket: 
piece. 


But both Elgins are what we 
would call in our business “ hundred 
percenters.” They never fall down 
—are always on the job—and al- 
ways on time. 


—by Wm. Wraictey JR. 


GE LG I Ne 


THE «WATCH+«WORD--:FOR:‘ELEGANCE:& ‘EFFICIENCY 


ee “7 THis d..vert.sement is appearirg in cur co.ors in T 


ELCIN:NATIONAL:‘WATCH‘COMPANY+ELGIN<«ILLINOIS 


Setur-ay Eveniva; Post, Jun2 20th m 
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July Selling Suggestions 


Featuring Out-door ‘‘Requisites’”—Appropriate Summer Merchandise 


Written Expressly for The Jewelers’ Circular by Robert F. Nattan 




















feature 
tourists, 


opportune time to 
motorists, 


ULY is an 

useful articles for 
and vacationists. ; 

Do not expect to make a huge profit on 
“specials” which you carry. They will 
bring people into the store, however, and 
will do much to make friends for you. Peo- 
ple like to deal with the retailer who carries 
timely, useful merchandise. The idea is to 
buy that kind of merchandise and that is 
where your merchandising instinct will help 
vou. You must determine, however, as far 
4s it is humanly possible to do so, just 
about how much merchandise you will be 


able to sell. Successful retailers do not 
allow their store to become clogged up 


with merchandise by the suavity of an over- 
zealous salesman. 

What are tempting suggestions for the 
motorist or tourist? Many jewelers have 
found vacuum bottles brisk sellers, for the 
tourist who into the woods and far 
from hotel or inn will want some beverage 
to stay cold or to stay hot. Vacuum bottles 
should not be hidden or placed in some in- 
visible place in the store. Feature them in 
the window once in a while. Play them up 
in your advertising. If you do not do news- 
paper advertising, try some direct advertis- 
mg. Put human interest into it. Explain 
the uses, the delights and fun that come 
from carrying along a vacuum bottle. 

An idea for copy is as follows: 


goes 


— 





Don’t Forget That 
Vacuum Bottle 


HEN you are rolling away into 

the country in your car this 
summer, you will find great comfort 
in the refreshing your 
lavorite beverage, whatever it is. If 
partial to coffee your pleasure trip 
will be all the sweeter by the fact 
that hot coffee is ever at your com- 
mand, even when you are far from 
hotel and wayside inn. 


coolness of 





Hl. vacuum bottle makes all these 

beverage comforts possible. We 
have just put in a new lot at modest 
Prices. We are selling the quart size 
this week at the 

n ° 

Special low price $ 

It is always well to have an extra 
vacuum bottle, for accidents happen 
or one may get lost. 

It is most inconvenient to be with- 
out one of these motoring requisites. 











sa above piece of copy gives an idea of 
‘ lat Is meant by putting human interest in 
1 " 1@ bd . - 

€ advertising. You may be able to turn 





out something better yourself, but at any 
rate give suggestions, induce ppeople to 
come in to buy. That is the great secret of 
successful merchandising. 


How to Sell More Fountain Pens 

Fountain pens constitute another side line 
which should sell very extensively during 
the Summer months. You can sell many of 
them if you will advertise them properly. 
The idea is, as in all advertising, to give 
the prospective purchaser the right buying 
impetus or buying motive. 

You remember yourself, perhaps, when at 
some time you stayed in the mountains, and 
in the morning you were anxious to walk 
down to the post office to ask for your 
mail. In your anxiety you could not wait 
until delivery at the house. While at the 
post office it occurred to you that you 
wanted to drop post cards to some of your 
friends, so you went over to the ink-smeared 
desk and picked up a pen to write. It 
would scratch and distribute ink all over 
your card but it would not write. You 
took another one but this was worse than 
the first. 

Then for the first time in your life you 
realized what a wonderful comfort and con- 
venience a fountain pen would be. But 
you had none in your pocket. You swore 
by all the gods that the next time you went 
away you would carry one. You would not 
depend upon the generosity of the village 
post office. 

Put some of this in your copy and you 
will find that you will sell fountain pens. A 
suggestion follows: 





Take With You 


e 
a Fountain Pen 

‘Twill Save Your Nerves 

N ever-ready fountain pen always 
“~™ in your pocket when you visit the 
post office will save you much incon- 
venience and perhaps*much “cussin’.” 
You remember the broken, rusty old 
pen in the country post office? Either 
you could not write with it at all 
or you scratched off a few words at 
a very slow pace and then finished the 
job by spattering ink all over the 


letter. Carry a fountain pen and 
avoid vexation. Our fountain pens 
write smoothly, easily and_ reliably. 


Always at your service. 


Prices from $—. to $—. 











Remember the Strap Watch in Your 
Summer Advertising 


Strap watches are a useful adjunct to 
the jeweler’s Summer merchandise. Tell 


the people in your community, either by 
newspaper advertising or through circular 
letter, all about the convenience of a strap 
watch when hiking over the mountains, when 
fishing, when motoring, etc. The strap 
watch is not an effeminate device, but a 
handy timepiece for a _ red-blooded man. 
Instil this thought. A pocket watch is not 
very available for Summer wear, nor is it 
wise to wear one. It may be so _ badly 
broken that the cost of repairing it will be 
very high. Therefore economize by buying 
a strap watch. 

This is the line of thought that you can 
follow up to sell strap watches. A strap 
watch is a service watch in every sense 
of the word. It is economical, moreover, to 
have more than one watch just as it is 
economical to have more than one overcoat 
or more than one suit. Study the little ad 
that accompanies this article. 

x * * 


It will be interesting to note here that 
one jeweler’s sales of watches one year 
averaged about 18% of his total annual 
gross sales. This particular jeweler’s sale 
of fountain pens was slightly under 3%. His 
diamond sales were only 5% above that of 
watches. This jeweler nevertheless does a 
satisfactory business by doing just what we 
have been writing about, carrying timely 
merchandise and turning it over quickly and 
in fair volume. Before making purchases, 
a jeweler should take every possible means 


to find out what he can sell in his com- 
munity. 
The merchandise may be attractive and 


beautiful, but the first question a retailer 
should ask himself is, “Can I sell this in my 
territory or can I sell it at a profit—which 
is the most important of all?’ I remember a 
jeweler who bought merchandise unwisely 
and who carried it along on his inventory 
for several years. It would not sell. It 
was a large piece and he did not know what 
to do with it. Finally, he actually gave it 
away as a wedding gift to a couple who 
were getting married in his town. He said 
it was one of the best investments he ever 
made. The gift brought him the affection of 
that couple and much good will from others 
besides through their friends who came to 
him to buy later on. “Had I held it in 
stock at a price, I would probably have it 
yet,” said he. “Buy in small quantities and 
buy often.” 

There are many novelties that will sell 
extensively in certain territories but may 
not be so popular in other territories. Then 
the effort made has much to do with the 
selling of anything. A jeweler I know sells 
14% novelties (figured on gross sales) in 
his store, while another jeweler in a dif- 
ferent section of the country sells about 
8% novelties. 
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True Time Ve bler. 


By 








Tip-Top Octagon 
Watch 


The new octagon-shaped watch, 
14 size, thin model, neat and 
compact, Streamline’ design, 
nickel polished, semi-octagon 
bow, substantial antique pen- 
dant, corrugated crown easy to 
wind, pullout set. Cubist num- 
erals and skeleton hands. 


Price Tagged 
Plain Dial 


4 Radium Dial ............ $2.75 







Ask to see the other Octagon 
members of the True Time 
Tellers Family. 








BRANCHES 





CHICAGO 
TORONTO 


NEW YORK 
SAN FRANCISCO 








“AN INCENTIVE TO TRADE— 
‘NEW HAVEN’ DISPLAYED” 


FEW “NEW HAVEN” Watches grouped with the attrac- 
tive colored Display Card, as shown above, will help increase 
your watch sales considerably, especially at this time, as the 
New Haven Advertisements in THE SATURDAY EVENING 


POST are read twice each month by millions of people. 











This is just one of the many attractive colored Display Cards 
offered you. Send for them at once, using the coupon below. 


A number of effective window displays can be arranged by 
using the attractive colored boxes, each one of which carries 
the price to the customer. 


Electros furnished upon request 


YOUR JOBBER CAN SUPPLY YOU! 
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THE NEW HAVEN CLOCK CO. 


New Haven, Conn. 


Please send me at once, a set of Colored Window Display Cards 
featuring True Time Tellers and also reprints of Saturday Evening 
Post Advertisements. 


oeee 
aS OSSOSOKC DS OERECEDOR SS £6,900 906 90:0 902 2% 











July l, 1925 


Storekeeping Department 








= 

Clocks, not many years ago, neil tii, 
sidered hard to sell by jewelers. Now they 
have come back to their own. The jeweler 
should really sell them because of his knowl- 
edge and responsibility and with better 
advertising clock sales can be increased con- 
siderably. | 

As a Summer feature, the traveling clock 
is a good item. As a gift to one going 
abroad or about to travel anywhere the tra- 





——— 


A Strap Watch 


for Summer Wear! 


VERY outdoor man or woman 

will appreciate the convenience of 
a strap watch at all times but espe- 
cially in the good old Summer time. 
Then we have the freedom of the out- 
doors—the woods, the links, the 
streams, the beach and there’s the 
correct time right on your wrist. No 
fumbling in the pocket. No dropping 
of your pocket watch. Lay that aside 
for cooler climes and buy a strap 
watch today. 


Special, $—— 


Accurate and Handsome 











veling clock is an appropriate gift. It is 
not easy always to select a traveling gift 
that will be appreciated, but the traveling 
lock tills the bill quite well. 

Suggest this in your Summer advertising. 


Timely Window Displays 





AS a merchant who takes advantage of 
timeliness in his window displays and 
advertising, Maurice Green, proprietor of the 
M. A. Green jewelry store on Union St., 
seattle, Wash., is fast gaining a reputation 
in the northwest. Every small occasion, 
onventions, drives and publicity campaigns 
ol every kind are featured in some manner 
im the windows of this merchant. Holidays 
and every special day, Mother’s Day, May 
Vay, birthdays of prominent persons, many 
ot which are never noted by the average 
merchant, are used as news features and re- 
minders that a gift of jewelry will properly 
mark the occasion. 
“My window displays do not cost a great 
deal,” said Mr. Green. “I plan them well 
in advance and the ornaments used are made 
inexpensive materials. For instance, my 
june hride windows in which I featured a 
photograph of an Earl Christy bride, with 
“it suggestions for the bride displayed. I 
wed huge bells of beaver board, with poly- 
chrome finish which I used for displaying 
vedding and engagement rings. The bells 
‘ost very little and were the means of at- 
rt a good deal of attention to the win- 
, The lower section of Mr. Green’s win- 
“ows at this time were used for gift mer- 
‘handise concentrated on the graduate. 
Xolled diplomas, tied with ribbon, gave the 
window a touch of interest that brought cus- 
mers, and the expense was negligible. The 
se of strands of pearls to frame the photo- 
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graph of the bride was another item that 
improved the appearance of the display with- 
out cost. Time and effort and some thought 
in advance are the substitutes for money 
that every merchant can use, according to 
Mr. Green.—P. M. 


How to Increase Profits 





“More Profits from Merchandising’’—By 
Fdward A. Filene, President, Wm. Filene’s Sons 
Co. Published by A. W. Shaw Co., Chicago. 

HIS is one of the most practical, helpful 

books on merchandising which has ever 
come to the writer’s observation. The 
author himself, Edward A. Filene, is a well 
known, seasoned merchant who has kept 
constantly abreast of the times. 

The jeweler with his low turnover will 
be particularly interested in reading the 
author’s description of 17 stock turns in a 
year, in Chapter VIII. Of course, nothing 
like this could be expected in the jewelry 
business, owing to the very nature of the 
business. “What Is Back of the Fast Rate 
of Turnover” is another chapter that will 
be read with interest. The great point em- 
phasized by the author, however, is “how to 
have the right goods in quantities neither 
too great nor too small, at the times when 
they will be desired most and at the prices 
at which they will sell best in order to solve 
this problem.” Mr. Filene describes what 
is designated as a Model Stock Plan and 
this is an outstanding feature of the little 
volume. As described in his book, the 
method is as follows: 


The Method: 


A. To determine for any given class of 
merchandise, and for all classes carried, the 
three prices—low, medium, and high—at 
which the largest quantities of that merchan- 
dise can be sold. 

B. To concentrate probably 85 per cent. 
of the stocks, or perhaps more, at these 
prices in full lines. 

C. To provide, by means of a carefully- 
selected article for each distinctive class of 
merchandise (an article known in this dis- 
cussion as a BB, “best buy”), a scientific 
basis for building up a stock that will meet 
ond beat competition. 

D. To build up complete stocks in the 
full lines, consisting of all the kinds of mer- 
chandise likely to be called for, including an 
MP (a “more profitable” article), staples, 
novelties, extra-large and extra-small sizes, 
and all the wanted sizes, kinds, styles, 
colors, shapes, and other classifications. 

EE. To regulate the sizes of stocks at any 
given time by means of a selling calendar 
which shows in detail when consumers are 
in the habit of buying. 

F. To regulate the time of buying from 
manufacturers and others by means of a 
buying calendar which shows in detail when 
the resources are likely to be able to supply 
goods to the best advantage. 

Increasing the rate of turnover Mr. Filene 
explained, is the best possible way to reduce 
prices. It means that a merchant secures 
satisfactory gross profit on the year’s busi- 
ness. not by means of a high rate of profit 
on each transaction, but by taking a larger 
number of small profits. Other benefits 
from a rapid rate of turnover enumerated 
are: 1, a smaller capital investment in pro- 
portion to the amount of business done; 2, 
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smaller interest charges; 3, fresher stocks; 
4, proportionately smaller insurance charges; 
5, proportionately less handling costs; 6, 
less shrinkage in the values of merchandise 
—time is usually a principal factor in de- 
preciation; 7, lower stock room expense in 
proportion to sales; 8, less mark-downs; 9, 
fewer employes to each dollar of sales; 10, 
greater ability to take advantage of market 
changes, especially where style is a factor; 
11, most important of all, less risk. 

Keeping the stock down and the sales up 
is certainly the great problem which has 
confronted the jeweler for many years, 

The following from the book is worth re- 
membering : 

“Tt is well established by experience that 
in a community of any size and containing 
many stores, any one store must depend on 
a certain limited sector of the social scale 
for the bulk of its trade, and the extremes 
of this sector are the wealthiest and poorest 
people who will find the store to their liking 
and will mingle. If your store is decorated 
and furnished so as to produce an atmosphere 
calculated to attract the well-to-do people, it 
is certain that that atmosphere will deter 
people of slender means from entering your 
store. Moreover, the well-to-do woman will 
not trade regularly in stores which do the. 
bulk of their business at low prices. She 
would not feel sure that she could get ex- 
clusive styles, for the store may be selling 
cheaper copies of the same style to large 
numbers of people. * * * * * The ex- 
ceptions are found in small towns which 
have only one or two stores, or in those 
communities where practically the entire 
population is at the same economic level.” 

Jewelers, of course, know that in their 
business sales are not always stimulated 
from the standpoint of price, but by relia- 
bility, up-to-date stock, artistic design, 
skillful workmanship and so on. In other 
words, the capable jeweler with a reliable 
watch repairing department may really fix 
his prices more after the manner of a profes- 
sional man. The element of art, too. enters 
into the jewelry business so extensively that 
it is not so easy for the jeweler to consider 
a marginal price, in the economic sense, as 
it is for the department store, which deals 
in general merchandise not so lasting, and 
making a very broad appeal at a great 
variety of price. R, F. N. 





What Is Advertising? 





SELLING a desire for 
through printed publicity. 

Helping your product to help you make 
good. 

Letting everybody know what only a few 
people know about your product. 

Telling the world why you are proud of 
your goods. 

Spreading the news 
merit. 

Going to the public instead of waiting for 
them to come to you. 

Making your business safe for success. 

Sowing the seeds of ideas that grow into 
sales and good wil]. 

Tens of thousands of salesmen in type. 

A wholesale reminding to the public of 
what you have to offer. 

Telling again and again the things that the 
public ought to know.—Ray Deco Broadcasts. 


your product 


of your product’s 
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Are you making the most of 


~ Your Clock Department? 


We know a jeweler who maintained a clock department but 
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never sold many clocks. He wondered why. He asked questions 


| 


—talked to everyone he met, in the store and outside the store. 


E found.out what sort of clocks 

most people want. He learned 
that his stock did not meet the greater 
public demand. 

He studied many lines of clocks— 
then carefully stocked an ample line of 
the clocks he knew people wanted— 
good, sturdy, reliable time-tellers with 
cabinets and dials of modern, modish 
design and finish; with mellow, musical 
gongs and chimes; at prices that do not 
frighten the careful shopper. And he 
found everything he needed in the good- 
looking, well-built, moderately priced 

line of Gilbert Clocks. 


f bey is only one of the full line 

of Gilbert Clocks, nearly a hun- 
dred styles in all. Cased in solid 
mahogany, hand rubbed. Silvered 
dial, graceful hands and numerals, 
gold-finished sash, 8-day pendulum 


movement, with mellow Normandy 


He tripled his clock sales. 
His clock department now 
pays his rent. 

It is no accident that the 
Gilbert line meets the great 





Chimes. Dependable. 
Yet moderately priced. 
No. 2052 ‘‘Trophy.”’ 


ij 7 7 


Have you received yout 
copy of the new, handy 
Gilbert catalog? A post 
card brings it to you, 
free of obligation. 





public demand. For, with more than a 


century of clock-making experience be- 
hind them, the makers of Gilbert Clocks 
went out and found exactly what people 
wanted most of aclock. Design, move- 
ment, price—all were considered. Today 
there is a Gilbert Clock that meets the 
requirements of everyone among the 
great majority of your trade. And a 
Gilbert Clock stays sold. Seldom does 
one come back for adjustment. People 
know this. 


+ 7 7 


Are you making the most of your clock 
department? Are you selling all the 
clocks you might be selling? Are you 
stocking the sort of clocks most people want ? 
Why not look into the Gilbert prop- 
osition? Ask your jobber or drop us 
a post card. Get the close-up facts on 
Gilbert, today. William L. Gilbert Clock 
Company, Winsted, Conn., U. S. A. 
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Increasing Jewelry Sales by Better 


Advertising 





Suggestions for Timely Advertising Copy 


Written Expressly for The Jewelers’ Circular 

















OOD advertising produces business. 


Bet- 
ter advertising produces more business. 
Few jewelers are doing the best possible 





What Time Is It? 


Time passes so much faster in Sum- 
mer that it is of even more importance 
than in Winter to check it up. 

You need a clock that will be right. 

Of what value is a clock if you have 
to ask some one a dozen times a day 
whether the clock is right or not? 

If there is no really good clock in 
your home, why not buy one right now 
and get one good enough so it may be 
handed down to future generations and 
valued by them as people today value 
the timepieces of their ancestors ? 

It is even more worth while to be the 
one to purchase and hand down a fine 
clock of permanent worth than to be 
the possessor of one that has _ been 
handed down to you. 

See our clocks, made to keep time for 
posterity as well as for today. We will 
surprise you with clocks of wonderful 
beauty and worth and genuine signifi- 
vance, 
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Never Too Many Pins 


No one ever has too many pretty 
pins, 

If you want to present a personal gift 
that is sure to be welcome and useful, 
give some sort of a pin. 

Pins are desirable for persons of any 
age. The smallest baby is in need of 
Pretty baby pins. The oldest old lady 
appreciates a handsome brooch or bar 
pin, 

Circle brooches, lingerie pins, cameo 
brooches, stick pins. 

Pins are the opportunity to buy gifts 
at any price desired. There is no limit 
as to value. We have dainty little sil- 
ver lingerie pins at 50 cents. We have 
diamond and platinum brooches at $500. 
And we have ping at prices all the way 
between, 

Just decide how much you want to 
pay for a gift for man, woman or child, 
and we will show you a suitable pin at 
the price. 





| — 
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advertising, and not many are doing as good 
advertising as they can do. Unless you are 
doing the very best advertising it is pos- 
sible for you to do, you can increase your 
business by bettering the advertising. 

In the words of the flour manufacturer, 
“Eventually, why not now?” Why isn’t 
summertime, with the tendency on the part 
of the jewelry store to become a quiet spot, 
a fine time for speeding up the advertising 





Are You Ready for 
Guests? 


There are some things to be thought 
of in making your home ready for 
guests, particularly for guests whom 
you like to honor. 

There is the table silverware. 

Have you enough pieces of every- 
thing to avoid confusion and to make 
service simple and satisfactory ? 

It is not necessary that you buy 
sterling silver to fill in the gaps, al- 
though sterling is most desirable. 
Plated ware comes now in the most 
beautiful patterns. 

Do you need a few more spoons, 
knives, forks? Have you enough soup 
spoons, orange spoons, salad forks, but- 
ter spreaders? 

And what about the fittings and ac- 
cessories for the dressing table or bu- 
reau in the guest room? 

We have a line of beautiful Parisian 
ivory pieces, just adapted to guest room 
use, adding to the attractiveness of the 
room. You can have your monogram 
put on these if you wish. 

See us and let us make suggestions 
about the things you need before guests 
arrive. 

3ELKNAP’S JEWELRY STORE. 
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in quantity and quality and so speed up 
sales ? 

It is easy to become careless about tne 
preparation of advertisements. It is easy 
to let the newspaper advertisement repeat 
instead of writing a new one. This is prob- 
ably easier in hot weather than in cool 
weather. There are many outside interests 
pulling at the jeweler in these days as well 
as at other people. But the jeweler is a 
merchant, and as such his business must be 
kept moving through the times when some 
classes of his fellow citizens may be taking 
long vacations. 

It is not likely that, save for a few of 
the most successful, the time will come 


when jewelers can hope to have time to 
sport around much with the country club 
class, or take long Winter or Summer vaca- 
tions. We have to bear in mind that there 





Look at Your Belt, Sir! 


Is your belt just something to hold 
up your trousers, a strap with a buckle 
on one end and holes in the other end? 

If so, it may serve the purpose, but 
it does no more. 

Your belt ought to be good looking. 
It ought to be of a style suited to your 
apparel. 

A good leather belt, fresh and high 
class in looks is a dress accessory that 
helps you to create a favorable impres- 
sion. 

Just as the best suit of clothes topped 
off by a dingy hat loses its effect, so a 
well dressed man with a worn, rubbed 
belt and a tarnished buckle does not get 
credit for being well dressed. 

We have belts of beautiful leather, 
mounted with buckles of real style and 
class. 

Get a good belt and a buckle bear- 
ing your initial or monogram and put 
the right finishing touch to your appear- 
ance. 

We have separate buckles in great 
variety. They are very desirable as 
gifts to friends or relatives. 

BELKNAP’S JEWELRY STORE. 
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are many people who can afford to do things 
we cannot afford to do. 

There are jewelers, perhaps within your 
knowledge, who will increase their business 
this Summer, who will do more business 
than they did last Summer. There are al- 
ways some men who keep their business 
growing, no matter whether times are good, 
bad or indifferent. They succeed in this 
because they work hard at it. 

Why not figure ahead a little on your 
Summer advertising? Count the number 
of weeks from now until September when 
you can assume that the Fall campaign will 
begin. Check up on your calendar the num- 
ber of newspaper advertisements you will 
need and begin the preparation of them, lay- 
ing out a program so each advertisement will 
cover the right and the most suitable topic 
and the series will present to your public 
just the goods that should be presented to 
them during the Summer weeks. 

Then estimate the number of times you 
can mail direct advertising matter during 
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Rio now too many dealers are 
standing on the bank looking on. 


Not only is there a lot of vacation 
money flying around, but the farsighted 
dealer is already planning to meet the 
accelerated demand for writing instru- 
ments that comes with school opening 
in August and September. 


Show Conklin goods, especially Conklin 
pencils, for immediate sales. Get your 
order in early for August and Septem- 

ber stocks. You can’t buy too many 
because you will need more and 

more Conklins right up to New 
Year’s Day. 








Feature the Endura— 

the pen that is unconditionally 
and perpetually guaranteed. 
Have plenty of Conklin 
pencils to match. 









TOLEDO 
BOSTON 
CHICAGO 


SAN FRANCISCO 
LONDON 
BARCELONA 











Pencils . Pens . Sets 
THE CONKLIN PEN MFG. CO. » TOLEDO, OHIO 
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midsummer, and get ready for that. Keep 
the work ready well ahead on all this ad- 
yertising program. The advertisement that 
is written at the last minute, hurrying to get 
it done in time for the newspaper, is gen- 





Beauty in Mesh Bags 


| A dress accessory that is a necessity 
for every well garbed woman. 

That is what a mesh bag is. 

If ever such bags were a novelty, that 
time has long passed, and now they have 
become a perpetual necessity. 

No longer is the variety of mesh bags 
confined to a few styles of gold or 
silver. 

We have some wonderful bags in gold 
and silver, white gold, green gold, etc. 
| But we also have all the newer sorts 
in ename] in colors adapted to all cos- 
tumes. 

And the shapes of these new bags are 
adorable and altogether beautiful. 
| - Bags, too, containing compartments 
| for powder, rouge, handkerchief, bags 
with “sifter’ compacts, bags with inset 
| mirrors. 

Some of these bags are exact dupli- 





cates of the patterns chosen by stage 
favorites for the finishing touch to the 
most artistic of costumes. 
| We invite you to come and see these 
bags, even though you are not interested 
at present in purchasing. 
BELKNAP’s JEWELRY STORE. 
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| History of Jade 
| 


IVE THOUSAND years ago the 
| Egyptians made seals of jade. The 
| stone was considered to be the symbol 
| of a fresh young heart, and it was 
| placed on mummies. 

_ A mysterious power was attributed to 
jade, when it was used in preparing the 
“Divine liquor of jade,” which com- 
prised jade, rice and dew-water boiled 
in a copper pot and then filtered. This 
“Joy juice” was supposed to strengthen 
the muscles, calm the mind, harden the 
bones and prevent hunger, thirst, suffer- 
ing from heat or cold. 

The Greeks believed that jade cured 


certain diseases. In this belief con- 
curred the Chinese, the Aztecs, the 
Mexicans. 


Jade seems to be the first stone to 
have been mentioned in ancient history. 
But jade does not depend upon its 
historical value for interest to us. It 
'S a most beautiful stone, adapted to 
the production of the finest jewelry. 

We are showing right now some par- 
ticularly attractive jade pieces, and we 
would like everyone interested in jade 
or in beautiful jewelry to come in and 














see these, 
BELKNAP’s JEWELRY STORE. 
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erally a pretty poor thing. When you are 
writing something you hope will lure people 
into your store to spend their money, you 
may be sure it will require all the ingenuity 
you have to make it effective. People do not 
buy jewelry store merchandise just because 
they see an advertisement that presents to 
them a list of the things that are offered for 
sale. There must be something to make 
them want to buy. 

One of the easiest ways to reach your 
trade with direct mail advertising is to ad- 
dress a set of envelopes to your mailing 
list and mail them out filled with an assort- 
ment of folders and cards supplied by manu- 
facturers. You can get this sort of adver- 
tising help without expense, and it is pre- 





Is Your Silver Engraved? 


Silver for the table or for the dress- 
ing room should bear your monogram 
or some distinctive mark of possession. 

It costs little to have your silver en- 
graved and we can give the work 
prompt attention now. 

ring in anything you would like to 
have marked and let us show you suit- 
able designs for it. 

Anything that has come into your 
possession without being marked, as 
well as anything you plan to give away, 
ought to be marked. 

We have a very competent engraver, 
ready to do your bidding, and we can 
supply practically any design you pre- 
fer. 

Perhaps you have somewhere seen a 
style of letter or monogram that just 
suits you. We can probably help you 
to get just that marking on your silver. 

It will not inconvenience us at all to 
show you designs, and it will not. cost 
you a cent to bring in some silver and 
talk with us about possible marking. 

Our engraver’s work is efficient and 
accurate. 

BELKNAP’S JEWELRY STORE. 
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sented in various attractive forms, printed 
in colors and illustrated with good pictures. 
It cannot be expected that an assembly of 
such advertising pieces will have the effect 
of a personally prepared folder or booklet, 
but it will cost nothing for printing and take 
no time in preparation, which may be an 
advantage worth considering. I know one 
jeweler who mails out with continued regu- 
larity flights of envelopes filled with manu- 
facturers’ literature, and he finds that it 
pays. In fact, the constant use of this 
method of advertising is one of the things 
to which he attributes his business growth. 
Herewith is the copy for a number of 
Summer advertisements. By making the 
necessary adjustments in these ads so they 
will fit your store and stock, they can be 
used without great change, in that way 
halping you to prepare interesting matter 
for your newspaper space. Or a little change 
in the opening and. closing sentences will 
make them into form letters for direct mail 
use, 
Summer 
neglected. 


advertising should not be 
Tt has its peculiar advantages. 
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Three-fold Character of Good Ad- 


tising 





66(5 00D advertising copy has a three- 

fold character—it is salesmanship, 
education and literature,” George Burton 
Hotchkiss, chairman of the Department of 
Advertising and Marketing, New York 
University, asserted before the Second Dis- 
trict convention of the Associated Advertis- 





Are You Visiting? 


Whether you are a visitor in our 
town, the guest of friends or relatives, 
or whether you are going to go a visit- 
ing, it is worth while for you to think 
of the very desirable courtesy of re- 
membering your hosts with some sort of 
a pretty gift. 

You will find in our store just the 
sorts of things you will like to present 
under such circumstances, 

You will find here things adapted to 
the homes of the people you visit. 

It may be a pretty candlestick, or a 
pair of them, in silver, decorated glass 
or china, together with suitable orna- 
mented candles. It may be wood can- 
dlesticks. 

It may be a handsome incense burner, 
a bit of cut glass, an artistic mirror or 
lamp. 

You know the tastes of your friends 
and you will like to select something 
that will add to their home by supplying 
something desired. 

The guest is thrice welcome who re- 
members to present some welcome gift. 


BELKNAP’s JEWELRY STORE. 
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ing Clubs of the World June 1, at- Bethle- 
hem, Pa. 

“It is salesmanship,” he added, “because 
it does a part of the necessary work of 
selling. It is education because it transmits 
knowledge that benefits the consumer. It 
is literature because it must be interesting 
enough to be read in the face of competition 
from other advertisements and from the 
editorial contents of the publication. 

“Some advertisements are almost purely 
salesmanship. Some are almost purely 
education or literature. Future improve- 
ments in copy are likely to be made in one 
of these three directions. 

“So far as salesmanship is concerned, I 
believe a high level of efficiency has already 
been reached. More and more advertisers 
are coming to realize that it is essential to 
talk in the reader’s language and to adapt 
the message to his viewpoint and mood. 
More and more we are coming to under- 
stand the importance of tying up with the 
reader’s stream of thought and making a 
point of contact with his present interests. 

“Even greater opportunities exist for im- 
proving the educational and literary value 
of advertising copy.” 








Tommy’s Sister—“Tommy, what is a syn- 
onym i 

Tommy—“‘A synonym is a word you use 
when you can’t spell the other one.”—An- 
swers (London). 




















































































114 THE JEWELERS’ CIRCULAR 





July 1, 1925 





“ORDER ° 


A FEW DOZEN OF 
THE NEW W.H.S. 
OKAY BALANCE 
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ARE INTERESTED 
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Now! | 


IS THE TIME TO 
ALSO PLACE A 
TRIAL ORDER OF 
W. H. S. OKAY 
BALANCE 
JEWELS—OUR 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















Autmor’s Notze—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands preeminent as a clean, profitable business, 
diminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘“‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of June 3) 
QvuEsTION.—Is the watchmaker very often 
required to replace a missing wheel or pinion 
ma movement? 

_ANSWER.- It is an unfortunate fact that 
the watchmaker will sometimes lose a wheel 
and pinion, or a watch may be brought in for 
repairs with one or more wheels lost. If 
they happen to be for a standard grade of 
American movement, it is usually a very 
simple matter to order a stock part that will 
answer the purpose with a slight amount of 
‘ittng. However, we sometimes have an old 
model, or one of foreign make, for which it 
18 Practically impossible to obtain suitable 
material of any kind. In such cases, our 
only resource is to figure out the correct 
number of teeth in the wheel and leaves in 
the Pinion and also the proper dimensions 
ot the missing parts. A first class watch- 
maker should have the knowledge necessary 
; do a work, which is very simple when 
ihe rules are mastered. 
QuEstIoN.—Assuming that we have at 


har : , : 
id a watch from which the center wheel 


and pinion are missing. How shall we pro- 
ceed to determine the correct number of teeth 
for the wheel and number of leaves in the 
pinion? 

ANSWER.—The number of leaves in the 
center pinions are usually determined quite 
easily, inasmuch as center pinions invariably 
contain from 12 to 14 leaves. If we measure 
across two teeth in the mainspring barrel 
and also measure the center distance between 
the barrel arbor and the center staff, we may 
easily determine the number of leaves for 
the center pinion. We may measure the cen- 
ter distance quite accurately by making a 
smooth plug to fit in the barrel arbor hole 
and also the center hole. Then we may 
measure across these plugs, subtract half 
the diameter of each plug and the result will 
be the center distance between the barrel 
and the center staff. By making close fit- 
ting plugs and allowing them to protrude 
sufficiently to engage the micrometer cali- 
pers, very accurate measurements may be 
taken. There are many formule involving 
mathematics and geometry which are applied 
in determining the proper functions of gears 
and pinions. Later on, these may be fully 
described, but for the purposes of this arti- 
cle, we shall make the lost wheel and_ pin- 
ion problems, as nearly as possible, a mat- 
ter of simple arithmetic that should easily 
be mastered by the average workman. It 
is a decided advantage for the ambitious 
watchmaker to be able to help himself in 
such instead of depending on the 
“other fellow.” 


cases, 


Assuming that we wish to find the number 
of teeth for the missing center wheel; we 
shall multiply the number of leaves in the 
third pinion by the number of leaves in the 
fourth pinion, then multiply this product by 
60. The resultant product should be di- 
vided by the number of teeth in the third 
wheel, which will give us the number of 
teeth which are required for the missing 
center wheel. We may readily understand 
this problem if we put it down as a simple 
formuta, as follows: 





Third Fourth Third Center 
pinion pinion wheel wheel 
10x 100X 0 + 75 = 80 


If we work out this formula as given, the 
quotient obtained will be 80, which will be 
the number of teeth requirei in the center 
wheel. 

Question.—How shall we proceed to de- 
termine the correct number of teeth for a 
missing third wheel? 

ANSWER.—Assuming that we wish to find 
the number of teeth for the third wheel 
which is missing; we shall multiply the num- 
ber of leaves in the fourth pinion by 60, 
then multiply this product by 7, 8, 9 or 10, 
and divide the resultant product by the num- 
ber of teeth in the center wheel. The quo- 
tient will be the number of teeth which are 
required in the third wheel. 

The smaller factor (7, 8, 9 or 10) which 
we have used in our formula will represent 
the number of leaves which the third pinion 
should have, providing that we obtain a full 
number for the quotient and also providing 
that the number of leaves so obtained repre- 
sents a pinion of suitable fineness for the 
watch train. 

We may readily understand this formula 
if we put it down in the same manner as we 


did the formula for the center wheel, as 
follows - 

Fourth Center Third 
pinion Third pinion wheel wheel 


10 X 6€X7,8,90r10 + 80 = 75 


If we use 7 as a the factor for our third 
pinion we will obtain a product of 4,200, 
which will give us, when divided by the 
center wheel of 80 teeth, a quotient of 52.5, 
which is quite obviously unsuitable for our 
third pinion. If we use 8 as the factor, we 
will obtain a product of 4,800, which will 
give us, when divided by the center wheel of 
80 teeth, a quotient of 60, which we shall 
consider later on. Likewise, if we use 9 as 
the factor, we will obtain a product of 5,400, 
which will give us a quotient of 67.5; an- 
other impossible figure. Lastly, if we use 10 
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An effective way to sell 
the strap watch 


The other day a stout, square-shouldered 
man approached the watch counter of a 
certain jewelry store. 


“I’d like to look at strap watches,” he 
said, “Something I can use on the golf 
course or driving the car.” 


The new salesman behind the counter, 
a thin, aenemic young fellow, immedi- 
ately brightened up. “Certainly,” he 
said, “we have a special new model you'll 
like—see, I’m wearing one myself.” 


And out of his coat-sleeve shot a lean 
wrist upon which was a small strap 
watch well-suited to one of his build. 
On the broad, fat wrist of his prospective 
customer he fastened a similar model. 


The customer eyed it, and a look of 
disappointment came over his face. “I 
told Ed that a strap watch on me would 
look like a woman’s wristlet,” he said 
ruefully. “Maybe the old pocket watch 
is good enough after all.” 















Just then the senior salesman, who 
had been watching his green assistant 
and sizing up the customer at the same 
time, came up with a larger model in his 
hand. “Just try this one,” he said. 


“Now that’s more like it,” beamed the 


stout gentleman. And after the usual 
sparring of questions and answers, the 
sale was made. 


“Jimmy,” said the senior clerk, after 
the broad back of the new customer had 
vanished, “In selling these strap watches, 
look at your man’s wrist first. Then 
pick the size. You'll find that size and 
style are just as important selling strap 
watches here as they were in that hat 
store where you used to work.” 


‘The Wadsworth Watch Case Co. 


Case makers for the leading watch movements 


Dayton, Kentucky 


Offices: New York, 20 W. 47th St. Chicago, 31 N. State St. 


San Francisco, 150 Post Street. 


Note: Illustrate your advertising with watches. Electrotypes of watches will be sent free to any jeweler. Write for our 
big catalog sheet of watch cuts, advertisements, movie slides, etc., free on request. 


edsvorth Ouse 


MAKE WATCHES BEAUTIFUL 
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gs the factor, we will obtain a product of 
6,000, which will give us, when divided by 
the center wheel of 80 teeth, a quotient of 
5, 
Tw, it will be observed from the above 
problems that we have obtained two quo- 
tients which may represent the number of 
teeth required for the missing third wheel. 
it will be principally a matter of good judg- 
ment to determine which number is the 
most suitable for our purpose. If the train 
happened to be of coarse teeth and leaves, 
we may readily judge which of the num- 
hers obtained will answer our purposes. 
With 8 as the factor, we obtained in the 
above problems, 60 teeth for the third wheel, 
while with 10 as our trial factor, we ob- 
tained 75 teeth as the possible number of 
teeth for the missing third wheel. 

It will be readily observed that with the 
results of the above problems at hand, it 
is simply a matter of good judgment in 
selecting a wheel and pinion for a coarse 
or fine train, as the case may be. Any 
watchmaker of average experience should 
be quite capable of selecting the proper num- 
her for each member. 


Question.— Assuming that we wish to de- 
termine the correct number of leaves for a 
missing fourth pinion, how shall we proceed 
with such a problem? 


Answer.—In determining the correct num- 
ber of leaves for the fourth pinion, we shall 
employ a method which will differ slightly 
from the preceding formule. In this case, 
we will multiply the number of teeth in the 
center wheel by the number of teeth in the 
third wheel. Then we will divide this prod- 
uct by the product of the number of leaves 
in the third pinion multiplied by 60. The 
quotient will represent the correct number 
of leaves in the fourth pinion. This prob- 
lem, also, will be more fully understood if 
we put it down as a simple formula, as 
follows : 


Center Third Third Fourth 
wheel wheel pinion pinion 
(80 X 75) + (10 X 60) = 10 


In this formula we multiply the center 
wheel of 80 teeth by the third wheel of 75 
teeth, which gives us a product of 6,000. 
Then, we multiply the third pinion of 10 
raves by 60, which gives us a product of 
0. Next, we divide the product of the 
center wheel and the third wheel, by the 
product of the third pinion and 60, which is 
6000 ~ 600 = 10. This quotient repre- 
sents the correct number of leaves which the 
missing fourth pinion should contain. 


Question. —How shall we proceed to de- 
termine the correct number of teeth for a 
missing fourth wheel? 


Answer—This is really the simplest of 
: of the missing wheel and pinion prob- 
a Our first requisite is to determine if 
: e ese at hand is one of 14,400, 16,209 
T 18,000 train. Most of the modern move- 
ae are 18,000 train; however, it is well 
a gear to be able to readily deter- 

iS point. To find the correct num- 
pid teeth for the fourth wheel, we shall 
ved & the number of teeth in the escape 
the 16 y 10 for the 18,000 train; by 9 for 
pe 20 train, and by 8 for the 14,400 
“am. This may be set down as follows: 
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Escape pinion ‘ 
{10 for 18,000 train 
{ 9 for 16,200 train 
| 8 for 14,400 train 
We may readily determine which train to 
compute for by counting the vibrations, 
which may easily be done by moving the 
balance back and forth just enough to allow 
the escape teeth to pass the pallet stones. 
Each time that an escape wheel tooth passes 
a pallet stone is counted as a vibration. The 
18,000 train makes 18,000 vibrations per 
hour, or 300 per minute, while the 16,200 
train makes 16,200 vibrations per hour, or 
270 per minute. It is unnecessary to count 
the full minute; simply count 10 seconds. 
For instance, if we count 50 vibrations in 10 
seconds and multiply by 6, we obtain 300 
vibrations for the full minute, and know it 
is an 18,000 train. Of course, if the dial 
figures were not divided accurately, . we 
could count the full minute which would 
eliminate errors which may be due to inac- 
curate spacing. 

Question.—How shall we proceed to find 


8 X 


the number of teeth and leaves in an escape 


wheel and pinion? 

ANSWER.—We know that the escape wheel 
in a lever movement contains 15 teeth, so we 
do not need to compute this. If the move- 
ment is an 18,000 train, then we may divide 
the number of teeth in the fourth wheel by 
10, which will give us the number of leaves 
for the escape pinion in an 18,000 train. If 
we find that we cannot divide the fourth 
wheel by 10 and obtain a full number in the 
quotient, then we may divide by 9, and if it 
is a full number, the quotient will represent 
the number of leaves for the escape wheel 
pin‘on, in a 16,200 train. 

(To be continued) 





To Keep Trade at Home 





AN organized effort is being made to keep 
trade at home by what is known as the 
Local Loyalty League of America, with 
headquarters in Chicago. The movement 
was inspired by the belief that national pros- 
perity depends on local prosperity in cities, 
towns and villages throughout the nation; 
that every town’s progress is promoted 
through advancement of its civic and com- 
mercial interests. The movement is co- 
operated in by wholesalers, manufacturers 
and retailers. A motion picture has been 
produced under the title, “My Home Town,” 
in which a well known motion picture actor 
is featured. Other features of the cam- 
paigning include essay contests, billboard 
posters, store advertising matter, etc., etc. 





Priority 





ERE is a tale, purporting to hail from 
the middle west and:to be typical of its 
humor. 

A certain Kansas farmer was observed by 
his wife to be unusually pensive. “A penny 
for your thoughts!” she remarked. 

“I was thinking, my dear,” he said, “what 
epitaph I should put on your tombstone.” 

As his spouse was in perfect health, nat- 
urally, she resented this undue thoughtful- 
ness. 

“Oh, that’s very simple,” she responded 
briskly. “Just put ‘Wife of the Above.’ ”—- 
The Argonaut. 
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--The Watchmakérs Opportunity 





TT HE increasing interest of watchmakers in 

the Horological Institute of America is 
noteworthy. Many are especially interested 
in certification, realizing what it means to 
their craft. It means, of course, better pub- 
lic recognition of the ingenuity and skill of 
the worthy watchmaker and eventually it 
will mean less recognition of the man who 
has not ambition enough or who does not: 
take pride enough in his calling to take the 
pains to become certified. The process is a 
simple one and has been designedly simplified 
to the benefit of the applicant and very often 
to the inconvenience of the committee that 
certifies him. Prudent watchmakers, there- 
fore, will take advantage of their oppor- 
tunity. 

The advantages are greater than most 
watchmakers realize. The Horological In- 
stitute of America, the certifying body, is 
linked up with the National Research Coun- 
cil and the United States Bureau of Stand- 
ards, and holds annual meetings in the beau- 
tiful quarters of the Academy of Sciences 
and National Research Council building. 

A watchmaker who recently took his first 
exams and is preparing to take the second, 
B. Mellenhoff, with Black, Starr & Frost, 
New'/York, recently voiced a constructive 
opinion. “The foreman,” he said, “of every 
workshop should feel it his duty to become 
certified, in justice to his firm, his craft, 
himself, and the public. A foreman should 
set the example to his men by first taking, 
the examinations himself. He cannot con- 
sistently urge his men to become certified 
watchmakers if he does not take the lead 
and show them by example that he has faith 
in this great movement.” 

Mr. Mellinhoff, by the way, obtained his 
instruction in horology in a school in Russia, 
of which the Prince of Oldenburg was.a 
generous patron. The Prince was an uncle 
of the late Czar and took pleasure in ad- 
vancing horological education in his country, 

Those who really know the great purpose 
of the Horological Institute of America, and 
who are familiar with its achievements up 
to date in the face of great difficulties, are 
ready to render their financial and moral 
support. But too few know. Those who 
know the real significance of the Institute 
to the jeweler, the watchmaker, the public, 
and the country, should pass the word along 
in order that the whole industry should be 
aware of the true facts. Appreciation can 
hardly be expected when there is no knowl- 
edge of what has been accomplished. 


R. F. N. 





Oppenstein Bros., Kansas City., Mo., had 
a window display which was based on the 
theory that something moving in a window 
will arrest the attention of the passerby and 
the resulting curiosity will cause him to 
study the window display. At the left was 
an attractive French mirror in front of 
which was a revolving electric light with a 
parchment shade of gold and bronze. Three 
clusters of tiny mirrors on the shade ar- 
ranged at intervals would glitter as the lamp 
revolved and the mirrors came under the 
other lights in the window. Arranged on 
velvet trays on the floor of the window was 
a display of diamonds exclusively. The 
stones, many of which were unusually large, 
were set in pins, rings and pendants. 
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MIFANS 


Due to a very large demand for a fancy shaped watch glass at a lower price 
than the well-known V. T. F. Fancy Lentilles, we are pleased to announce to 
the trade that, after several months of research work, we have introduced a 
line of watch glasses for fancy cases, known as Mifan, which will cope with 


this demand. 


The Mifan is a properly annealed, shaped and finished glass which, allowing 
for the variation in all watch cases, may be fitted to a case the same as the 
V. T. F. Lentilles, without grinding or cementing. 


An enlarged illustration of the label on these glasses is shown above which, 
however, in place of being the usual V. T. F. blue color, is a distinctive light 


green. 


Within the course of the next two or three weeks, the jobbers throughout the 
entire country will have been enabled to obtain a supply of these glasses and 
execute your orders therefor. Mifans, at present, come in over three hundred 
odd shapes and sizes which are fully illustrated, together with a_ proper 
description of the cases for which they are intended, in a twenty-four page 
loose-leaf booklet, which will be sent you direct by us on application, or may 
be obtained from your jobber, which will be of great assistance in the ordering 


of these glasses. 


Rectangular, Oval, Tonneau, Square and other Per Dozen 
regular shapes 
Fancy Shapes and Extra Large Sizes.... 


HAMMEL, RIGLANDER & CO. 


Exclusive Wholesale Distributors 


NEW YORK ~ ~ U. %. A. 
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Retired Jeweler Recognizes Great 
Potential Value of H. I. A. 


Written Expressly for the Jewelers’ Circular by Robert F. Nattan 

















URTHER encouragement was given to 

the Horological Institute of America 
when, at its last meeting in Washington, 
D. C. Josiah P. Stevens of Atlanta, Ga., 
contributed $1,000 towards the Endowment 
Fund. : 

Mr. Stevens has not been actively engaged 
in the retail jewelry business for about a 
quarter of a century, but he has always taken 
a keen interest in the advancement of horo- 
logical education and his contribution is an 


6 ° ° 
endeavor to do something for his fellow- 


craftsmen. 

Mr. Stevens when a boy recognized the 
value of a thorough knowledge of the theory 
and practice of horology and in those early 
days spent many an ardent hour with Saunier 
and other well known standard authors. 
Mr. Stevens won his success by effort and 
is an example to others. There is undoubt- 
edly insufficient study today. Many men 
want to sell something when they have noth- 
ing to sell. The tendency is to want to 
achieve without paying the price. 

Study is essential to the success of a 
watchmaker as it is essential to the success 
of an individual in any other profession, 
trade or business. Wise men keep on study- 
ing until the end. The man who not only 
knows how to perform an operation but who 
who knows why he performs that operation 
is the read practical man. Half an hour’s 
daily, conscientious reading of technical 
books by watchmakers and _ prospective 
watchmakers would be an excellent invest- 
ment. 

Mr. Stevens’ endeavors to advance the in- 
terests of his early chosen vocation are not 
confined to financial contributions. He re- 
alizes the great advantages offered by the 
Horological Institute of America and is 
doing his utmost to encourage in every way 
the development of watchmakers who will 
be a credit to their country as well as to 
the industry and a real help to the public 
itself. 

x * * 

Jelow is reprinted the text of a little 
pamphlet prepared by Josiah P. Stevens, of 
Atlanta, Ga., and distributed at the recent 
convention of the Florida Retail Jewelers’ 
Association. Would that every jeweler and 
watchmaker would fully realize the opportu- 
nity and significance of this great movement. 

As A MEMBER OF THE FLORIDA RETAIL JEWELERS’ 
ASSOCIATION 

You are invited to co-operate with us. 

This appeal is made to you by the Horological 
Institute of America, an organization that is work- 
ing purely for the benefit of the watchmakers and 
which merits your attention. 

The interests of the merchant jeweler, as well as 
the . atchmaker at the bench, are advanced by the 
activities of the Institute, and the purpose of this 
leaflet is to acquaint you with the methods which 
are employed. 


The pride of the 


needs to he 


watchmakers of this country 
| aroused over the dignity of their pro- 
fession and the possibilities of material advancement 
by participation in the work now carried on by 
the Horological Institute of America. 

For generations past the watchmaker has failed 
to counteract the public estimate of his occupation 


as a trade rather than a worker in the field of 
scientific accomplishment. 

Perhaps this unfavorable situation was due to 
the fact that there was no co-ordinated effort made 
to place the watchmakers work upon the plane of a 
profession—one which if properly exercised requires 
a knowledge of the laws of mechanics—mathematics, 
inertia, adhesion, friction, pressure upon inclined 
planes, viscosity of oils—magnetism and other in- 
fluences which must be dealt with daily by the 
horologist in the practice of his profession. 

The watchmaker who holds the confidence of 
the public must study his profession for years, 
indeed; just as much as the lawyer, the doctor, the 
civil engineer or any other specialist and his com- 
pensation for services should correspond with the 
sacrifices which he has made to acquire this knowl- 
edge. 

Does the public realize this? 

If not; whose fault is it? 

To earn a place among those who are today try- 
ing to place the profession upon a higher basis, 
should be the stimulant for the best efforts of every 
watchmaker in this country and it is by co-opera- 
tion that it can be accomplished—co-operation with 
the Horological Institute of America. 

In 1921 our Government authorities recognized 
the lack of standardization in the work of the 
watchmakers of this country and the National Re- 
search Council called the first horological confer- 
ence in Washington, D. C., on May 19th and 20th 
of that year—at which were represented every 
branch of the jewelry and watchmaking industry. 

At this conference was discussed the technical 
requirements of competent watchmakers, the future 
training of watchmakers in America and the certi- 
fication of watchmakers. 

Horologists who were present at this meeting 
immediately saw the opportunity of allying them- 
selves with representatives of a number of govern- 
ment bureaus and scientific organizations and es- 
pecially the National Research Council. Following 
this, the Horological Institute was founded, which 
linked up with government facilities offered the 
watchmakers of this country advantages that can 
be obtained nowhere else. 

We wish to impress the fact that the Institute 
is an unbiased, scientific body free from all partisan 
influence, whose officers are performing their work 
without salary or compensation of any kind. 

The particular manner in which watchmakers 
can be personally benefitted is in securing a cer- 
tificate as ‘‘Certified Watchmaker” by going through 
the tests which the Horological Institute has or- 
ganized; this is fully explained in literature which 
can be secured by writing for circulars H. I. A. 
Forms 104 and 106—to 

Mr. Paut Moore, 
National Research Council, 
21st and B. St., N. W., 
Washington, D. C. 

In many cities now the large jewelry stores ask 
for a certificate from the Horological Institute 
of America before offering positions to watch- 
makers. They recognize that such a man as they 
need must be a real watchmaker who possesses such 
a credential of efficiency. 

The merchant jeweler is immensely benefited in 
the activities of the Institute in his ability to secure 
competent workmen—men who will build up a 
clientele for his store for he recognizes what an 
important factor the watch repairing department 
is in making permanent customers. More perhaps 
than anv other commercial enterprise the jewelry 
store is successful in securing public patronage by 
obtaining the confidence of the community in 
which it is cperated. The most powerful influence 
to this end is the competent services of the watch 
repair department. This department has been 
known to make or unmake a business, hence it is 
to the interest of every merchant jeweler to aid the 
Horological Institute by writiny its secretary, 
Paul Moore, giving the address of any young men 
to whom they wish the Institute’s literature sent. 








W. FE. Merrill has sold his jewelry store 
at Ovid, Mich., to E. H. Doane. 


119. 


Women’s Interest in Correct Time 
Tested by Jewelers 





THE proprietor of a large jewelry store 

in lower Broadway has just completed 
a little personal survey which convinces him 
that most women have no interest in know- 
ing the correct time. In his showcase win- 
dow he placed a large clock which bore the 
sign: “Correct by Western Union Time.” 

“I noticed at once,” he said, “that almost 
every man who passed glanced at this clock 
and then at his own watch. If the latter 
were incorrect by a minute, he set it right. 
But almost no women stopped to consult my 
clock. I began to count and found that about 
one woman to 20 men would pause and set 
her watch, and this in a district where 
women are quite as numerous as men. It 
surprised me because I sell twice as many 
women’s watches as men’s.” 

Not satisfied with the test of women’s in- 
terest in accurate time, the jeweler made it 
a habit to ask women he knew what time 
it was. 

“It was a most amusing experience,” he 
declared. ‘Almost every woman would 
glance at an expensive wrist watch and say, 
‘Why, I’m a little fast,’ or ‘I’m a little slow, 
but it’s about five o’clock.’ A man would 
swear by the accuracy of his watch, down 
to the second. I have yet to ask a woman 
what time it is and have her answer without 
qualification.” 

And yet, the woman without a wrist watch 
today is as scarce as the woman without a 
fur coat. And, as the same jeweler pointed 
out, the modern wrist watch for women had 
an early ancestor, dating back to the 16th 
century, when tiny watches to be worn as 
earrings came into vogue. It was at this 
time, also, that watches were so generally 
popular among men and women that a well- 
defined “etiquette of the watch” grew up in 
Paris. The arbitrators of correct’ form 
pointed out that it was impolite to consult 
one’s watch while attending a social func- 
tion, for fear one would give the impression 
of being bored or being in a hurry to go. 
To meet the needs of persons who wanted 
to know the time, and yet not commit a faux 
pas, an ingenious watchmaker invented a 
watch with raised figures and a fairly solid 
hand. When the owner wished to consult it, 
he slipped a surreptitious finger into his 
pocket and passed it along the pointer hand, 
reading the face of his watch as the blind 
now read Braille. 

“But these intricate little watches,” said 
the Broadway jeweler, “were a late develop- 
ment of the ‘Nuremberg eggs,’ the name 
given to the first watches. An old lock- 
smith and clockmaker of Nuremberg, whose 
name was Peter Henlein, first thought of 
substituting a long, tightly coiled ribbon of 
steel for the weights used for driving power 
in a clock, and from this invention came the 
development of the watch in the next cen- 
tury.” 

Watches of the 16th century are highly 
prized by collectors. They are small and 
the cases are elaborately decorated. It was 
then the fashion to wear watches in the 
shape of death’s heads and coffins studded 
with jewels—a touch of bravado on the part 
of the owner to show that he made light of 
the passing of time and the inevitable end of 
life—From the New York Times. 
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CROWN CRYSTALS 


for 


fancy Bracelet G& Military Watches 


These finely-annealed crystals come 
with edges ready for grinding, at prices to 
which the grinder’s profit has not been 
added. You edge them yourself—while the 
customer remains in the store. A clear, 
finished watch crystal goes into the watch, 
while the extra profit (that you cannot make 
when “finished” crystals are used) goes into 


YOUR pocket. 


Nearly 350 styles are illustrated in the 
catalog just off the press. Write for a copy 
today—select the sizes you want—and like 
thousands of others— 








W holesale Distributors 


Sussfeld, Lorsch &’ Schimmel 


153 West 23rd Street 


New York City 








Make the Grinder’s Profit Yourself ! 
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No attention paid to ¢ 

QUESTION No. 4011,—Chalk Method in 
Cleaning Watches.—lW/ill you kindly ex- 
slain the “chalk method” of cleaning a 
watch?—G. H. H. 

Answer.—In cleaning watches by means 
of the chalk method, the movement is dis- 
sembled and all parts and the plates are 
frst thoroughly scrubbed with a stiff brush 
with benzine to remove the old, gummy oil. 
After removing the oil, etc., in this manner, 
the plates and small parts are brushed with 
a medium hard brush with prepared chalk. 
The chalk may be applied as a dry powder 
by rubbing the brush across the cake, but 
some workmen prefer to mix the fine chalk 
powder with alcoho] and dab it on the parts 
which require brushing. A thorough brush- 
ing will produce a brilliant finish on gilt 
movements especially, but we would not 
recommend it for use on finely damaskeened 
finishes. To obtain good results, all of the 
powder must be thoroughly removed from 
all parts and plates. This method is, at the 
best, rather “mussy,” and continued use of 
this method on damaskeened plates will soon 
mar the fine finish. 

The most suitable method to follow in all 
cleaning jobs is to scrub the plates and parts 
with benzine, then pag out the jewel holes 
and examine them carefully for traces of 
old, gummy oil, scrubbing them again if 
necessary to remove all of the old oil. Any 
parts that show tarnish should then be 
dipped in the cyanide solution which may be 
Prepared by dissolving one ounce of sodium 
cyanide in one quart of water. After the 
cyanide dip, the parts should be thoroughly 
washed with soap and water, using a very 
soft brush. Thorough washing with soap 
and water is necessary to remove all of the 
cyanide, as the cyanide is rather slimy and 
is not readily removed by a simple rinsing 
m water. After the cyanide dip, the parts 
should he thoroughly rinsed, first in clean, 
cold water, then in alcohol and finally dried 
m warm, boxwood sawdust. 

In regard to the alcohol, it is always best 
0 use grain alcohol for such purposes, but, 
T course, this is rather difficult to obtain 
at present. 

_ There are several formule for denatured 
eek some contain ingredients that would 
’e harmful in watch work. Formula No. 5 
s denatured with acetone and can be safely 
used on watch parts. : 
a ateged No 4012.— Antique Green 
i te ° d.—TI would like to ask if you 
™ a Bi Boag information or formule 
told to yo oy for 14 K green 

. @ dark green smudge ?— 





Ans y . * 
SWER.—We infer from your question 


that , ° 
you require the very dark, green smut 


THE 











(Answers are also solicited from our readers to the questions published on this page.] 


ommunications unless accompanied by full name and address of the writer. 


finish which you have, no doubt, observed on 
rings, brooches, etc. This finish is similar 
in effect to the rose finish with which you 
are probably familiar. To produce a suit- 
able green finish, you should first prepare a 
green plating solution. In making the green 
solution, it is best to start with the regular 
Roman coloring solution, then add silver 
solution, a few drops at a time until the de- 
sired green color is obtained. Have the 
solution warm; do not use it hot, as it does 
not give the best results from a hot solution. 
Use any piece of brass or scrap to experi- 
ment with; after adding a few drops of the 
silver solution, stir thoroughly, then plate 
the article for a few seconds and observe 
the color. When the first green tint is ob- 
served, do not add any more of the silver 
solution until you have run the solution for 
several minutes as the color will gradually 
work up to amore pronounced green color. 
When you have obtained the desired green 
color, then you may proceed to obtain the 
smut. There are various methods of pro- 
ducing the smut. The addition of a small 
amount of white arsenic in the form of ar- 
senious acid will produce a very dark smut. 
The arsenic should first be dissolved in hot 
water and boiled until it is thoroughly in 
solution. The addition of a small amount of 
potassium hydroxide will materially assist 
the solution of the arsenic. Add this con- 
centrated arsenic solution to your green 
gold solution a few drops at a time unfil 
the desired smut is obtained. The article 
may then be relieved in the same manner as 
for rose finish by brushing the high lights 
with soda. 

The dark green, antique finish that is pro- 
duced by this method is very beautiful when 
properly done. 

The proper anode to use for such coloring 
may be made of 19 parts fine gold and 5 
parts fine silver, which should be rolled out 
thin and annealed. Do not use any copper 
in such a anode, and do not let copper anode 
rods dip into the solution. 

Question No. 4013.—Mounting Car. 
buncles in Rings and Brooches.—We 
have quite a number of carbuncle shape sets 
brought in for mounting in rings and 
brooches in plain burnished bezel styles. Will 
you kindly explain a method whereby the 
correct length of wire or stock can be cut 
to get a good fit for the stone? We buy 
V-shape bezel stock for charms which give 
us the same trouble as to sizing, with the 
additional trouble of burnishing the edges 
around the set. What is the best method 
to follow in doing such work ?—H. & L. 

ANSWER.—An accurate method to follow 
in mounting carbuncles, cameos, etc., in rings 
of this style is to roll out a piece of sheet 
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such rings, we usually dap up a cup-shaped 
piece for the under side of the stone and the 
shank is soldered to this cup-shaped piece. 
Then we make a bezel of fairly heavy stock 
that is to be soldered to the cup-shaped piece 
and then burnished over the stone. The 
principal difficulty in such cases is to get 
the bezel of the correct size without the 
necessity of altering it one or more times in 
order to obtain the correct size to take the 
set. If we use paper to gage such a stone, 
and then ‘cut the gold stock to the same 
length, we cannot be assured of a correct fit, 
as the gold stock may be thicker than the 
paper, and the method fails to give close 
fitting. But if we use lead of the same 
thickness as the gold stock, we may meas- 
ure the stone carefully around the edge, then 
straighten out the lead and cut the gold to 
the same length. The lead can be pressed 
close around the edge of the stone and will, 
on account of the extreme softness, permit 
of very close measurement. The gold stock 
should be cut to the proper width to allow 
burnishing over the edge of the stone, then 
cut to the exact length as shown by the 
piece of lead. After this gold stock is sol- 
dered and shaped up to fit the stone, it is 
placed on the cup-shaped piece and soldered 
in place. After the shank is attached and 
the ring rounded up, a slight amount of 
trimming around the inside of the bezel will 
allow the stone to seat properly in the bezel. 
The same method may be followed in mount- 
ing all sets of this style in brooches. This 
is actually a much easier job, as we do not 
have the ring shank to solder in place. 

Question No. 4014.—Give Estimates on 
Watch Repairs.—] am a young watch- 
maker in business for myself, and I often 
have trouble with my customers in regard 
to prices for work. I often find more work 
to do on a watch than I took it in for, and 
when I try to charge for the extra amount 
of work, I have trouble —F. L. M. 

ANSWER.—The_ charges for repairing 
watches, or any kind of work that comes to 
the workman, should be submitted to the 
customer and definitely agreed upon, before 
proceeding with the work. ‘You must bear 
in mind that in doing watch work, you are 
performing work that the average person 
cahnot see. They know if the watch looks 
clean by the condition of the plates, and they 
would possibly understand that a chipped 
jewel or a bent pivot would be detrimental, 
providing the matter is properly explained, 
but it is a difficult matter to demonstrate 
such defects as people who are not accus- 
tomed to looking at such small parts cannot 
readily see them, even through a glass. If 
you take in a watch for cleaning at a stated 
price and then findthat you have to replace 
a chipped pallet jewel and straighten a pivot 
(with the possibility of breakage) you are 
obviously losing money on the job, but you 
had best lose the money on that particular 
job than take the risk of losing your cus- 
tomer, especially when you must consider 
that you erred in your estimate. The bet- 
ter plan to follow when you find further 
repairs than you anticipated is to lay the 
watch aside, and when your customer calls 
advise what is required and make it plain 
that you wish an understanding before pro- 
ceeding. with the work. 





lead to the same thicknes as the stock that | 
is to be used forthe ring bezel. In making 
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Satisfying ! 
W. B. & CIE 


WATCH GLASSES 
None Better! 
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GAUGED,IN LIGNES. NEAREST EQUIVALENT GIVEN IN TENTHS OF MILLIMETERS 


FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


FANCY WATCH GLASS BLANKS 


CARRIED BY ALL LEADING JOBBERS 
ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 
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Use of Glue in the Jewelry Trade 





Written Expressly for The Jewelers’ Circular by Thomas B. Niles 
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UCH of the merchandise sold by jewel- 

ers depends for its reliability upon the 
quality of glue that holds it together. For 
example, imitation sets are frequently glued 
into their settings, the pearl handles are 
glued onto manicure sets, the handles of 
canes, umbrellas and parasols are glued, 
while articles of statuary are often assem- 
bled by use of glue. 

The jeweler, unlike the carpenter, uses 
liquid glue habitually. His purposes require 
a glue so powerful that he can rely on the 
smallest quantity—a mere skim over a small 
surface—to hold permanently. Unlike the 
carpenter, who can heat the two pieces 
which he plans to join, the jeweler deals 
with materials which would often be de- 
stroyed by heat. Furthermore, the jeweler, 
because he is handling a much smaller and 
more delicate proposition, cannot always ar- 
range to clap the article he is working on 
immediately into a set of clamps to hold the 
joint firmly in place. This is necessary 
when using a hard glue, such as the car- 
penter employs. Hard glue “jells” as_ it 
cools. It does this very rapidly. Once this 
has happened any further adjustments are 
impossible. On the other hand, liquid glue 
hardens much less suddenly. This charac- 
teristic makes it possible to bring together 
the surfaces to be joined, and then makes 
final accurate adjustments before the glue 
sets. 


A Strength Test 


Not many people realize the great strength 
of a joint properly made with the best qual- 
ity liquid glue. Jewelers, of course, use it 
for setting only imitation stones, and there 
is always a feeling that this method is, at 
best, a compromise to the comparatively low 
price such imitation sets bring in the trade. 
However, a test made to determine the prac- 
tical strength of liquid glue, made by the 
manufacturers of recognizedly the most re- 
liable of liquid glues, shows rather interest- 
ingly how permanently such a setting should 
he expected to be. In the test referred to, 
a short length of wood, one inch across, was 
cut diagonally and then glued together with 
liquid glue taken from stock. This small, 
glued together block of wood was then sus- 
pended to a strong scaffold mounted on a 
large motor truck. From the other side of 
the block, so that the whole strain came on 
the glued joint, a Ford touring car was 
hung, 

Two full grown men sat in the Ford. 
Dangling from the scaffold thus, the Ford 
with its Passengers was hauled all over town, 
covering rough as well as smooth roads. 
Neither the weight nor the jars and jolts 
oF this test parted the glued together joint. 
As 4 matter of fact, we understand before 
that joint was finally broken it stood a test 
strain of close to 20,000 pounds. The knowl- 
edge of this fact may enable jewelers to sel! 
that portion of their merchandise which they 
know to be assembled with glue with more 
confidence as to its permanence. 


Faulty Gluing 


Most retail jeweiers are frequently called 
upon to repair articles which require the use 
of glue. It will generally be found, in ex- 
amining the surfaces where the glue has let 
loose, necessitating these repairs, that there 
is a considerable quantity of brittle, crystal- 
lized, hardened glue on both surfaces. This 
is the result of imperfect joining. Too much 
glue, no doubt, was used. This always tends 
to make an imperfect joining. An under- 
standing of the actual function of glue will 
explain this. When the proper amount of 
glue is applied to the surfaces to be joined, 
it actually penetrates and acts much the same 
way as thousands of strong, microscopic 
cleats clinched into the material itself would 
act. Now the stock you join, plus that por- 
tion of the glue you use which actually pene- 
trates the surface, is stronger than either the 
glue itself or the material was before the 
glue was applied. It will, therefore, be seen 
that, if too much is used, you will get a 
layer of surplus glue that has not been able 
to penetrate either surface. The thicker this 
layer, the weaker the joint. 


Use Only a Little 


Therefore, when repairing such a joint 
once it has come apart, remember, first, to 
remove the old glue. Get down to the clean 
surface of the material. If you use water to 
accomplish this, be sure both surfaces are 
dry before applying new glue. If you have 
used a file, get rid of all the old glue dust. 
Then, very sparingly, apply a thin coat of 
liquid glue to the most convenient surface. 
Press the two parts firmly together and place 
them so they will stay in position until the 
glue sets. Correctly made, a joint like this 
will hold under a strain strong enough to 
break the article so mended in another place. 

The dealer is cautioned, in doing this sort 
of work, to use only the best quality of 
liquid glue. Remember, liquid glue is made 
from fish. We suppose our scientists would 
tell us that all fish, like men, are made of 
glue. But experience tells us that there are 
fish and fish, and that the best liquid glue 
comes from fish skins. Cheaper grades are 
made from fish heads, bones, tails and other 
inferior materials. Only actual test will 
show up the difference in quality between 
liquid glues. The jeweler cannot afford to 
take a chance. His work requires the best 
quality, made of the finest materials. Good 
results can be uniformly expected if this is 
used as directed. 
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I used to rave of LN’s eyes, 
4 LC I gave countless sighs, 
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I was a keen competitor. 

4ut each now’s a non-NTT, 
4 U XL them all UC. 
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Novel Device for Winding Watches 





UNIQUE winding device, having a 
swinging weight, is the subject of Ger- 
man patent No. 402841, class 83a, group 3, 
issued under date Dec. 11, 1923, to Thomas 
Greeg, Towne, Port Colborne, Canada. 
This shaking winding device, operated by 
a swinging weight, somewhat resembles the 
Lohrsch “perpetuale” invented many years 
ago, in which a weight, at every step, swing 
back and forth, thereby winding the spring. 
In this new invention a weight 7 swings to 
and fro, being, on each occasion, impelled 
upward by a spring 6. A rod 10, by means 
of a connecting rod, recalling the steam en- 
gine, transmits the movement of the “piston” 
7 to the click work in the center of the 





WATCH WINDING DEVICE 
watch. Whereas, the Léorsch perpetual, 
which is still used today in pedometers, re- 


quires a vertical position in the packet on 
which must be suspended vertically from a 
hook, in the new shake-winder this is not 
necessary, because, in an oblique position of 
the timepiece, the mechanism, by reason of 
its weight, assumes, of itself, a vertical posi- 
tion, the frame-like structure 5, in which the 
“piston” 7 moves up and down, always as- 
sumes a downward vertical position. This 
is the specially novel feature of this patent. 
It has, in common with the Lorsch device, 
the disadvantage, that unless the wearer 
walks a certain distance every day and at 
the same time has an adequately heavy tread, 
the timepiece will not be sufficiently wound 
up. 





Swaying the Jury 





It does not pay to be facetious or danger- 
ously ironic with juries. A lawyer prose- 
cuting an obviously guilty man, a burglar 
who had been caught red-handed on the roof 
of a house, wound up his speech to the jury 
as follows: “If you consider, gentlemen, 
that the accused was on the roof for the pur- 
pose of enjoying the midnight breeze and by 
pure accident happened to have about him 
the necessary tools of a housebreaker, with 
no dishonest intention of employing them, 
you will, of course, acquit him.” And the 
jury did —Watchman-Examiner. 





I took an American girl, writes a corre- 
spondent, to watch the procession of the 
Opening of Parliament. As the Royal coach 
passed we saw their Majesties very distinct- 
ly. My friend was obviously thrilled, and 
afterwards turned to me and said, in a voice 
that shrilly broke the silence about us: 

“Well, I certainly did get a kick out of 
Queen Mary.”—London Morning Post. 
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Telephone, Whitehall 7240 


Johnson Matthey 
& Company, Ince. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Cable Address, Matthey, New York 


DEALERS IN 


PLATINUM 


AND THE PRECIOUS METALS 





JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 


36th Floor 
Woolworth Building 
New York 


























_HOOVER & STRONG, Inc 


—Netallurgists 


QOrrice anv Works, |19 West TupPER STREEt 
BUFFALO, N.Y. U.S.A. 





Stays Sold 
| is invariably made _ from 
| HOOVER WHITE GOLD 


because Hoover White Gold 
“lights the diamond and _ stands 
the test of time.” Made in all 
karats from 20 karats down. What 
are vour needs? 


Jewelry that 


Ship your sweeps, scraps, etc., to 
Our way of do- 
ing business will satisfy you. May we 


have the pleasure? 


Hoover for refining. 
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Golden Rule Refiners - Since 19/2 













































The above building is used exclusively for 
Watchwork and its kindred trades, Jewelry 
and Engraving. It was designed and built 
for this purpose only. 


A Grand and Glorious Feeling 


“How satisfying it is for a man to feel the consciousness 
of power which comes from knowing that he is master of 
something; that he is a complete man in his line; that there 
is nothing superficial in his knowledge of his specialty; that 
he is rich in experience in some one line so that he knows 
something profoundly, broadly, minutely.,—Marden in 
“Choosing a Career.” 

The above is just what happens to the young man or 
woman who completes a course in the Horological Depart- 
ment of Bradley Polytechnic Institute. So why not pave 
the way for just such a great and glorious feeling of know- 
ing that you are master of the situation, so far as watch 
repairing goes, and if not able to start at once, try to begin 
your studies the first of September, the beginning of the reg- 
ular school year. If you have not had our catalogue get it 
at once. Address a Post Card to 


BRADLEY HOROLOGICAL 


Dept. C, Peoria, Illinois 


requesting one. We teach Watchwork, Jewelry Work and 
Engraving. 








Refiners 


Gold 
Silver 
Platinum 





31 Gold St., New York City 
SHIP TO EITHER PLANT 











HANDY @ HARMAN 


Bridgeport, Conn. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 


UNITED STATES PATENTS 





Issue of June 23, 1925 


1,543,148. SEPARABLE CUFF BUTTON. Ben- 
JAMIN FRANKLIN Baker, St. John, New 
Brunswick, Canada. Filed Aug. 26, 1924. Se- 
rial 734,291. 9 Claims. 


A separable button consisting of two parts, one 
comprising a head and a shank extending from one 
side thereof and provided with a shoulder, the 
other part comprising a head having a tubular 
shank extending from one side thereof and pro- 
vided at its outer end with an opening to receive 





the shank of the first mentioned part, mutually op- 
posed locking elements arranged within the hollow 
shank for relatively free floating movement, means 
yieldably urging said elements toward each other 
to a locking position, oppositely located shoulders 
upon said elements for engagement by the shoulder 
upon the shank of the first mentioned part, and 
means operable to relatively separate said elements 
to disengage said shoulders from the shoulder of 
the shank of the first mentioned part. 


1543,19. MARKING TAG. Epwarp A. Sacut, 
Newark, N. J. Filed Oct. 3, 1923. Serial 
666,245. 3 Claims. 


A tag comprising a tab with a strip extending 
from one end, the tab having a slit to receive the 





strip, the slit being crescent-shaped with its convex 
edge toward the strip, the end of the strip having 
shoulders to engage the said edge to hold the strip 
in looped position the tongue formed by the slit 
acting as a guide when the strip is inserted in the 
slit and by its resiliency holding the strip against 
the concave edge of the slit. 

1,543,371. MEDALLION MOUNTING. 
A. Devoucn, Oak Park, II. 
1925. Serial 3,530. 4 Claims. 

, In combination, a plate having a depression on 

its under side, a bar secured thereto within said 


JosePu 
Filed Jan. 19, 





depression, a 


ieldab . ‘ 
sélen saad Fag dable member adapted to pass be- 


r and plate and to be fastened to a 
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surface to which it is desired to secure said plate, 
and means on said member for locking said mem- 
ber on said bar when said member has been forced 
therethrough a predetermined distance. 


1,543,399. WRIST-WATCH BAND. HERBERT 
Kemp Smitu, New Orleans, La., assignor to 
Merle Powe Smith, New Orleans, La. _ Filed 
Sept. 26, 1922. Serial 590,666. 6 Claims. 

A band for securing wrist watches in position 
comprising a pair of members adapted to be pivot- 
ally connected to a wrist watch at their inner ends, 
the free end of one of the members being pro- 

vided with a plurality of spaced perforations, a 

split lug mounted on the free end of the other 

member, the free end of the said second member 


15 
to. #4 





being provided with a slotted portion in alinement 
with the space between the split portions of said 
lug whereby the split portions of the lug will be 
located in expanded relation with each other, said 
split portions of the lug adapted to be contracted 
and forced through one of the perforations in the 
free end of the first member with the split portions 
of the lug expanding within the perforations and 
locking the free ends of the two members together, 
and means slidable on the second member and en- 
gageable with the split tug for siding in maintain- 
ing said lug in a perforation in the first member. 
1,543,444. WATCHCASE. Roy Joun Krassz, El- 
gin, Ill., assignor to Illinois Watch Case Co., 
Elgin, Ill. Filed Jan. 26, 1925. Serial 4,790. 
4 Claims. 
A watch case having an inwardly extending ring 
flange providing a duplex seat, a movement seated 











within the flange, a ring surrounding the movement 

formed to provide a seat therefor and itself seated 

upon the case flange, and means whereby the move- 
ment and ring as a unit are held to their seats, 
substantially as described. 

1,543,560. SPRING-TENSION REGULATOR. 
Wa ter Esernarpt, Cincinnati, Ohio, assignor 
to The Herschede Hall Clock Co., Cincinnati, 
Ohio. Filed June 23, 1920. Serial 391,204. 
9 Claims. 

In a device for measuring the tension of springs, 

the combination with a frame adapted to have a 








spring to be measured mounted thereon, of an indi- 
cator device comprising an indicator plate, an in- 
dicator arm adapted to register with the plate and 
to be engaged by said spring mounted on the frame, 
and means adapted to yieldingly resist pressure 
upon the indicator arm. 

1,543,444. METHOD OF MAKING BUCKLE 
FRAMES. Art Haptey, Providence, R. I., 
assignor to The Hadley Co., Providence, 
R. I. Filed Oct. 9, 1924. Serial 742,534. 3 
Claims. 

The herein described method of making buckle 
frames which consists in taking a piece of wire, 
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tapering the ends thereof, then bending the wire 
into U-shape, then in squaring the bends of ‘the 
wire to sharpen the angles of the corners thereof, 
then in flattening and shaping the wire by subject- 
ing the opposite side faces thereof to pressure and 
at the same time forming U-shaped ends of re- 


a {- 


B 4 




















4 


duced and equal thickness so as to provide readily 
bendable parts which can be bent to form eyes to 
receive the ends of the tongue carrying cross-bar 


of the buckle. 
DESIGNS 


67,649. RING. Joserpu Encet, New York. Filed 





Feb. 26, 1925. 


7 years. 


Serial 12,493. 


Term of patent 


UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Marks Published June 23, 1925 


Ser. 194,707. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Atvin H. 
Hankins, Seattle, Wash. Filed March 31, 
1924, 


Ny 


Particular description of goods.—Finger Rings, 
Charms, Medals, Class Pins, Brooches, Emblem 
Goods Such as Insignia of Societies and Life- 
Membership Cards for Societies and Organizations, 
Bracelets, and Buckles, All Made of or Plated 
with Precious Metals. 

Claims use since August, 1920. 

Ser. 209,166. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Tue Keystone Watcu Case 
Co., Philadelphia, Pa., and Riverside, N. J. 
Filed Feb. 6, 1925, 








Particular description of goods. — Watches, 
Watchcases, Watch Movements, and Parts 
Thereof. 


Claims use since 1890. 


216,315. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) J. V. Pitcner, 


Ser. 
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‘LEES & SANDERS. 


Cincinnati customer writes: ‘Cheque for last lot of sweeps re- 
ceived and found satisfactory, in fact, so much so that we will 
continue to send you our sweepings.” 


SWEEP SMELTERS. 
BIRMINGHAM, ENG. ; 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the culties incident to successful 


WATCH CASE REPAIRING 


Work by won oy td oy my poo poe the antes wpemewnery 4 

care as wor roug t in, an ou can safely expec 

receive the same courteous th he which has for so ___ASITLEFTUS 

- > ae me re om | pease Our — = OURS IS THE HOUSE THAT 

right. e add only a fair and legitimate profit to the a Ds” 

AS IT REACHED US actual cost of the job. We don’t believe in ng Se a DELIVERS THE _ 

goose that laid the golden ese we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. Send for prices on special work. 


BECKER-HECKMAN CO. (co iirineta SECA. 
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REFINERS 


Let us s ] “2 a 
— e Saprey you with Sweeps, Polishings, Gold, Silver, —green gold—plates, wires, | 
| 
| 











soft EVetettbes! lates 
P pistes, and solders in 10Kt., 14Kt., 


solders and wires, also Platinum and Plated Scraps. 1 18Kt., also white golds and 
red golds. 10} 3 Se 10) & 8) 


sam platinum | ©) MANUFACTURERS | imc Sssse® ots 
Platinum and White Gold Wedding — 
Ring Blanks. Fancy White Gold 


Mo i , 
Purchasing. and Sales Dept.: untings Selections Sent on Request. 
5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 


LUCIUS POET IK DING ING. | | ton Soier tor 14k cold 6K Solder for 10K ol 
ANALYSES OF JAMES H. DEDERICK’S SONS, Inc. 


PLATINUM METALS, WHITE GOLD i i 
GREEN GOLD, SOLDERS, WASTES _ ge oy tng + Hog aioe 
47 Fulton St. New York 44 GOLD STREET NEW YORK 

















Refining and Manufacturing Plant: | 











as J. C. Pilcher Mfg. Co., 
Filed Feb. 28, 1925. 


LOCKs/LINK 


Particular description of goods.—Separable Cuff 


Claims use since Feb 10, 1925. 
, JEWELRY AND 
PRECIOUS-METAL WARE.) 


Co., Inc., Cincinnati, Ohio. 


Filed March 16, 





Particular descripticn of goods.—Platinum Brace- 
lets, Platinum Pins, and Platinum Finger Rings. 
Claims use since June, 1924. 


 PRECIOUS-METAL 
ant & Co., Inc., New York. 


ROSEBOWER 


Particular description of goods.—Wedding Rings, 
Scarf Rings, and Finger Rings. 
Claims use since March 16, 


Filed March 23, 


JEWELRY AND 
FPRECIOUS-METAL 


HEARTBOWER 


Particular description of goods.—Wedding Rings, 
Scarf Rings, and Finger Rings. 

Claims use since March 14, 1925. 
HOROLOGICAL IN- 


Isipok TANNENBAUM, 


Filed May 8, 1925, 


“TANCONY” 


Particular description of goc ds.—Watches, Watch- 


Claims use since March 10, 1925. 








Purchase of the property they occupy at 
130 E. Flagler St. and plans for remodeling 
itt into a high grade three-story store and 
office building which they will continue to 
occupy has been announced by Sutton & Gib- 
son Jewelry Co., Miami, Fla. 
age of 25 feet in what is regarded as the 
most valuable business block on Flagler St. 
Was acquired from J. C. Wilcox of Miami, 
lor a price which was not disclosed. The al- 
terations in the property w 
mately $40,000, ‘ 
ground floor sto 
Sutton & Gibsc 


ill cost approxi- 
Proposed changes on the 
re room are designed to give 
a. / son one of the finest jewelry 
south and the entire structure 

red and ready for occupancy 
The owners will continue to oc- 
during the remodeling. There 
fices on the upper two floors 
not now occupied. 
be reconstructed to designs of 
riod which will be carried out 


The front of 
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Ralph Bouchard, with F. H. Noble & 
Co., Chicago, was a recent visitor here. 

I’. A. Wheeler, of the Non-Retailing Co., 
and wife, have gone to Rutland, Vt., on a 
two weeks’ vacation. 

W. W. Dudley, recently head of the Dud- 
ley Watch Co., wife and daughter are visit- 
ing in Trenton, N. J. 

The Zook store has the order for the prize 
cups for the Fourth of July tournament at 
the Meadia Hights Club. 

O. B. Billmyer. Hamburg, Pa., and Ed- 
ward Montander, with D. W. Drake, Kane, 
Pa., were visitors to Lancaster last week. 

Thomas Deen, with the H. S. Meiskey 
Co., is one of a committee which is prepar- 
ing for a demonstration on Aug. 1 of the 
local members of the Disabled American 
Veterans of the World War. 

The special meeting that was to have 
been held on June 24 by the Lancaster 
Jewelers’ Association had to be postponed 
as so many members were unable to attend. 
Another date will be set by the president. 


Saul L. Solomon has been visiting 
Atlantic City, combining business and 
pleasure. Allen Dove, of the sales force 


of the Solomon establishment, has returned 
from seeing their trade in the Cumberland 
Valley. 

Dr. Eric Randolph Jette, of the faculty 
of Columbia University, son of Arvid Jette, 
manufacturing jeweler of Lancaster, will be 
married in August to Miss Mary Parrish 
Little, daughter of Rev, Dr. Archibald A. 
Little, Meridian, Miss. 

Frederick S. Miller, son of Charles F. 
Miller, president of the Hamilton Watch 
Co., will be married on July 15 to Miss 
Fanny Elkin, of New York, in the Italian 
chapel of the Cathedral of St. John the 


Divine. The groom-elect is a law student. 

Paul Shaeffer, Vanegrift, Pa., has _fin- 
ished a course at the Bowman Technical 
Schocl and returned home. Another 


student, Smile Tschantre, Cambridge, Ind., 
has likewise finished a course and returned 
home to take a position in the jewelry store 
of his father, John A. Tschantre. The 
school closes July 1 for the usual two weeks’ 
vacation. 








Allentown, Pa. 





Paul Faust, son of E. J. Faust, the jewel-: 
er, who is a student in medicine at the Uni- 
versity of Pennsylvania, is opening his Sum- 
mer vacation at the home of his parents in 
Catasauqua. 

FE. A. Snyder, in charge of the clock de- 
partment of Sussfield, Lorsch & Schimmel, 
New York, is spending his vacation in Eu- 
rope visiting friends and relatives. Jewelers 
in Allentown are receiving cards from him 
post-marked “Glion, Switzerland.” 

The following traveling men are calling 
on the trade in this locality: Joseph Klein, 
with Shiman Bros. & Co.; Ralph FE. Bou- 
chard, with F. H. Noble & Co., Inc.; Harry 
S. Thompson, with the Shur-on Optical Co., 
and J. A. Pardi, with the Superloid Mfg. 
Co. 

Allentown jewelers have been very liberal 
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in the presentation of prizes to honor stu- 
dents in connection with the 57th annual 
commencement exercises of the local high 
school. Among those who deserve credit 
for their generosity are the following: E. 
Keller & Sons, medal for highest average; 
E. J. Faust, medal for highest average in 
English; A. Cohen, gold pen and pencil set 
for highest average in Latin; E. H. Wether- 
hold, for accuracy in typewriting; Samuel 
Perkin, prize for best work in English 
branches. Faust & Landes, jewelers, made 
the gold medals and double circle medals 
awarded honor students by the High School 
Alumni Association. 











The Boston Stationers Association held 
its annual outing at Pemberton June 20 with 
a water carnival and sports featuring. Val- 
uable prizes were awarded to the winners. 

A drop of nearly 500 in the total of mar- 
riages in Boston during June is recorded by 
the city registrar. He attributes the decrease 
largely to the increase in the cost of living. 
It also accounts to some extent for the dimi- 
nution in the jewelry trade in some quarters. 

Henry M. Kinports, 70 years of age, was 
fatally stricken in the offices of the Kinports 
Jewelry Co., Hanover St., June 24. Her- 
bert Gill, an employe, telephoned to the Hay- 
market Relief station for an ambulance, but 
Mr. Kinports died before it reached the hos- 
pital He was manager of the Kinports 
company. 

Henry Arnold, who has been in Maine for 
several days, attended the graduation exer- 
cises at Bates College, Lewiston, Me., last 
week, when his son Roger received his 
diploma. The son, it is intended, shall, enter 
the jewelry business with his father. Her- 
man Page, one of Mr. Arnold’s clerks, was 
also in Maine at the time. 

A special exhibition of French “Regence” 
style watches in jade, oynx, ox-blood coral 
combinations with diamonds, is being held at 
the store of Carl H. Skinner, 300 Boylston 
St. It is one of the most interesting displays 
ever shown in this city, and is in line with 
the policy of the leading jewelers to make 
special exhibits at frequent intervals. 

Louis Weiner, of New York and Phila- 
delphia, was sentenced to 18 to 20 years in 
State prison June 25 for complicity in the 
theft of $100,000 in diamonds and jewelry 
from the store of Carl H. Skinner, Boylston 
St., Aug. 10, 1924. Judge Lourie granted a 
stay of sentence pending an appeal in the 
Supreme Court. Weiner was returned to 
jail, where he had been since his arrest in 
default of $100,000 bail. Weiner, with three 
others, entered the Skinner store a few mo- 
ments after opening time, held up a clerk 
at the point of a revolver, assaulted him and 
fled in an automobile with trays of jewels 
and other valuables. 








Dave C. Bone, formerly of the Silverstein 


& Bone jewelry store, will return to the 


jewelry business as proprietor of the new 
Diamond and Art Shop to be established 
July 15, at 149 N. Market St., Wichita, 


Kans. 
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y Why Not RECOVER Your Pallading 


It’s worth four times as much as fine gold, 
Why give it away? 


Use the Hoke directions fg 
refining your filings, e& 
Recover gold, plat 
palladium, silver, iridium, 








SAVE HEA LTH ? Protect your Health 


SAVE GOLD! * from Polishing Dust— 


Be more comfortable at 
SAVE TIME! your work and you will 
SAVE MONEY! 


do more. 
THEY SAY: Use the World’s Most Efficient 
“Best investment I ever 


‘ros. POLISHING 


ewe always recommend it DUST COLLECTOR 


to our friends,’ ‘‘double our 
returns from the refiner.’’ 
“‘Make a dustless shop pos- 
le.’’ 


Patented 

A powerful, easy running noiseless ma- 
chine with ball bearing support for the suc- 
tion fan—powerful suction of air at each 
dust hood draws away the dust from the 
work, small floor space, little power, elec- 
tric-lighted dust hoods. Self-contained 
complete, set up and ready to run. 


COST 


aver- 


sib 


Do it now while business j 
dull, and make your a 
balance sheet look good, i. 


| re TECINIALADVICES? *¥ © ang WW HOKE, Mcr.p 
JEWELERS TECHNICAL ADVICE (9 


Ask for Free Circular R.C. 22 ALBANY St NEWYORK CITY 


“Get one if you can pos- 
sibly do so.’’ 

“You'll be sorry you didn’t 
get it years ago—I am.” 

“10¢ saved from each watch 
case polished.’’ 


GET 

ONE Bsr £ 

TO- ' . ages 
only 


DAY! SF eS SS Se é Bl i : 
r ae 














—_ 


a 


and be- ; ihe 
—— cents 
ing mon- : 
ey from i: 
the gold 34 . 2 day 
7 Go): 

dust Na ee -a am eet a 

that is ‘eed Noy ; 
RP sensei af = You can 


now 
entering _ 7” easily 
your ; ies : afford 
lungs oe — one 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 





Compact, strong and reliable—only 2x4 feet floor space. 
Some models larger, some smaller. 

You doubtless already know that the world’s worst scourge among 
civilized people has to do with lung affection. You help it along when 
you breathe metal laden dust. This machine will breathe in all the 
dust and save your health—Act to-day! 

60-B65 LISPFNARD STREET 


LEIMAN BROS. NEW YORK CITY 


Makers of good machinery for 35 years. 


Gold, 


an 


Platinum 
Refiners and Assayers 




















Files, Jewelers’ Tools and Supplies 


=— 








Telephone Cortlandt 5222 
AGENTS 


“american ea | FILES 


AMERICAN-SWISS FILE & TOOL CO.'S 
AMERICAN GAS FURNACE CO.’S 
Cas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHHELM & CO., 


24 JOHN ST. 3% 


Here It Is! 
JUST OUT 


A complete Blower unit ready Prd 
plug into your lamp socket, and wit 
sufficient volume of air to operat 
small melting furnaces, blowpipes of 
sand blast outfits. Built to B.D.M. . 
standards which mean long life and 
service. Just what you have been 
looking for. 

Write for catalog “B-9 
all our Jewelers’ appiiances. 


Buffalo Dental Mfg. Co 


Silver 

















SE 


T. B. HAGSTOZ @ SON 


709 Sansom St., Philadelphia 


Se 
= 














ECE 








Sa 
~~ 


SS 


The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 
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Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


ae 


? illustrating 


Write for Emblematic or Badge Catalog 











$41.00 complete 
as illustrated. 


Buffalo, N. Y., se 


S. A. 















Vr ee D) 


